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SERVING THE 19 SOUTHERN AND SOUTHWESTERN STATES 


Top performance...low cost...Perfect Circle gives you both! 





Perfect 
Circle 


Perfect Circle’s 2-in-1 Chrome set provides the finest piston ring 
equipment obtainable! For the 2-in-1 set has both the top ring and 
the oil ring plated with thick, solid chrome. The entire area of ring 
travel gets complete wear protection, more than doubling the life of 
cylinders, rings and pistons. Thousands of extra miles of sustained 
power and positive oil control are assured. And, with Perfect Circle 
chrome, no tedious break-in is necessary because rings are pre- 
seated at the factory. 


Perfect Circle’s Custom Made piston ring set en- 
ables you to furnish, regardless of make or age of 
the engine, a satisfactory installation at a low 
price. PC’s sectional steel oil ring is supplied in 
sets for badly worn engines... cast iron oil ring in 


> " i y y “ng vey by ‘He 
Decter of Meters Clinics, sponsored by sets for rebuilt or slightly worn engines. PC’s Cu 
tom Made set is the outstanding bargain in price 


your PC Jobber, are packed with facts of Kia stale 
great benefit to you. Don't miss your — erg erage . 

next opportunity to attend. For your Perfect Circle Corporation, Hagerstown, Indi- 
edded interest end enjoyment, you'll ana; The Perfect Circle Co., Ltd., Toronto, Ont. 
see the latest movie of the Indianapolis 


semi PERFECT CIRCLE 


piston rings The brand most people prefer 


DON'T MISS YOUR DOCTOR OF MOTORS CLINIC 
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- FRAMZ 


1 EQ QuIPMENT. 


ORIGINAL ET TENT 


CART RIDG 


The market for Fram is the largest ever! By actual count, more 

vehicles are equipped with Fram than any other brand. And — 
CORPORATION 

remember, your customers prefer FRAM more than 2 to 1! Seavidense 16.81 


Cash in on the greatest selling idea of the year! Order the new OL + AIR + FUEL + WATER 
= Pf ° Fram Canada itd. 
Fram D-10 original equipment assortment from your FrRaM 

. ° Stratford, Ont. 
Distributor today! 
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6¢My Customers Really Go 
for this NEW 


re All-In-One Package 
N\A Radiator Service” 


S6Take a tip from me... Customers are qua k to see the 
advantages of an ‘all-in-one’ Radiator Service. Saves them 
time and money. Saves you time, too... And brother, as you 


well know, our time is worth money ‘99 


Permatex Cooling System Cleaner and Conditioner is new. 
It’s the only Cooling System Product that works four ways. 


1 Cleans Rust and Scale! 


(9. <= 2 Dissolves Grease and Oil! 


LING SYSTEM? 


LEANER on | 3 Prevents Rust Re-forming! 
Sonn fa 4 Stops Leaks and Seepage! 


ith this produc 





CLEANS.. 
SEALS... . When 1 a hot, winter-tired radiator, suggest 
this ‘GREAT NEW Pe rmatex Ce lian Sotun Cle ner 


 PREVENTS gust and Coniliah 
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| | FREES STICKY VALVES PRE fe= HYDRAULIC VALVE SPEEDS OIL TO MOVING PART 
4 {one PISTON RINGS... fe FROM STICKING, T00.. REDUCING pntogne WEAR. 1 
































LETS THE ENGINE WHIP CASITE 
aoe A 
OVER AND THE POWER FOR NEW ENGINES, TOO! 
ZOOM THROUGH / IT ASSURES SAFE 


BREAK-IN, LONG LIFE. 
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BE SURE TO ASK 
YOUR JOBBER SALESMAN 
asout CASITE’S 


s TWO BIG DEALS! 











( 
HASTINGS MANUFACTURING COMPANY - HASTINGS, MICHIGAN 


Casite, Piston Rings, Oil Filters, Spark Plugs 
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VEEDOL 10-30 MOTOR OIL 


Strong national advertising backs up Veedol 10-30, the 
motor oil that gives customers highest octane perform- 
ance, up to 40 extra miles per tankful of gasoline, low oil 


consumption, all-weather protection and extra high de- 


tergency. 


150-HOUR VEEDOL TRACTOR OIL 


is specially made for tractors .. . builds customer satis- 
faction and steady, repeat sales by giving a full 150 work 
ing hours of safe lubrication in gasoline-powered tractors 


... cuts oil costs and assures thrifty, powerful performance 


Veedol oils and greases are sold through independent 


distributors, Write for information today! 


“her 


TIDE WATER ASSOCIATED OIL COMPANY 


TULSA, Thompson Building 





Want more facts? Use Reader Service Card Page 98 
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You'll cut brake comebacks to the 
bone when you install American 
Brakeblok on a// your reline jobs! 

For American Brakeblok is first- 
quality, nationally-known brake 
lining, friction engineered to as- 
sure ideal stopping action for 
every make or model you're called 
on to service. Attractively boxed 
and clearly identified, each axle, 
car and truck set is precision made 
to go on fast...give smooth, sure 
stops... last miles longer. 

Don't chance the safety of your 
customers or your reputation by 
using an inferior make brake lin- 
ing. Get the Best! 


Bonded Lining. The finest available! Bonded 
to the shoe under factory controlled con- 
ditions, thoroughly tested. For all popular 
make cars and light trucks 


Riveted Lining. Formulated from the finest 
materials to wear slowly, respond instant- 


lv, on every braking system 


Truck Lining. Unsurpassed for lor 
freedom from fade. Instant act 


heat check or score brake drum 


Thick Blocks. First choice of leadis 
and truck Operators. Famous for long n 
age. Requires fewer adjustments. Prot 


brake drums. Made in all sizes and tyj 


Nationally ss 
Advertised in 

Farm Jour? Your N.A.P.A. Jobber maintains stocks of all 4 types of 
American Brakeblok. See him for all your brake lining 


needs and watch your brake profits go up. 
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Copyright 1955, American Brake Shoe Co 


AMERICAN BRAKEBLOK DIVISION Detroit 9, Mich. 


COMPANY PLANTS IM: Detroit, Michigan; Winchester, Virginia; Lindsey, Ontario; Gif, France 


AMERICAN 
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Automotive 


SPOTLIGHT 














June, 1955 


Tennessee and North Carolina dealers won through their legislatures the statutes upon 
which they hope to checkmate bootlegging of cars. Taking effect within a few days, 
these laws require licensing of manufacturers and dealers and other stipulations 
which include penalties for coercion by the factory aimed at handing the dealers 
more cars than they feel they can sell. Accessories and equipment for the new 





cars are covered in the anti-coercion provisions. Salesmen must be licensed and 
used-car dealers are forbidden to sell brand-new units. Arkansas’ commission 
under a similar new law has also been appointed by the governor 
commission, likewise composed of dealers, has been functioning 


Production, meanwhile, continued at a heavy pace. 

set a production record for assembly lines regardless < 
labor negotiations or production the remainder of this 
quarter, with labor peace, is expected to turn out 1,800, 00! 
high rate. Some '56's will begin flowing out in August and it 





one or two factories may get around to this by the latter ps 


The 4,000,000th vehicle to be produced this year appeared in the 
meant that production was ranging as much as two months ahead 
factory economists said that sales of 7,000,000 cars loomed pos: 
On the other hand, dealers’ stocks were mounting to new record 
record-breaking sales activities. Profits continued low, 
South and Southwest reported. 





The new, more powerful sealed-beam headlamps will be 
at the assembly lines beginning next month. While ann 





the lamps’ factory installation had been delayed whi 
tion was being enacted in adozen or more states. ! 
have been underway for some months, though 


The average '55-model passenger car uses 


20 just two years ago. General Electri 





ploys about 19 general lighting lamps 
market may be one way of boosting servi 


covered (page 34). 


Talk with your congressman abouts better | 


bid 





Inter-Industry Highway Safety Committee’ 
gomery, Ala., cars will travel 250 mile: 
and inadequate roads. The average car wi 
in 1946--a total loss of $8 billions in 


It May impress your lawmaker, too, when you te 1im that the records 





show a minimum of 100 accidents per fatality is the national average 


J 
Everyone in this business wants the owner to wear out 
it’s best for him and for the industry that he do i 
y 


ing both ideas in your thinking supplies youwithas 
for better roads. 
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Maximum oil economy 


EVERY RE-RING JOB 
DESERVES ALL THREE... 


> 
> 


1. Kromex Ring Sets are the most economical, 
measured by miles. Factory-seated for instant 
oil control—chrome-faced top ring and oil ring 
side rails for longest wear. 























igs res ed bi A 
2. Sealed Power SUPER-SIZER is the world’s best 
resizing method, increases resiliency and out- PISTON RING SETS sae 
ward tension on trust faces, expands skirt to 
original close fit, leaves piston skirt surface smooth. 


assure your customers 


® maximum oil economy 
smoother performance 
faster pick-up 
double ring life 
positive lubrication 


3. Sealed Power GI-60 Groove Insert is the only Y O [ ] 
dependable, economical method of restoring top assure 

groove to original size and protecting against e better-satisfied customers 
siahanes @ more new customers 


@ no come-backs 


SEALED POWER CORPORATION * MUSKEGON, MICHIGAN 


BEST FOR RE-RING! BEST FOR RE-BORE! 


RINGS * PISTONS * PINS * SLEEVES * VALVES © WATER PUMPS 
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MARKETS 














Chrysler Pictures Your Bright Future 


meetings of it 


3,100 dealers pointed 


A MASTER speech used by executives of Chrysler Division last month 


in addressing simultaneous 
out why “the word ‘spectacular’ i 


That's because, they said 


properly applied to business 


today 


$292 billion during the 


Personal income climbed to a yearly rate of $2% 


first three months of 1955 


because industrial production is up more than 12° over last year 
“new construction and plant expansion are up 27‘ 


Too. they cited 


over last year.” 


A great many experts therefore are 
the officials said 


Business will never again be small, they asserted 
increasing tremendously 


ell 7,000,000 cars in 1955, 


1. The population each year is 
2. While actual consume: 
accelerates well ahead of it 
3. U. S. families with income 


6,000,000 in 1941 to 16,000,000 in 1954 
with income 


we will have 24,000,000 familie 


4. Chrysler economists estimate 
cars on U. S. highways will increase at the rate of 
from the present 48,000,000 to 65,000,000 
scrappage 


yeal 
5. Rate of automobile 


income spiral 


ome $7.5 billion higher than in 1954—and 


aying “that we will build and 


because 


up, actual buying power 


over $5,000 have mushroomed from 


‘The economist ay that in 1960 
over $5,000 

that between 1954 and 1966 total 
nearly 1,500,000 a 


will increase from 3,500,000 to 


4,500,000 a year, opening an additional wide market for new automo 


biles 
6. Two-car familie 


more than one car to one family out of 12. Chry 


by 1960 it will be one family out of 
uburban living also sells cai 


7. The trend to 


Wholesalers Report Sales 
Continue to Run High 


see volume the first four 
tsJ months of this year maintained 
a higher level than for 
period of last year, according to re 
ports from wholesalers answering 
a questionnaire 

Ninety 
with approximately half of 


per cent experienced 
galns, 
them 
or highe 

In the Southwest 
drought has plagued business for 
in many 


aying the increase was 15% 
where the 


ome yea! rains fell 
areas and brightened the outlook 
troubles were re 
lightly higher number! 


ales volume | 


Collections 
ported by a 
of firm Greater 
not atisfying when 
headaches are increasing also, it 
out by 


collection 


was pointed ome con 


panies 


the same 


have increased from one family out of 50 owning 


ler economists predict 


even 


More Shops Lay Plans 
For Additional Jobs 


a volume was up for 45% of 
the dealership and garage 
answering a questionnaire 
month which covered the first 
months of this year 
Specific plans for 
pair work were outlined by 


boosting re 
man’ 
respondents, including quite a few 
of the 31° who 
was down. (See page 31.) 

A scarcity of mechanic espe 


easoned one was a thorn 


aid their volume 


cially 


Packard Forecasts U-C Sales 


A forecast that nearly 11,000,000 
used cars thi 


already 23% 


families would buy 
yeal with ale 

came last month from 
General Sale Manager Dan 


O'’ Madigan, Jr., of Packard 


above 54 
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Man, Here Are "Roll Up 
Your Sleeves" Facts 


R° up youl leeve 

look what Uncle Sam 

of Public Road (page 145) 
happening down here in the way 


becaust 
Bureau 


report 


of vehicle registration 
I'welve of the 19 Southern and 
1954 ran 


average pel 


Southwestern state in 
above the national 


centage increase in registration 


Florida 
recording the biggest in 


Nevada, which 


with Louisiana and Ala 


bama 
crease except for 


econd 


placed 


Two-Tone Painting Helps 
Activity in Shop 


Vie" two-tone painting i 
1 ing boost volume for 
hops. Said R.S 


Ga., whose shop 


There 1 a bigs 
before in used 


help 
ome 
Brown of Toccoa 
up 20°%% 
er market at 


\ olume | 


resent than ever 


car repairs due to many small 


dealer bringing down from 


tre north and l all need bods 


Cpall and 


The two 


COT le painting 


More and more aluminum parts 
are being used in car construc 
tion, as illustrated by this Chrysler 
display showing the more than 70 
pounds of aluminum parts used in 
this ‘55 New Yorker De Luxe. 
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PLUNGER RETAINER 


GM Factory-Equipment Hydraulic Valve Lifters puss nee stat 4 
are small, precision-built parts. They automatically 
spring into action to take up any play in the link- 
age between cam and valve. This controls valve 
operation and eliminates noise. The lifters operate PLUNGER 
hydraulically with oil and can develop trouble if 
the oil is dirty, if the oil pressure is too low, or if 


there’s insufficient oil. 
BALL CHECK @ 


With millions of cars using 12 to 16 hydraulic valve lifters each, it takes pest ertames 

no mathematical genius to appreciate the size of this service market. The Ww 
volume is there, and it’s growing. You can cash in on this if you set up to 
show car owners that you have the service know-how to deal quickly and SPRING 
effectively with hydraulic valve lifters. It’s your opportunity. 


GM Hydraulic Valve Lifters are precision-engineered for the specific 
engine’s requirements. So carefully are the parts of each GM lifter fitted 
to each other that care must be taken in service not to mix the parts. FOLLOWER 
Sometimes lifters can be cleaned, but, considering the labor factor involved, 
the customer will usually be better served in engine performance and in 
cost by your installing a new set. 





EXPLODED VIEW OF GM 
Be prepared — they're available in GM HYDRAULIC VALVE LIFTER 





car division cartons for Cadillac, Buick, 


Oldsmobile, Pontiac and Chevrolet cars. 


Obtainable promptly from your regular. .... SUPPLIER 


GM 


AC SPARK PLUG DIVISION ES GENERAL MOTORS CORPORATION «+ FLINT, MICHIGAN 
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Alabama Garage Meeting 
May Be Held Later 


fer ypncene plans for a meeting 
of garagemen of Alabama at 
Montgomery June 19 have been 
called off. 

Nathan M. Roberts, executive 
secretary of the Automotive 
Wholesalers’ Association of Ala- 
bama, who had been authorized by 
that body to assist the garagemen 


in considering the formation of 


President Cunningham 


their own organization, announced 
June 2 the indefinite postpone- 
ment 

John B. Cunningham of Bir- 
mingham Electric Battery Co., 
Birmingham, president of AWAA, 
aid 

“There has been considerable in- 
terest shown in this movement and 
a lot of people have been exam- 
ining the various types of associa- 
tions and what would be 
from them, but less than 
cent of the garagemen have indi- 
interest 

think it 
with the 


gained 
five per 


cated an immediate 
“Therefore, we did not 
advisable to go ahead 
meeting at this time 
“Our offer with no string 
whatsoever attached to aid the 
forming their own 
association wholesaler to 
get anything in return still stand 
Texas and some states not in the 
South and Southwest have formed 
rather active state 
Many local groups have organized 


garagemen in 
with no 


associations 
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Nash Promotes Krider 


Nash Motors Division of Amer- 
ican Motors Corp. has upped John 
S. Krider, former assistant parts 
and service manager of the western 
ection, to parts and service pro- 
motion manager, C, M. Tillinghast 
general parts and service manage! 
announced, Krider, who joined 
Nash in 1945, has part 
and service representative for the 
Atlanta, Ga., zone and _ district 
in Atlanta 


been a 


manage! 


APRIL[ AUGUST DECEMBER | 
SMT WTISMIWTISMTWTISMTWTES 


‘Looking Ahead 
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Aug. 21-23 — Annual convention of 
Automobile Dealers Association of 
West Virginia, Greenbrier Hotel, 
White Sulphur Springs 

Aug. 28-30 — Annual convention of 
Kentucky Automobile Dealers As- 
sociation, Kenlake Hotel, Hardin 

Sept. 16—Annual convention of Kan 
sas Motor Car Dealers Association, 
Broadview Hotel, Wichita. 

Sept. 16-17—Annual convention of 
New Mexico Automotive Dealers 
Association, Nickson Hotel, Ros 
well 

Sept. 22-24 Annual convention and 
trade show of Automotive Parts 
Rebuilders Association, Fort Shelby 
Hotel, Detroit 

Sept. 25-27 Annual convention of 
Tennessee Automotive Association, 
Buena Vista Hotel, Biloxi, Miss. 

Sept. 25-27 Annual convention of 
Texas Automotive Dealers Asso 
ciation, Shamrock Hotel, Houston 

Oct. 9-11 Annual convention of 
Mississippi Automobile Dealers As 
sociation, Buena Vista Hotel, Bi 
loxi 

Oct. 9-10 Annual convention of 
Georgia Automobile Dealers Asso 
ciation, Bon Air Hotel, Augusta 

Oct 15-17 Annual convention of 
Arkansas Automobile Dealer A 
ociation, Majestic Hotel Hot 
Spring 

Oct. 16-17 
Georgia 
Association 
Atlanta 

Oct. 16-17 Annual convention of 
Oklahoma Automobile Dealers As- 
sociation, Mayo Hotel, Tulsa. 

Oct. 16-18 Annual convention of 
National Independent Automobile 
Dealers Association, Hotel William 
Penn, Pittsburgh, Pa 

Oct. 23-25 Annual 
Florida Automobile 


convention of 
Wholesaler 
Plaza Hote! 


Annual 
Automotive 
Dinkler 


convention of 
Dealers Asso 
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John M. Yantis of Ozburn, Crow 
& Yantis Co., Fort Smith, Ark., is 
a member of the program com 
mittee for the annual convention 
of National Standard Parts Asso- 
ciation to be held Dec. 4-6 at Ho- 
tel Sherman in Chicago. Commilt- 
tee chairman is M. W. Bazner, 
Sr.. of Ammco Tools, Inc., North 
Chicago, lll. The 1954 convention 
drew 2,500 persons. 


ciation, Sans Souci Hotel, Miami 
Beach 

Oct. 27-29 
tomotive 
Shamrock 


Annual convention of Au 
Wholesalers of Texas, 
Hotel, Houston 

Nov. 6-8 Annual convention of 
Automotive Trade Association of 
Virginia, Hotel Roanoke, Roanoke 

Nov. 13-14—Annual convention of 
Automobile Dealers Association of 
Alabama, Tutwiler Hotel, Birming 
ham 

Nov. 17-22 Convention cruise to 
Bermuda from Wilmington, N. C., 
by North Carolina Automotive 
Wholesalers Association 

Dec 4-6 Annual convention of 
Motor and Equipment Wholesaler 
Association, Conrad Hilton Hotel 
Chicago 

Dec, 4-6 
tional 
Sherman 


Annual convention of Na 
Standard Parts A 
Hotel. Chicago 
Dec, 7-9 Automotive Service In 

dustries executive booth confer 

ence, Navy Pier, Chicago 
Jan. 28-Feb, 1 Annual convention 
of National Automobile Dealer 

Association, Sheraton Park and 

Shoreham Hotels Wa hington 
May 10-13—13th Southwest Automo 

tive Show Coliseun Houston 

Texa 
May 25-26 Biennial Southeast Au 

tomotive Show Conference, Ashe 

ville, N. C 
April 25-27, 1957 Biennial South 

east Automotive Show, Dinner Key 

Auditorium, Miami, Fla 


ociation 





Where do YOUR CUSTOMERS buy 
Brake Fluid? 


There are many 
inferior brake fluids 
on the market 

a of 


i may save you life ths te wed 
others vo howd this waren 


bby Better Business, Sofety wna hoe 
y 
. 





Advertising 


Ask your 
BOWES MAN 
or write us direct 


Want more facts? Use Reader Service Card Page 98 








Ads like this in 


Investigations « 
1 we 
ntage of these 4 
a high per 
unsafe brake flu ids. The 
“ 


Minnesota and Né yortly 
fluids aoe other states Ww? scommend to their ¢ 


pe and re 
cturers use @ 
Car manufactu he brake fluid they buy 
hv 4 


that they make sur 


i iieations RT} oF R72 


Horas how YO 8 — Pr wn will help you get 


settee your share of the big 
Brake Fluid Volume 


oF one identify 


yourself as a 
Bowes "Seal Fast" Dealer 


phy cha 


onane nae | 1s = 
BO is” ay 


YOUR wll ue 
me » . 
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owes racine pelo row, aivensiot CALIFORNIA 
ct 
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Car Owners are getting BRAKE FLUID Conscious 
Two states have “outlawed” gyp Brake Fluids. Other states will follow. Many 
Motor Clubs are warning members that there are many inferior, dangerous 
brake fluids. The American Automobile Association and other safety groups have 
put out special bulletins warning the motorist to “watch his step" on brake fluids. 
Car manufacturers tell owners to make sure the brake fluid they buy is SAFE. 


Tie-in with BOWES and you'll sell more brake fluid 
Our advertising in the Post and other leading magazines is educating the 
motorist to look for Bowes Dealers where he will find SAFE brake fluid. 

Your Bowes Man will furnish identifying materials, folders, etc., which will 


make our advertising YOUR advertising. 


BOWES "SEAL FAST’’ CORPORATION, INDIANAPOLIS 7, INDIANA 
HAMILTON, ONTARIO, CANADA «© LONDON, ENGLAND 
BOWES PACIFIC CORP., RIVERSIDE, CALIFORNIA 
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Automotive NEWS BRIEFS 


(Continued from page 9! 





Officers and directors of the newly-formed Oklahoma City Zone Chevro- 


let Dealers Association shown are 


(l. to r.): Seated, Jim Fleming, 


Fleming Chevrolet, Pryor; Sam Norton III, Norton Motors, Shawnee; 
Wade Watson, Watson Chevrolet, Frederick, president; C. J. MeGown, 
MeGown Chevrolet, Okmulgee; W. R. Teel, Jr., Teel Chevrolet, Clinton; 
Fay Facker, Central Chevrolet, Drumright, and Otto Resler, Oklahoma 
City, manager. On the back row: R. W. White, Fuller-White Chevrolet, 


Tulsa; R. T. Scott, Scott Chevrolet, 


Oklahoma City; Houston Tice, 


Green-Tice Chevrolet, Anadarko; Wayman Cornelsen, Cornelsen Motors, 
Fairview: Truman Marshall, El Reno Motors, El Reno; Claude Collier, 
Collier Chevrolet, Atoka; George McRobert, Service Chevrolet, Ada, vice- 
president; G. O. Williams, Williams Chevrolet, Sharon, and W. M. Barry, 
Jr., Barry Chevrolet, Okemah, treasurer. E. B. Ward, Ward Chevrolet, 
Stillwater, is not pictured. Association offices are in Oklahoma City. 


Chevrolet Dealers Pool Inventories 


To Fill Orders 


KLAHOMA Chevrolet 

have banded together to pool 
their inventories to give customers 
faster, more efficient new-car de 
livery and service. 

Called The Oklahoma City Zone 
Chevrolet Dealers Association, the 
group, which is composed of 125 
member dealers. compiles 
week a master list of each mem 
ber’s inventory, tabulating color 
equipment, 


dealers 


each 


style and optional 
thus making a stockpile of ap- 
proximately 2,000 
from which each can draw 

If a local dealer cannot fill an 
order from his own stock, he may 
be able to get 24-hour delivery 
from a fellow dealer who has the 
desired combination 

Wade Watson, Frederick, is the 
first president; George McRobert 
Ada, vice-president; W. M. Barry, 
Jr., Okemah, treasurer, and Otto 
J. Resler, Oklahoma City, man 
agel 

‘Selling competition 
Chevrolet dealers will be just a 
keen as ever,’’ Watson said, but the 
that when an in- 


automobile 


among 


big advantage is 


Faster in Oklahoma 


dividual dealer makes a deal with 


a customer, he'll be able to give 
almost immediate delivery of the 
model the buyer want the color 
he likes and the special equipment 
he picks.” 

The organization will also repre 
ent member dealers in relation 
with the _ factory Watson ex 
plained, “It will give Oklahoma 
member dealers a concerted voice 


ing our views on adver 


in expre 
tising and other policie 

One problem concerning — the 
group is the many color combina 
tions complicated by new feature 


developed in the last few year 


Alabama Legislators Get 
Safety Inspection Bill 


A BILL calling for semi-annual 
afety inspections of motor 
vehicles was introduced last month 
in the Alabama legislature 
Inspections would be carried out 
by highway patrolmen 
Another bill introduced 


require mud guards or safety flap 


would 


on trucks 
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Sealed Beam Headlight 
Legalized in Texas 


‘ov. Allan Shivers of Texa 

J signed a bill May 23 permitting 
the department of public safety to 
regulate headlight beams, turn 
signals and safety glass, thus mak 
ing legal the use of the more pow 
erful sealed beam headlight for 
motor vehicles 

The Automobile Manufacture! 
stated recently that 
will begin installing 
produced 


Association 
manufacturers 
the headlamps on cars 
after July 4 


Mercury Appoints Kansan 
As Assistant to Bayne 


ee uRY Division of Ford Moto! 
rt Co. ha named W. Stewart 
Venn, Kansas City, Mo., as execu 


tive assistant to Joseph E. Bayne 


general sales manage! 
A native of Ludlow, Ky., Venn 
attended the University of Kansas 
tarted selling cars in Kansas City 
in 1927 and for the past four yea! 
had been vice-president of Central 


Services, Inc., Kansas City 
J 


Edward R. Maher, Ed Maher, Inc. 
(Ford), Dallas, Texas, received an 
honorary degree of doctor of 
commercial science from Spring 
Hill College, Mobile, Ala., last 
month. Maher, who has three sons 
who are heads of their own auto- 
motive agencies, is a civic and 
Catholic lay leader. Shown are (I. 
to r.): Maher; Rev. Andrew C. 
Smith, 8. J., president of the col- 
lege; L. J. Boudousquie, registrar, 
and Archbishop Thomas J. Toolen. 





He’s hesitant about his down payment and monthly installments. He’s concerned 


about such a large obligation, Put his mind at ease and you'll keep the deal coming 


your way. Here’s how, Tell him how he’s fully protected with Associates 
Insured Payment Plan... how it lets him buy without fear. Tell him how it makes 
his payments should illness or injury strike, and keeps on paying until he’s back 


on his feet again... how it pays off his contract in full in case of permanent 


disability or death . 


. how it provides non-cancellable life, accident and health 
insurance without examination, immediate coverage without red tape. Your prospect will 


listen, He'll be receptive to your deal once he’s rid of financial fear. That's why you'll 
one of the greatest sales 


sell more, profit more with Associates Insured Payment Plan 


clinchers in automobile financing. Phone or write for full information today, 


Tht Old Shige sty... 


“| like the prospect who's cautious... 
because he’s the one | can help the most.” 


(The Old Sage is a composite of all the . ‘ 
9 P Associates Investment Company 


successful dealers we've known in over 
a third of a century in the field.) Associates Discount ¢ Orporation 
Emmeo Insurance Company 


South Bend, Indiana 
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Warehouse Distributors 

Admit Manufacturers 

T if Automotive Warehouse D) 
tribute \ ( voted at 

permit af 


ation 
8&8 mecting to 
mberships for manufa 


who ll] through AWDA 


h manufacturer affilia 
ate 


Althoug 
embe! will not | 
ement of the a 
been hailed 
as an important 

1. thening the 
irts distribution 
m, executive 
Speakers at the 
W. Klein, executive vice-presi 
dent of The Gabriel Co., and Ira 
Sak presi of Accurate Part 
cturing Co.. both of Cleve 


artic I 
ociation, the 
in Indust 
tep t 
independent 
Martin 
aid 
included 


ward 


attern 
Dodge Division of Chrysler Corp. 
has promoted Walter M. Spencer, 
former assistant director of serv- 
ice, to director of service, Byron J. 
Nichols, general sales manager, an- 
nounced, Spencer, a native of Port 
Arthur, Texas, worked for a Dodge 
dealer there as service manager 
from 1922 to 1925. He was also a 
service manager in Greenville, 8. 
C., from 1933 to 1935. Ben B. Set- 
tle, Spencer's predecessor, has 
been assigned to the executive 
service staff of Chrysler Corp. 


ecretary 


meeting 


lent 
anufl 
land, Ohio 


irehouse 


ketched the hi 
distribution 
advantag 


through AWDA 


in 


pointed out 


Dution men 


The fantastic “breakfast” was as fantastic as usual last month at the 
annual convention of the South Carolina Automobile Dealers Associa- 


Oldsmobile Division of General tion. With many members and their wives participating as usual, the 


Motors Corp. has appointed Joseph 
A. Poli (top), former Memphis, 
Tenn., zone manager, to zone 
manager in Atlanta, Ga., covering 
Georgia, Alabama, eastern Ten- 
nessee and Florida, G. R. Jones, 
Oldsmobile general sales manager, 
announced. Succeeding Poli in 
Memphis is Lindsey G. Jones 
(above), former assistant zone 
manager there. Jones was born in 
Augusta, Ga., attended school in 
Statesville, N. C., and joined GM 
in Charlotte, N. C., in 1946. 


Georgians Discuss Plans 
For Safety Inspections 


YEORGIA tire deale 
J representatives laid plan 
which the hope 

eventually a state 
vehicle safet: 


31 from to set 


born compul 
motor 
tatute 
ided over by 
of Tire Co 
meeting attended 
Costa of Monts 
field repre 
Inter-Indust! 
Committee 
Automotive 
tives will be 


ory Inspec 
tion 


Pre 


Prior 


Abe Goldstei 
Atlanta tne 
also by Dor 
Ala., South 


Wa 
omery 
ern 
mafet 


Indu 
asked later 


port 


and factory 


May 


the 
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8 a.m. risers were greeted with a skit based on “This Old House” and 
all the trimmings. George Stout (Fort Sumter Chevrolet, Charleston) 
appears here as the tough sheriff who was going to do a lot of offici- 
ating at the auction of the old homeplace until Davy Crockett (Sam 
Jones, Dodge-Plymouth at Columbia) took out his flintlock and let go. 
A. H. “Am” Easterby (Dodge-Plymouth at Greenville) reclines here with 
his bare, dirty feet, while W. E. “Bill” Hancock, Jr. (Buick at Columbia) 
is one of the many urchins who were “brung up” in “This Old House.” 
For more pictures, including a hound dog and wagon, turn to page 141. 
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New ‘ios WEST BEND 


Comes that important coffee break, and 
you're all set with this handsome West 
Bend Kit. No more dashing to the restau- 
rant, you can brew that delicious cup of 
coffee in your place of business . . . and keep 
an eye on business while you do it! Perfect 
for home, this Kit is ideal for travel. 


UTO-LITE 


Unbreakable colored plastic cups and 
stainless steel spoons provide service for 
four. Also included are a plastic-covered jar 
for sugar, a plastic bag for coffee container 
and a flannel bag to protect coffee maker. 
Complete kit packs neatly and easily for 
storing or traveling convenience and pleasure 








WHHL, 
and 
cable, 


Auto-Lite Power-Line Battery Cable, complete with 
the new Power-Line Terminal that resists corrosion 
—assures excellent contact. 


Your choice of Auto-Lite 
silver-sheathed “Flex- 
trand” Primary Wire per 
mits easier and faster 
stripping and soldering. 


Auto-Lite Spark Plug Wire is available in 
handy packages, cut-to-length sets or on 
spools for easy stocking. 


Auto-Lite Primary Wire 
comes in full range of 
sizes and types. Con 
venient wall rack is 
merchandising aid 


Auto-Lite Battery Cable display Auto-Lite Pressure Terminal Kit, complete 
helps you serve all popular makes with quality 


tools, metal cabinet, self 
of cars for fast turnover 


locking lid and identification card for 
terminals for easy selection 


ble 
ite Wire and (a 
Assortment of Auto-Lite tact your Auto Lit 
Pick Any Asso 


, T $19.95 at Supplier | ; 
Wire and ¢ able Totaling 51 a eal i io you a 
trade prices. 


s! Thi offer Is for i 
| 5 sation al y adve se les low low p wet 
ys i f § orth i West I aiort 
y 0 fee o . i 1 4 i lis limit j ime only BO mM y 
Bend Cof it, carryin 4 st ot t ( ~ | r 


of $19.95 1s yours for 
$19.95 order of 


send in your order and 
thi 


only order today! 
price 
¢9.95 with each 


° ’ 
A L j > al ye le E ELEC ic U L 
f uto ite wire a id ( al ( TH TR A TO ive COMPANY 


Toledo | 
Check your stot k today con 


R >ALE ) 2 J J .@) L E E ~ 
‘ © 





When you're 
trying to 
find 

the 
trouble... 


CHECK THE BEARINGS, TOO 


TRYING 10 
THE Weird wheel noises ¢ Squeaking or chattering brakes ¢ Car pulls to one side « 
FIND ' ae 

ait Frequently, you'll find a bad wheel bearing is to blame. 
TROUBLE --- 


This new BCA Trouble Shooter's folder also helps trace many hard-to-locate gener- 
ator, clutch, transmission and differential troubles to worn or defective bearings 


Helps you to win and hold customers. 


THE RIGHT AUTOMOTIVE REPLACEMENT BEARINGS 
ARE EASIER TO INSTALL 
BCA ball bearings are designed for automotive replacement. They're not nearly right 
—they're exactly right. And your BCA—Federal-Mogul jobber knows automotive 
bearings—knows your problems—speaks your language. 


Get this useful BCA Trouble 
Shooter's Guide. Ask your 
BCA — Federal-Mogul job- 
ber for a copy, or write 
us. It's free. 


Federal-Mogul Service \ 
creo 3, wicca 
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Lxclusive Features! 


Only STORM-VULCAN OW! i 
CAMSHAFT ae 


| MASTER (STRAIGHT LINE ) 


INDEXING | wow) 
L WEAD _F DUPLICATION) 
B! DIAL-O-MATIC 


Offer these exclusive \ f r\~ ) eee 


| DUAL TABLE 


proven advantages Yost i bt 


CONSTANT ratio of wheel to Master 
follower. 


STRAIGHT LINE DUPLICATION as- 
sures greater precision. 


DEGREE-MASTER index locking — 
guarantees production within 1° on 
timing and .001” on lift. 


Dual TABLE TRAVERSE. 
DIAL-O-MATIC CONTROL simplifies 


grinding to specified size. 
Ask your STORM-VULCAN 


Salesman to show you the 
Be sure that these performance-proven 


N 
features are in the Camshaft Grinder 36 STORM- -VULCA 
YOU buy! EXCLUSIVES 


in his Purchase Evaluation 





Manval. Assure yourself of 


The Nation's Leading sas, aecnaeien os 


curacy, long service and 


Automotive Machine Shops other desirable equipment 
™ 


STROMAN [cde ” STORM-VULCAN INC. 


with STORM-VULCAN Machines V 2225 BURBANK STREET DALLAS, TEXAS 
€ ' ¢ MODEL 85 


MODEL 240 
\ TURBO-BLAST HEADMASTER 


«BE CLEANING onmant 

- MACHINES 

ae ... other MACHINES 
ee 


sizes for 
all needs 


MODEL 
15-A 
CRANKSHAFT GRINDER 
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Brake cylinder walls that are too smooth 
can’t retain the thin film of oil needed for 
proper lubrication. Getting the right finish 
on these wall surfaces is an extremely ex- 
acting process. That’s why Thermoid Master 
Cylinder Walls are Micromized. Never too 
rough... never too smooth, they're precision 
finished for positive braking action and 
maximum cylinder life. Insist on genuine 
Thermoid Hydraulic Brake Cylinder Assem 


- 
blies, Repair Kits and Parts hermol 


Thermoid Company « Trenton, New Jersey 
the standard of precision processing in 


brake lining, brake blocks, hydraulic fluid 


cylinder assemblies, hydraulic brake parts 


Thermoid Custom Built Brake Lining and Hydraulic Fluid 
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* x * NOW YOU CAN OFFER 


A FOUR-YEAR 
ON DELCO EXTRA- 


DELCO’S DRY CHARGE BATTERIES ARE 





* EXcLusive 
NEW DELCOLOY GRID 


Deico’s unique grid design increases bat- 
tery life as much as 100°% by even distribu- 
tion of current and a superior resistance to 
overcharge and corrosion. 


* SUPERIOR 
RUBBER SEPARATORS 


Deico’s microporous rubber separators 
offer a new high in resistance to vibration, 
acid attack, peroxidation and are designed 
to withstand extreme temperatures. 


* HARD RUBBER 
THERMO-RIGID CASES 


Deico’s genuine hard rubber case is com- 
pletely resistant to acid absorption, heat, 
bulging, warping or other distortion. 


* Listen to Lowell Thomas on CBS Radio Network—See your newspaper for time and station. 
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YOUR CUSTOMERS * ~ + 


JARANT I: 
DUTY BATTERIES 


THE FRESHEST POWER YOU CAN BUY! 











Here’s a battery that was designed to meet every 
driving requirement—a battery that was built to 
stand up under rugged wear. It’s Delco’s Extra- 
Duty battery—and with all its new extra-duty 


features it really lives up to its name. . . assuring 
your customers of long, dependable battery serv- 
ice. And regardless of mileage driven in normal 
passenger car service, Delco Extra-Duty batteries 
are guaranteed for four years. A guarantee that’s 
backed by Delco and General Motors—a guar- 


antee your customers respect. 


Another advantage of this great line, that only 
Delco dealers enjoy, is an all-new, dry charge 
battery that gives factory-fresh power the instant 
you add electrolyte. Delco dry charge batteries 
require no initial charge—so store them as long 
as you want and they'll always be ready to go. 


In addition to Delco’s Extra-Duty line of wet 
and dry charge batteries, remember that Delco 
has an Original Equipment line, a Tractor line, 
and an Economy line. There’s a Delco made to 
fit every purse and purpose. 


a lal’ 2 ee 
CONVENIENT NEW DELCO ELECTROLYTE PACKAGE, 


AO ahhh Mie GOIN oO Ey sk fale “ep Savi ab aed ooo 


ZiP « « *« CLIP « « « 


ZIP off the top of the sturdy 
fibre board container, with 


the built-in pull string. It's 


that simple to open 





CLIP the corner of the acid 
proof polyethylene bag 
that's attached permanently 
to the container 





POUR easily from this dis 
posable container, which 
comes in two sizes to meet 
every battery need 


A General Motors Product 


LINE 


GENERAL 


MOTORS 
; A UNITED MOTOR S 
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More S/9IX valve grinding 
machines are in use than 
all others |combined! 





‘T he same basic principles are employed in 
S1oux machines as in all fine production 
grinding machines; belts to absorb vibra- 
tion, easy to clean chucks, accurate to 
within .001; inverted center floating aligner 
accurately holds valve in same position 
that it will operate in engine. The base is 
cast iron for rigidity and to provide weight 
for a precision grinder of this type. Way 
bars are precision made, hardened, and 
ground to close accurate limits. 


Wet grinding reduces wheel dressing, 


eliminates heat and distortion, produces 
the finest finish and factory precision. Wet 
rinding is an integral part of the machine. 
ere is the finest vibration free motor 
drive. 

Convincing testimony to this machine’s 
superior performance may be seen in the 
fact that today there are more of them in 
use than all others combined. You can 
buy your S1oux Valve Face Grinding Ma- 
chine with confidence. See your feoox 
Distributor. 


THE 
use soux ALY "Way THRoy 
G 


STANDARD THE WORLD OVER... 


ALBERTSON ona CO., INC. 


SIOUX CITY, IOWA, U.S.A. 


ELECTRIC IMPACT WRENCHES GRINDERS 
FLEXIBLE SHAFTS, POLISHERS SANDERS 
HAND SAWS, DRILLS, ABRASIVE DISKS 
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Summer Travel-time... 


>, is PUROLATOR PROFIT-TIME 


for dealers! 


7 
\y 


7 
ae ee 


Dealers can cash in big by using Purolator’s powerful 
summer display package and TALKING It Up 
Here’s why 





More Mites! This summer more motorists will drive 
more miles than ever. Since car makers recommend 
a new filter every 4000 to 5000 miles, this means 
bigger and bigger Purolator sales 


Watch MILEAGE and TALK IT UP! 


More Dirt! Every mile a car is driven it breathes in 
dirt. With more motorists driving more miles, this 
means more oil and filter-changes 


Watch oil-changes and... TALK IT UP! 


More Trips. You can sell oil and a new Purolator 
when the customer starts out and when he gets 
back . get your customers going and coming 


Watch Vacation Plans and... TALK IT UP! 


REMEMBER! Purolator Micronic is First and FINEST 

Specified by more car makers than any other oil 
filter . Often ImiraTED— NEVER EQUALLED 
Engineered to fit ALL makes and models 


Pur lator Sg 


.-. America’s No. 1 OIL FILTER 


See that ali your dealers have 
copies of the PUROLATOR 
Service Manual. 20 fact- 
packed pages about Purolators 
and how to change them. A real 
time-saving MONEY MAKER! 


PUROLATOR PRODUCTS, INC. 
Rahway, New Jersey 
and Terente, Ontaric, Canada. 
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For Really Smooth Jobs 
..add Ditzlers 


DX-1400 


Enamel Equalizer 


4 


" Yaa 
. ST 
Puts more solids . 
- — - 


in finishing enamel... 

Improves flowout... 

Reduces danger of sags, runs and 
wrinkles... Gives you faster, 


more thorough drying... 7 
ol ; @ Today’s motorists are more concerned 
Produces better looking work than ever with the sleek appearance of their 


cars. They expect greater smoothness and 
at less cost! They expect greater sex 
luster from the refinishing work you do. And 
you can meet their most critical demands by 
using Ditzler’s DX-1400 Enamel Equalizer. 


DX-1400 is a highly concentrated additive 
for use with synthetic enamels. It adds solids 
which become a part of the finish. It gives 
better flow and lessens danger of sags and 
runs. It prevents wrinkles that excessive film 
thickness often causes, 

With the addition of DX-1400 you also get 
a better gloss and greater depth of color 
from your finishing enamel. At the same 
time it dries more speedily and thoroughly. 
And you get all these benefits by adding as 
little as One ounce to a quart of enamel. 
Whether you air dry or bake you'll find 
Ditzler’s DX-1400 Enamel Equalizer helps 
you do better refinishing at lower cost per job. 


DITZLER COLOR DIVISION 
Pittsburgh Plate Giass Company 
Detroit 4, Michigan 


DITZLER 


PAINTS © GLASS © CHEMICALS + BRUSHES + PLASTICS + FIBER GLASS 





PITTSBURGH an oe GLASS COMPANY 


IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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“Prestone” Brand Anti-Freeze gives you 


Your Own Advertising Campaign 


to sell more winter service! 


Dramatic, full-color card sells car owners your complete winter service 


NoMonkeyshine 


SHere w. D 


re > 
xpert Service 


Winter’s on the nae 
@ CHANGE on 


for winter drivi 
Check oil filter 


y! We offe O 


IT RIGHT / 
lef u-« 


‘% 


@ CHECK BATTER 

Y 
ng Horder starting oa CHECK COOLING 
oheod SYSTEM INSTALL “PRESTONE® 


s — radi ANTI-FR 
© Luericare INSPECT LiGHts ~a ater, fon belt, woter ose 
ore night driving i aay connections : . shot lasts olf 
t for leaks mer — won't 


Get your supply FREE with Plus BIG display kit... 
pre-season “Prestone” also FREE with your pre-season order 


Anti-Freeze orders! 
You will get a liberal quantity of V\ M/ ANTI- 
these business- building merchan- 
disers. Place your order with your 
supplier now for delivery by Sep- ER 


tember 1st, or earlier. 


BRAWN 


The terms “Prestone” and “Eveready” are registered trade-marks of Union Carbide and Carbon Corporation 
NATIONAL CARBON COMPANY . A Division of Union Carbide and Carbon Corporation + 30 East 42nd Street, New York 17, n, Y- 
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1912. Started work for Ar 1918. Became jobber sales 
zona’ Eastern Railroad of mon for Motor Supply Co., 
Phoenia. Arizona Phoenix 
if ____ aa J 
. x ; } h Ay f, . 
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Cat ag f a isi r\k \ 
. : es 
1936 Become Wice President Today, Motor Supply has 6 
ond Soles Manager, Motor branch stores, 85 employees 
3 Supply Co. Sales in 1936 with sales over $2,000,000 00 
= $485 000 00 
Vice President 
IO (@) Me 15144 © ae @ @) 
PHOENIX, ARIZONA 





“I’ve been in this business for thirty-seven vears 

says Mr. McCoy, “and every one of those year 
has confirmed my basic ideas about the line 

we handle We sell products that vive value 
to the car owner and sound proht to our house 
and our dealers. Another thing we look for i 
strong national advertising and smart promo 
tion. We get all that from the Auto-Lite Battery 
line plus the exceptional benefits of the premium 
Sta-ful Battery that needs water only 3. time 


a year 


UTO-LITE 


BATTERIES 


The Industry’s 
Leading Jobbers 


Leading Lines 





KNOW WHAT YOU BUY 
... BUY WHAT YOU 


The VMC trademark is your 
guarantee of highest quality 
generators and generator arma- 
tures which duplicate original equip- 


ment in appearance and performance. 


Always buy nationally known 


VMC units. 





FROM 
YOUR 
JOBBER 


THE VC SYSTEM 
FACTORY METHOD RECONDITIONING 
LOCAL SERVICE © NATION-WIDE 








STATION D 
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en Eyes Spot the Repairs 


fy shop that goes after volume 
front, 


will always be out in 
while its fellow shop carrying out 
only repairs ordered by the cus 
will lag behind 
The alert, aggressive shop that 
is on its taking care of the 
like that 


who misses 


tomer 


toes 
neighborhood's needs is 
attentive mechanic 
nothing when he 
and increases his 
50% 

The inattentive, lackadaisical 
mechanic cuts his own earnings by 
half 

It makes 
with a shop 

In our opinion, the key to ex 
panding volume is the shop per 
sonnel who take a look at every 
thing when they are under the 
under the But 
have to give mechanics and station 
personnel a stake in the busines 


goes over a Cal 


earnings by over 


that much difference 


car or hood you 


It's easier to sell it if at first you try to see it! The alert 
mechanic misses nothing as he inspects a car at Lee 


By VINNIE MULLIN 


Manager, Lee Pershing Esso 
Arlington, Virginia 


to encourage them to put forth the 


effort 
feel 


you, and 


You've got to 
this 
effort 


extra 
they are in with 


reward their 


them 
and 
Keenne 

Our answer was an incentive pa\ 


plan for mechani service tation 
personnel and management 

then 
routine 


50°, or 


Inspections become a con 
and repair vol 


more, We 
have observed a higher sales pe! 


cientiou 


ume climbs by 


centage of ratio per gallon of gaso 


line when an incentive pay plan 


I n operation. Corresponding] 
earnings of the alert mechanic are 
than 50° than that 
of the indifferent mechani 


Right in our 


more higher 


own hop our top 


50%. 


make 


make $6,500 a 
less attentive mechanic 


mechanic yea! 
while our 
ha only earnings of 
$4,000 
Thi 
work 
Qu! 
labor basis with 5‘ 
all parts they sell 
roadchecking every car coming in 
to the shop, they go 
parts as possible 


average 
how 


procedure 


50-50 


commission on 


mechanic are on a 
Inspecting and 


over a many 


Here's an example of what an 
bonu can mean to a 
company and it 

A custome! 
plaining of a 


an hour We 


wear. Giving the car a 


nceentive 
mechan 
drove in here com 
himm) at 55 mile 
noted uneven tire 
complete 
inspection, we recommended cro 

wheel 
When 


we had the wheels off, we saw a 
brake relining job with 


Ing five tire balancing 


and a front-end alignment 


ove rhaul 


Pershing Esso. Alertness has increased the shop volume 
No wonder some mechanics get $6,500 yearly! 





7 


Spotting a faulty muffler doesn’t call for giving a mechanic a prize or 
praising his eyesight, although many shop men fail in this respect. To 
keep his men’s eyes pried open for such easily detected work, this Vir- 
ginian has worked out a simple, but effective, plan of paying bonuses. 


ing four wheel cylinders nece 
Sary 

For us this meant a sale of 
$45.25; to the mechanic who was 
keen enough to go over the entire 
car it meant $13.12 for labor and 
95¢ commission on parts, Neither 
the company nor the mechanic 
have profited if we had 
repairs 


would 
overlooked 
and left them for some other shop 


these needed 


to do 

The following is typical 

A mechanic spotted a defective 
muffler and talked it up to the 
customer. That brought a sale of 
$11. The mechanic earned $2 in 
labor and 35¢ commission on the 
part 

Here's another example 

A car came in for a grease job 
Inspecting in our usual thorough- 
mechanic no 
eal leaking 
recom 


Loingg manner, oul 
ticed a rear grease 
Pulling the wheels, he 
mended that 
replaced and that a brake relining 
job be done on the rear wheels 
The sale to the customer came to 
$14.50: to the mechanic the sale 
meant $3.50 earned on labor and 


grease eal be 


ion on part 
station manage! 


36¢ comm! 

To our service 
hop foreman and cashier who are 
on a straight salary we give a com 
mission of '2°% of the gross month 
ly sales. This amount is split three 
was 

Take a hypothetical gross sales 
figure of $10,000 a month: Com 


30 


mission would amount to $50, and 
divided among the three of them 
would come to $16.66 for each 

Our ervice station personnel 
are on a straight salary and 5% 
commission on all accessory sales 
In addition to this we select items 
monthly earning special bonuses 
such as 25¢ for a fan belt, 50¢ for 
each tire sold, 50¢ for a battery, $1 
for a waxing job and 50¢ for a 
steamcleaning 

If you think an incentive plan 
doesn't whip up a lot of competi 
tion, all you have to do is come 
around when our station personnel 
stand in front of the chart of daily 
sales and listen to their chal- 
lenging remarks. One may take a 
bet he can outdo the other fellow 
on sales, 

To the service 
elling $1,000 accessories a month 
a $5 weekly raise in pay is given 
for the following month. If he fall 


station attendant 


below this record during the next 
month, the raise of $5 weekly 1 
withdrawn. He gets it back if sale 
hit $1,000 again 

How successfully does it work? 
Two service personnel have kept 
up their extra $5 weekly for over 
ix months without interruption 
four men have made it within a 
month 

This i 
earning: 

He received $60 in straight 
alary, $50 a month on normal 
$20 for selling $1,000 


an example of one man 


commission 


accessories in a month, and $25 on 
bonuses like a battery 


came to a 


pecial 
teamcleaning, etc. Thi 
salary of approximate!) 
better than average 


at othe: 


weekly 
$85, which 1 
pay for imilar work 
tation 

When 
ales for two or 
time, we sell ; ni as 100 bat 
within a month. We have 


we ! atte! r tire 


montns at a 


terie 
one man who sold a battery a day 
for a month. Though we are not a 
tire tation We 
many as 150 tires during a 


nave old a 
pecial 
bonus month 

Of course, a a 
catering to a neighborhood trade 


service station 


we cannot maintain this pressure 
on our men or on our customer 
without limit. A saturation point 1 
reached, That is why we switch 
items paying 
monthly. However, to bring our 
customers in, we promote these 
specials by handbill, newspaper 
and radio. We distribute 
5,000 to 10,000 handbills on a tire 
special, and put out a similar num 
ber three times a year on summer 
and winter changeovers. Neighbor- 
hood response is always good 


incentive bonuses 


about 


Plugging “Specials” 


Specials like tire, battery and 
front-end alignment are plugged 
over the radio five or six times a 
day, for 30 days at a time. We let 
radio time cost us about $500 a 
year. Simultaneously we run ad 
vertisements on our specials in our 
uburban newspape! 

While all this helps to bring up 
volume, the real selling, as any 
station knows, is done in the drive 
way by our men 

And here's how they do it 

We check every battery in the 
driveway for water condition and 
battery age by code date. If a bat 
tery is two years old or more, we 
recommend replacement 

We say something like thi Mr 
Smith, we noticed your battery i 
would 
it 


two years old, and we 
recommend replacement before 
starts giving You will 
avoid road trouble and the incon 
venience of finding a dead battery 


you trouble 


ome morning when you are 1n a 
3esides, it better for your 


you take 


hurry 
car and its performance if 
care of a replacement now 

Five out of ten people accept ou! 
advice, and five batteries are sold 
after we check and frequently find 
a weak cell 

Now let see how we sell 300 
fan belts a month through our in 

(Continued on page 68) 
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They report on shop volume and 
what they are doing about it. 


HOP volume was up for the first 


four months of this year for 
45% of the garages and new-ca! 
dealerships who answered the 
questionnaire sent out to 400 ga- 
rages and 400 dealerships over the 
South and Southwest 

Thirty-one per cent reported a 
decline for this comparative pe- 
riod, while 24% said the volume 
was approximately the same 

But plans were clearly stated 
by those with the bright reports as 
well as those who were down—to 
do something about the situation 
More extensive advertising and 
more concentrated follow-up of 
customers were the most frequent- 
ly repeated plans 

Some dealerships said they were 
divorcing the new-car make- 
ready and used-car reconditioning 
operations from the customer- 
labor shop entirely. Some said thi 
change had brought immediate re- 
wards, 
get work done more quickly 
in the time stated 

A scarcity of 
veteran ones 


since customers could then 
and 


mechanic espe 
cially reported 
from over the entire territory. The 
labor situation was reflected fre 
quently in whether the shop vol- 
below the 


Was 


ume was above o1 ame 


period of last year 


Dry weather in the Southwest 
especially in some localities where 
rain hasn't fallen in worth-talk 
ing-about quantity for everal 
yeal had a depressing effect on 
shop activities 

Dumas Motor Co. (Ford-Me1 
cury), Dumas, Ark., reported it 
volume down 13°, and said it 
plans for boosting service sale 
included “sponsoring women-only 
course to acquaint women with 
automobiles (‘Ga Gaskets and 
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Glamour’).” The 
holding meeting 
team-work 


one night a week 
“to promote within 
organization and educate employ 

proper salesmanship A 


service follow-up 


ees on 


ystem is being 


company | also 
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employed, too, by the dealership 

H. J. Wolf reported volume uj 
even per cent at Elkes Pontiac 
/ attributable t 


attendance and concen- 


Co., Tampa, Fla 
‘more Cat 


trated advertising for 








work (See illustration on this 
page.) 

His company plan closer con 
tact with the new-car buyer 

An Oklahoma Pontia deale! 
aid his volume was up 17 due 
to “better mechan 

With a shop volume boost of 
10 under his waistline, Dewey 
Muirhead attributed it to a change 
of location in Dallas, Texas 

Don F. Riley of Riley Chevrolet 
Inc., Jefferson City, Mo., expe- 


because of 
develop 
116) 


menced a rise of 2.6 


plugging 
(Continued on 


and 


page 


constant 


This is a portion of a mailing brochure used by Elkes Pontiac Co. at 


Tampa, Fla., with the front entitled “All Things for All Cars.” 


The 


shop has a traffic flow of 16,000 to 17,000 cars a year, with annua! 
service and parts volume of about $500,000, according to H. J. Wolf. 





SIXTEEN DEPARTMENTS 

Te Serve You And Your Car 

From the moment you purchase 
your cor — whether it be a Pontiac or 


any other make — you can drive it with 
the assurance that a half-milion dollar 


plant is yours to protect your invest- 
ment. No matter what your avtomo- 
tive problem may be — the answer is 
to be found in one of these sixteen 


departments: 

. New Car Division 

. Used Car Divison 

. Parts Division 

Tire Division 

Paint Division 

Body Repairs Division 


. Lubrication Divison 


@SnOwWwa wDW = 


. Automatic Transmission 
Division 


9. Tune-vp and Mechanical 
Repairs Division 
10. Brakes, Steering, Wheel 


Alignment and Balancing 
Division 
11. Trim and Upholstery Division 
12. Undercoating Department 
13. Porcelainize and Waxing 
Department 


14. Steam Cleaning Department 
15. Service Station 
16. Finance and insurance Division 





MEN, MATERIALS AND MOTORS 
The executive staff and department 
os Che Gentine Coneae tes ents aan 
thew career They are specisliets and thew combined 
automotive experience totels more then 300 
They hove 2 personal pride in your car ond m 
performance 


@ STANLEY CAMPBELL, Seles Manager 
New Car Divuien 
9 years in automobile industry 
@ A CHALIFOUK, Seles Manager 
Used Car Dine 
34 years in automobile industry 
@ HOWARD ) WOLF, 
Director of Service and Parts 
29 years in sutomobsle industry 
@ HORACE HANCOCK, Service 
25 years in sutomobile — 
@ J KARL SLADE, Service Seleemen 
29 years in automobile industry 
@ & L RAND, Service Selesman 
30 years in automobile industry 
@ & £ ASHDOWN, Manager 
Tive Divisson 
18 years 1 automobile industry 
@ JOHN O GLORE, Manager 
Lebrication Orenion 
27 years in automobile industry 
@ JOE RAMBO, Maneger 
Parat Dvvision 
35 years in automobile industry 
@ Al CAPPA, Manager 
Body Dwisson 
25 years in automobile industry 


@ £ VY ALVAREZ — - 
Tro and Upholstery neon 
7 years in sutomobsle industry 


@ STERLING MATHEWS, Manager 
Parts Division 
9 years in automobile industry 

@ FRED HARTLAGE, Manager 
Service Station 
8 years im awtomobile indus'ry 


12 years in automobile industry 
@ WALTER WILKINS 

Office Manager 

13 years im automobile industry 
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The Gas Turbine Is Coming! 


_— is no doubt about the 
future of gas turbines. They 
will come, and I think they will 
come relatively soon. 

I was fortunate enough to be 
able to work in the gas-turbine 
field in the late 30's. At that time 
we had terrific problems in the 
way of development, and many of 
these still exist, but we know more 
about them now. 

All gas-turbine problems fall in- 
to two classes. One is the problem 
of high speed and the other is the 
problem of high temperature. The 
mechanical problems of high speed 
we can handle. We are learning 
how to do that. But temperature is 
another problem. 

In a gasoline engine the maxi- 
mum temperature of combustion is 
about 4,000° F., but the average 
temperature in the cylinder is rela 
tively low, and the metal tempera- 
ture actually runs no more than 
about 550° near the center of the 
piston. A gas turbine runs at a con- 
stant temperature of about 2,000° 
F., at the burner, which usually 
drops back to 1550° at the turbine 
blades, But that high an average 
temperature at the turbine blades 
requires an entirely different kind 
of material. There are many 
avenues open to. investigation; 
many exciting possibilities 

The scientific laboratory of Ford 
Motor Co, is working now in pure 
metals. We find that if you take all 


i 
By VICTOR G. RAVIOLO 


Presented here are excerpts from 
an address last month before the 
Atlanta, Ga., section of the Society 
of Automotive Engineers. The 
speaker is director of the Lincoln- 
Mercury car engineering office, 
Ford engineering staff. He entered 
the industry as a draftsman for 
Chrysler Corp. in 1932 and worked 
in vehicle design and research for 
Packard and Consolidated-Vultee 
before he joined Ford in 1940. 


of the impurities out of iron, for 
example, you make it much 
stronger, and it becomes highly 
heat resistant. If, in spite of this, 
metals are found to be inadequate 
for high-temperature turbine 
blades, ceramics, or carbides of 
the hard metals, may be~ the 
answer. There has been tremend- 





involved). 


crease in rpm." 





An Engineer Looks Ahead 


Two problems are hampering development of gas- 
turbine engines, but expect them to be in produc- 
tion by 1965 or sooner. ; 
“Atomic engines are away off in the wild blue sky." 

"I have no doubt that the low-priced cars will 
reach for as much as 30% more power than they 

have today" (and he covers here the problems 


"The six-cylinder engine has so many friends in the 
market that | can't see it dying any quick death.” 
If problems of valve lash control, gear drive noise 
and cost can be whipped, "the overhead cam is the 
way in which we are going to get that 10% in- 








ous progress in the last few years 
most of which has not yet become 
effective in the automotive-size 
turbine. 

However, there are two en- 
couraging aspects of the situation 
right now. First is that aircraft 
developments are pioneering, and 
will continue to ploneer, new 
knowledge which is applicable to 
the automotive turbine. Second, all 
of the major companies are active- 
ly engaged in turbine research 
From this combination we can look 
for a very real future 

You probably want to know 
precisely when gas turbines will 
be used in production automobiles. 
Obviously as piston engines get 
better, the competition is tougher 
for the gas turbine to meet. The 
question is, when will it catch up? 
I expect that the gas turbine will 
continue to look as if it is a long 
way in the future, until suddenly, 
almost unexpectedly, it is in pro- 
duction. It is entirely reasonable to 
expect to see a gas turbine in pro- 
duction by 1965 or sooner. The gas 
turbine will probably show up in a 
lower volume specialty car, in 
order to develop production tech- 
niques, to test the market, and 
prove it in practice before a major 
production commitment is made 
However, within a few years of 
the first introduction, the majo! 
portion of passenger-car produc- 
tion will be in turbine engine 

The fuel can be gasoline, but 
the expanded use of turbines will 
develop new quantities and re- 
quirements. There is no doubt that 
lower cost fuel wili be expected 
and that volatility can be very 
low. The boiling temperature of the 
fuel fractions will probably cover 
a greater range than today’s motor 
gasoline, extending into the higher 
temperatures 

Turbine lubricants wil! need to 
be stable at much higher tem- 
peratures than present motor oil 
Operating temperatures may be as 
high as 500° F. and some local 
metal temperatures may well 
reach 650° where the oil will con- 
tact. It is probable that synthetic 
lubes will be required to meet gas- 
turbine conditions. 

I am sure someone will ask this 
sooner or later, so I'll answer right 
now about atomic engines. Cer- 
tainly atomic engines are away off 
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Ford Motor Co.'s experimental gas-turbine engine is bine” type of powerplant. Maze of wires leads from 
shown on test at Ford Research and Engineering Cen- engine to recording instruments for constant perform 
ter in Dearborn, Mich. It is a “regenerative free tur- ance check. Above: Exploded view of regenerator. 


in the wild blue sky. The little we 
know at this time does not suggest 
even a remote possibility of a solu 
tion. Atomic engines are so much 
of an “iffy” that I can’t say much 
more than that 

There is no doubt that the rapid 
increases in engine output will 
continue 

The competitive pressures are 
such that every new engine intro- 
duced within the past two year 
has been increased in size one ot! 
more times during development. I 
have no doubt that the low-priced 
cars will reach for as much as 30% 
more power than they have to 
day, and the large luxury cars fo! 
just as much proportionately 
Some of this increase will come 
from displacement change ome 
will come from increased efficiency 
and an important part will come 
from higher compression ratios and 
higher octane fuels 

From compression ratio, we can 
look for perhaps a seven to eight 
per cent increase in output. From 
breathing—that is, from induction 
systems—perhaps five per cent im 
provement, possibly as much a 
ten. From higher engine speeds, we 
could expect another ten per cent 
So that the total we can look for in 
given size of engine is about 


RC 


* improvement over the next 


a 
2 
fi 


ve or six years and these 
are slow gains. They are hard to 
realize 

Now, the next obvious step is to 
much larger engine without 
greater weight and without greate: 
cost. That is, we want more cubic 
inches per pound of engine, and 
more cubic inches per dollar 
the same token, engines cannot be 
allowed to outstrip component 


uch as brakes, axles, transmission certain extent, the development of 
and tires. These components also the engine is geared to their de 
need more horsepower capacity pet velopment 

pound and per dollar, and, to a (Continued on page 83) 


Below: The Pilot Gas-Turbine Laboratory, completed this spring at the 
Ford Research and Engineering Center, is one of the most modern build- 
ings of its type in the nation. Bottom: Research Technician James 
McCormick, left, and his associate, Kenneth Smith, are seated at 
the burner cell's control panel. Protected by 22” of concrete, Mc 
Cormick controls the air and fuel flow into the test burner. Smith 
reads cell temperature measurements. A rack of manometers at far right 
records burner pressures. Testing is constantly being recorded here. 
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In a Small Town— 


He Lights — 
‘Em Up 


and adds $100 a month 
to his shop's volume! 


By Ruel McDaniel 


— automobile that rolls onto 
the dealer's service floor is a 
potential prospect for one or more 
light replacements, and_ there’s 
money in watching for these in 
cidental light sales, according to 
the experience of Melton Oldsmo- 
bile, Edna, Texas 

H. L. Melton, partner, explained 
it this way: 

“We're an _ official inspection 
station for issuance of safety 
tickers. A part of the inspection is 
the checking of all lights on the 
car. We noticed, as we made more 
and more inspections, that most 
cars needed one or more light 
Taillights were out on so many 
cars it looked like an epidemic 

“We realized, through finding 
so many bad lights while making 
official inspections, that a lot of 

cars which already had passed in- 
pection months ago had bad light 

too. The fact that a car had an in 
spection last week was no guaran 
tee that it didn’t have a bad light 
on it today 

“So we established a policy of 
inspecting every car that comes 
into our service department for 
faulty lights, regardless of why the 
car was brought to us. It is almost 
amazing at the few cars we find 
that do not need at least one 
light.” 

Edna is a small farming com- 
munity and the potential volume 
in any line of automotive service 

Top: H. L. Melton spots old car with rusty, ineffective headlights and a orneng -_? = gar dang i 
explains to owner the value of switching to the new, stronger lamps. checking for faulty lights on a 
cars that come to the department 


Above: As he calls attention here to a faulty bulb, so it’s true of the 
average car which is methodically lamp-checked while in for any work. (Continued on page 75) 
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The 100 mechanics, including the ones here in the lube department, like the semi-annual incentive pay plan. 


A 5% Total-Earnin 


A FIVE per cent total-earning 
bonus, paid semi-annually, is 
an attractive incentive for me- 
chanics at Drennen Motor Co 
(Chevrolet-Buick-Cadillac), Birm- 
ingham, Ala. The bonus is one of 
many features that help keep 
mechanic turnover at Drennen at 
a very low ratio 

In June and in December Dren 
nen mechanics are paid a bonus of 
five per cent of their gross earn 
ings for the previous six months 

The approximately 100 men who 
participate in the bonus arrange 
ment receive from $300 to $500 
a yea! 

Service Manager Marvin Con 
dray reports that the plan has been 
especially popular with the me 
chanics, and explains that it ha 
been equally advantageous to the 
men and the company 

As he explains it 
is building up with 
work, so this arrangement is 
much like a savings account for our 
men. The December bonus, for ex 
ample, comes in mighty handy as 
a Christmas bonus for them 

“The company benefits because 
the bonus is an incentive for the 


“The bonu 
each day’ 
very 


men to stay on. If a man leaves be 
fore the six-months period is up 
he forfeits his bonus privileges. It 
rare that one does leave.” 

The five per cent earnings bonu 
is paid flat-rate newcomers if they 
have been working as long as three 
months before it is due 

Other benefits and 
working conditions have enabled 
Drennen to maintain what com 
officials feel is the finest 
personnel in 
approxi 


excellent 


pany 


service department 
the Southeast. Of the 
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By Wendell Givens 


mately 100 mechanics on flat-rate 
pay, two-thirds served their ap 
prenticeships at Drennen 
Their monthly paycheck 
from about $350 to $750 for the 
topnotchers. That kind of pay, plu 
the bonus and other benefits, ha 
enabled most Drennen mechanic 
to buy their own homes and enjoy 
other advantages. Thus they are 
rooted even more firmly in thei 


present employment 


range 


Benefits Are Attractive 


The additional benefits they re 
ceive at Drennen include ten day 
annual paid vacation ($150), five 
paid holidays based on their previ 
ous month’s earnings, half-pay 
ment on $2,000 life insurance and 
hospital insurance that include 
$30 weekly sick benefit, and shop 
uniforms furnished (four a yea! 

The Drennen service department 


close tab on its per onnel, to 


keep 
assist wherever difficulties arise 
financial or otherwise 
When a mechanic 
other 


falling down on hi 


pay heet « 
evidence show that he 
work, Condra 
or another official call 
him in to determine the trouble 
and to help, if possible 
Recently a 

howed signs of 
the quality of hi 
paycheck. He wa 
conference and the trouble quick 
ly spotted. His wife and child were 


ill and he wa 


company 


mechani 
lipping, both in 

work and hi 
invited in for a 


veteran 


bogged in debt 
The company loaned him uf 

ficient funds to straighten up hi 

affairs, then permitted him to pay 








gs Bonus 


out the loan through small pay 
roll deductions. The mechanic's 
work almost immediately climbed 
to its normal level 

Such loans are made to Dren 
with no interest or 
Amount of the loan 
determined by the 


nen mechani 
other charge 
generally is 
man’s previous earning: 

“We try to see to it that our men 
stay out of the loan’ shark's 
clutche Condray asserts. “We 
assist and advise them in every 
way possible. After all, it actually 
costs a company like ours thou 
ands of dollars over a period of 
years to replace a first-rate me 
chan 

Drennen, reputedly the largest 
and oldest automobile dealership 
in the Southeast 
its mechanics to local and regional 
training school A 
dozen Drennen men have attended 
within a 


regularly sends 


many as a 
regional training school 
month. The company holds its own 
once a month 
embly, a 
mechanics 


training classe 
Fir t at a 
movie on 


i hown. Then the men divide into 


general a 
automobile 
groups for more specialized infor 
mation 

Founded as a wagon company in 
the 1860 Drennen changed over 
to the automobile business in 1908 

other 
firm ha 


veteran com- 
found that 


age” alone doesn’t at 


Like many 
panie the 
being “of 


tract men to stay with it longer 
than with a newcomer. Therefore 
the bonu program was worked 


out to achieve the goal which has 
been tallied up: Keeping mechan 
ics year after year and not hav 
ing to be bothered with floaters 


who make poor workmen 









They Move Cars by Playing 


=? A. B. Poe Motor Co., El] Paso 
Texas, is proving thing 
People like to gamble when they 


one 


are ast 
deal 
The same day this 
Plymouth dealership’s 
ment broke in the daily 
paper on May 1, explaining how 
easy it was to play POE-ker with 


Chrysler 
advertise- 
news 


ured they can’t lose on the 


By C. Thomas 


Poe, the showroom was filled w 


players 
Of course 
the game—to 


that was the idea 


attract 


ith 


of 


prospects 


And to find out how far they were 


if they were. II] 
with this 


off on trade-in 


trations reproduced 


Below: Customer goes to the car he’s interested in on showroom floor 
and Alton Poe, Jr., explains the details of POE-ker plan to him. They 
go for ride in a demonstrator while the appraiser goes over prospect's 
trade-in. The allowance will be placed on Poe’s desk upon his return. 
Bottom: Prospect hands to the dealer a card on which he has written his 
estimate of his car's worth. Poe holds appraiser's card in left hand. 











u 


al 


ticle show in detail how the plan 
works. 

Of course the winner get 
the amount depending on the 
rules. It was informed 
that in spite of the opportunity to 
win a car absolutely free, the play- 
ers to a man went right to the ca! 
they were interested in. It was ex 
pected there would be a few who 
than 


a deal, 


odd to be 


better car 
just for the 


would play for a 
they could’ buy 
chance of winning it 
date this has neve! 
under the plan, 
copyrighted by A. B 
Co 

Following the demonstration 
ride, the prospect is taken into the 
office of Alton Poe, Jr. He is 
handed a card to write down what 
he expects his trade-in is worth 

The first customer was only $11] 
off from Poe’s appraisal. There has 
been as much as a $100 dif- 
this 


free. But to 
happened 
been 


Moto! 


which ha 


Poe 


never 
ference. In most case was 
under Poe's proffered bid 

“We know, aid 
90° of those coming 
their trade-in appraised at 
other dealers. And we know by this 


trade-in 


“that 
in have had 


Poe, 
several 
we are in line so far as 
allowances are concerned.’ 

But, in the majority of cases, the 
winners who are offered what 
amounts to a $100 discount do not 
jump to make the deal. They want 
time to consider it further, it was 
reported 

“Regardless,” Poe, this 
promotion gives us the opportunity 
to take the temperature of the 
market. And we can do it without 
actually discounting our 
which would have a tendency to 
ruin the market 

For the salesmen, this promo- 
tion amounts to a field day. It per- 
mits them to contact customers 
who have been hanging 
warm them up again. And they are 


said 


Cars 


fire and 


closing a big percentage of them 

One thing that has dis- 
closed is that the average new-ca! 
continues to think in 
terms he has to sell his trade-in 
Many are reluctant to plunge in 
debt with heavy monthly pay- 
ments hanging over their heads fo! 
a couple of years 

To protect themselve 
market, Poe’s does not bid wild on 
The nearest of the 


been 


prospect 


and the 


trade-ins 
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Here’s How You Play POE-ker* with POE 


1. After you have selected the model, body style, color and equipment you'd 
- like to own, fill in all spaces on this card. (The POE salesman will give 
you the information on the new car selected.) 


2. Make your own secret appraisal of your present cor asa trade-in on the 
car you select, and place it in the envelope furnished you 
3. When the company appraiser hands you POE’s appraisal, YOU COMPARE 
prospects’ bid to Poe offer re 
THEM. 
flects this . If your appraisal is exactly the same as ours, you've won yourself a new 
“We are prepared to give away car. You just leave your old car with us and drive home the new Chrysler 
a couple of new cars,” Poe ad or Plymouth you've selected below, without paying an additional penny 
mitted. “At the start, to give this unless, of course, you still owe on your old car. If so, we'll gladly take 
npr it ; sae “ith up your old note and refinance it on the new Chrsyler or Plymouth you 
a fair try out, we are staying with have won. 
in the dollar. But if we see that If your appraisal is within $50 of ours {either more or less), we will give 
this is too dangerous, we can play $100.00 more than your own appraisal os ao trade-in on the new 
to the penny. This, of course “Forward Look’’ Chrysler or Plymouth you have selected 
would give us greate! odds.’ Every adult car-owner can ploy POE-ker® with POE! 
Since the start of this promo . ONLY ONE POE-ker® APPRAISAL WILL BE MADE ON ANY CAR 
tion, Poe’s showroom has been 
filled to the overflowing 


Along with the newspaper ad- . 
vertising, TV and radio spots are Your POE-ker* with POE Fill saa cay ae Furnished 
Ou € 


being used extensively to push thi Secret Appraisal Card 
deal over. People are responding 
like they have seldom reacted to 
any other type of promotion in the Staithds. 
area . 
Few promotions are expected to Address 
into City — - __— 





bring customers repeatedly Phone 


the shop or showroom. People just New Car Selected 


don’t maintain interest in any pro Price 


gram which is repeated often o1 View Neteent Cor: Mehe Model 
one which is continued for an ex 
ceptionally long period Voor F —Licenes Ne 

However, in these days when so Clear; YES [1] NQ [ If “no”, amount owed $—-_—_— 
many dealers report “shoppers” in My appraisal of the trade-in value on my present car on the new car selected 
their showroom rather than “buy (GA EEE 
ers,” this Texas company has found 
the promotion worth-while be 
cause it at least has maintained ee Se 
a heavy flow of interested pro 
pects 

How many cars were ultimately 
moved by this plan? At press time 


(SIGMATURE) 











This cardboard with center perforations states how the plan operates. 


the program was still bringing in 
benefit but the management had 
not analyzed the situation to be 
able to tate tatistically how 
much had been reaped from the 


Play POE-ker’ with POE POE-ker activity 
) de * complained 


Some al hay 
THE NEW CAR TRADING GAME - sage IP gir : 

that too often their salesmen’s time 
was wasted with the hopper 
while other have found these 


This leaflet, printed in red on yellow paper so it could be used as 
a simple promotion piece, helped increase the traffic in the showroom. 





howroom Visitors a ource for 
building up a long-time prospect 
list. The deale in the former 
group maintained that the “shop 
pe! were interested only in price 
rather than product, while in the 
other case the dealers have taken 
the position that any visitor to a 
howroom ma be a buyer when 
handled right 
The difference in these two atti 
tudes has been reflected at time 
CHRYSLER Ae B. Poe Motor Co. PYMouTi |» the size of the sales force, Fewer 
60% Tense Stecet Phone 3-2636 alesmen are generally found em 
NOW! HERE'S THE DEAL YOU'VE BEEN LOOKING FoR!} 9 2WyS0 Where disdiin has been ex 





* Coorriemt 1995 
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—s Tennessee Motor Vehicle 
Commission, created under a 
new law of which I was an author 
and of which I have been ap- 
pointed chairman by Governor 
Frank G. Clement, should give a 
lot of relief to franchised dealers 
in acting against bootlegging of 
new cars 

The market has been abnormal 
because of the situation. Cars are 
crammed down dealers. Some deal- 
ers in metropolitan cities outside of 
the state have been selling cars to 
anybody who has the money, for as 
little as $25 over invoice stocks, 
just to get rid of them. The cars 
are brought down to Tennessee and 
sold to established used-car deal- 
ers at prices almost comparable 
with what a new-car dealer has to 
pay for a new car he has to sell 
from the factory with freight and 
distribution charges added on 

We feel that when rules and 
regulations of the commission are 
set up it will give the automobile 


Members of the new Tennessee Motor Vehicle Com- ville, Fred Michie 


mission are shown here as they were sworn in at 


ew Tennessee Law 
Slaps Bootlegging 


By CARROLL G. OAKES* 


Oakes Motor Co. (DeSoto-Plymouth), Morristown, Tennessee 


*Senator Oakes has been in the 
automotive business since 1940. 
He was sales manager for Carter 
Motor Co. (DeSoto-Plymouth) at 
Knoxville before going to Morris- 
town in 1947 and taking the deal- 
ership there. He has been on the 
Tennessee Automotive Association 
board of directors since 1949. 

He was first elected to the 
Tennessee house of representa- 
tives and then to the state senate. 


dealers as a whole more intestinal 
fortitude—or just plain guts—to 
deal with their respective manu- 
facturers in the future. That, in 
turn, should put more water on 
their wheel than they have been 
able to obtain in the past. 

A manufacturer cannot force un- 
needed merchandise on a dealer. 

The law says a dealer cannot be 
coerced: 

To order or accept delivery of 


Callaway 


(Dodge-Plymouth) of 


any motor vehicle or vehicles, ap- 
pliances, equipment, parts, or ac- 
cessories therefor or any other 
commodity or commodities which 
shall not have been voluntarily 
ordered by said motor vehicle 
dealer. 

“To order or accept delivery of 
any motor vehicle with special fea- 
tures, appliances, accessories, or 
equipment not included in the list 
price of said motor vehicle as pub- 
licly advertised by the manufac- 
turer thereof. 

“To order for or from any per- 
son, firm, or corporation any parts, 
accessories, equipment, machinery, 
tools, appliances, or any com- 
modities whatsoever not manufac- 
tured, produced or distributed by 
such manufacturer, distributor, 
wholesaler, distributor branch, or 
factory branch. ‘ 

Some manufacture! 
ticed misleading advertising. They 
say a certain model can be had for 

(Continued on page 110) 


have prac- 


(used cars) of Jackson, Eugene 
Cleveland, L. B. 


the Tennessee Supreme Court chambers in Nashville 
in May. David 8S. Lansden, chief clerk of the court, 
swore them in. Appointed by Gov. Frank G. Clement 
they are (1. to r.): John E. Stamps (Oldsmobile-GMC) 
of Collierville, Robert Norris (used cars) of Clarks- 


Stevens (Ford) of Nashville, Lansden, James A. Clark 
(Buick-Oldsmobile) of Kingsport, Carroll G. Oakes, 
L. F. Buschbaum (used cars) of Knoxville, Herbert 
G. Roberts (Chevrolet) of Dyersburg and J. Ivan Potts, 
Jr., (Ford) of Shelbyville. Their terms are staggered. 
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_—— the past six years an- 
nual volume of the O. J. Morris 
Garage in Dallas, Texas, has 
tripled—approaching six figures 
and Owner Morris attributes the 
increased business principally to 
three factors: 

His relatively heavy investment, 
for an independent, in new and 
modern equipment; his generosity 
with mechanics, who take 60° of 
the gross labor, and a new build- 
ing, designed by Morris and large- 
ly constructed by Morris and his 
men 

Another factor may be _ the 
ability of this operator to create 
sorely needed physical equipment 
with his ingenuity and his hands. 
In this respect he was a do-it-your- 
self expert before the current fad 
became popular. 

Contractors wanted $22,000 to 
build the Morris _ six-stalls-and- 
office building, but Morris did 
most of the work himself, except 
for masonry, at a cost of $12,500 

Morris’ best bid on a carbon 
monoxide exhaust system for the 
line was $2,500, but he devised 
and built a highly efficient and 
satisfactory system for $300 

As for equipment and what it 
did for his volume, Morris has thi 
to say: 

“After a good many years in the 
business, I recognized the need for 
new and better equipment. Six or 
seven years ago I decided that I 
would plow back into the busines 
in the form of equipment, all the 
profits I could spare 

Since then our equipment in- 
ventory has increased from $3,000 
to about $15,000 and the annua! 
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The owner of this Texas garage attributes the 
rise in business principally to three factors. 


By Baron Creager 
Southwestern Editor 


volume has tripled. We have just 
about all the equipment that can 
be found in a big dealership and 
some that is seldom found in a 
new-car establishment 

“My next step will be to install 
a dynamometer and, after that 
twin-post lifts—one at a time—for 
all stalls.” 

By paying mechanics 60° of 
their gross labor, one of the high- 
est rates among all establishment 
in Dallas, Morris ha 
own Satisfaction that he gets better 
work from men of the type willing 
to attend school at Morris’ ex 


proved to his 


pense—for the sake of their ad 
vancement 

Of eight employee one ha 
been with Morris for 18 year 
others ten, seven and five years. A 
body hop man recently retired 


and that was the first turnover in 
Three line mechani 
were revealed by the Morris book 
to have earned $5,302.30, $5,266.67 
and $5,250.00 each during the yea! 
1954 

We send our men to 


four year 


chool at 





opportunity, at my ex 
pense,’ Morris added 

“If it is a school that takes them 
out of Dallas, we pay them a base 
alary while away from the shop 
Of course, we pay the cost of the 


every 


chool, too, and I am convinced 
this all pays off. The result is bet 
ter qualified men who take pride 
in producing their best work 

And when a man completes a 
course of instruction or a school 
for which he receives a diploma o1 
ome sort of certificate, we make 
ure that others in the shop and 
our customers, too, notice this evi 
dence of automotive education, We 
provide each man with an attrac 
tive frame in which his diploma 
can be displayed 
under These framed cre 
dentials hang under his name at 
the head of his stall. Many of our 
customers are seen inspecting such 
credentials and we know from 
their comments that they are im 
pressed with the fact that our men 
attend automotive schools, It build 
the confidence of the men in them 


or certificates 


glass 


elves and confidence of our cu 
tomers in our shop.” 
The Morris building is 50° by 100° 


with six double stalls and six door 


50-50 and, sometimes, 55-45 is the highest rate 
of pay for mechanics usually. The men employed 
in this shop get 60%. The boss has found that 
this pays. He also enables them to attend the 
various schools — also paid out of his pocket. 










for direct entry to each stall. How- 
ever, the stalls are not side-by-side 
double. Each stall will accommo- 
date two cars in line, fore and aft 
In that way a car requiring a major 
repair job, one that will be in the 
shop all day, can be placed in front 
and other cars, in and out for 
lesser repairs, can be easily moved 
into and out of the position near- 
est the door. 

Alertness of Morris was largely 
responsible for the economy real- 
ized in constructing his building 
When an explosion wrecked a 
large service station, Morris bought 
and salvaged the steel superstruc- 
ture. Instead of installing girder: 
across the 50’ width of his build- 
ing, they were installed the “long 
way,’ with multiple and somewhat 
unconventional bracing welded in 
but it all passed inspection 

Equally evident of the inventive 


Morris designed and installed this. 
Flexible tubing is attached to ex- 
haust system, as shown, and car’s 
exhaust. Rope running from flexi- 
ble tubing is used to raise tubing 
out of way. Caps for open ends of 
exhaust system are small-size 
tomato cans. Wide-mouthed ap- 
pliance protruding behind three- 
inch down spout is used for at- 
taching to cars with exhaust de- 
flectors rather than usual end. 


Morris points to framed diplomas and certificates awarded Cliff Terrell. 


ability of Morris is the exhaust 
ystem he improvised, which, how 
ever, is so neatly installed it passes 
almost unnoticed 

Basic unit therein, of course, is 
a motor-driven fan. The fan is a 
nine-inch gin fan, purchased from 
a gin supply firm. In position at 
the outside terminal of the system 
it performs the expected function, 
sucking exhaust gas from “the 
line” and blowing it out of the 
building 

The carrying 
mainly of a continuous tube, 100’ 
long and extending the length of 
the building. This tube was put to- 
gether from 10’ lengths of nine- 
inch, seamless, sheet metal tubing 
At the terminal opposite the fan 
The tube line was in- 
above the floor of the 
garage, just above the building 
“plate line,” and at a point that is 
above and toward the rear of each 
stall 

Take-offs for each stall are of 
ordinary three-inch down spout, 
such as is used often in house-roof 
drainage systems. From where the 
down spout connects with the 
nine-inch tube, it follows down, 
and is attached to, a supporting 
column consisting of angle irons 
These columns are so spaced that 
they rise between adjoining stalls 

When the down spout reaches a 
point about 18” above the garage 
floor, it mounts a “Y”’ joint of the 
same material, thus affording a 
take-off for each adjoining stall 
When not in use, terminals of the 
“Y"’ joint are capped, each cap be- 
ing a small-sized tomato can which 


system consists 


it is sealed 
stalled 12’ 


makes a neat fit on the opening 

When a mechanic needs to run 
a car motor and exhaust the fumes 
he removes the cap, which then 
dangles from a chain. Then he 
lowers a section of three-inch, flex 
ible tubing, cut to proper length 
fits one end over one terminal of 
the “Y” joint and slips the othe: 
end over the car exhaust. The 
flexible tubing is raised or lowered 
by means of small rope and pul- 
leys. When not in use, the flexible 
tubing dangles its length high 
above, out of the way 

All this was done for $300 
against a commercial bid of $2,500 

Meanwhile, without depending 
upon equipment alone for volume 
increase, O. J. Morris and his crew 
give special attention to inspection 
of all cars in for repair, and own- 
ers are advised of needed repairs 
net ordered. 

“We have regular meetings to 
keep the boys on their toes in this 
respect,’ Morris explained 

“We make no attempt to put 
sales pressure on a customer, but 
we do call to his attention the fact 
that he needs other repairs. And we 
find that if we follow this policy, 
although the may not 
order the repair at the time, the 
chances are he will come back to 
us later to have that work done.’ 

The Morris garage has 700 active 
customers and to each is sent a 
post card, picturing the garage in 
colors, at least once every 90 days 
And by being an official station for 
state vehicle inspections, about 500 
new prospect names are added to 
the card file every year 


customer! 
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The car above was “born” from that pile of metal at right. These are pictures used in telephone-directory ad below. 


Ads Show What His Shop Can Do 


oe an ad in itself isn't 
always the most effective ad 
What's i 
preferably 


vertising for a garage 
the ad is the best test 
something visual which 
cal] for a lot of 
plaining 

That's 
Brewer, sole 
Brewer Motor Co. at 
Salem, N. C., who 
experience as proof 

The “before” and “after”’ 
pictures which he runs in the yel- 
low pages of the telephone direc- 
tory have paying off 

“We average getting in at least 
one job every week from this ad 
which costs $20 a month,” he 
“You can try to tell in an ad what 
you offer but that 
nearly as good a howing 
what you have done 

“The ad at 
to ask us for 
we 


doesn't 
bragging or ex 


the opinion of R 


owner of Pegram- 


his 


cites 


wreck 


been 


aid 


not 
them 


services 


least cause people 
and then 


what 


an estimate 
are on our own to ee 
kind of a deal we can close 
“It’s our experience that there 
not much profit in handling job 
like the one pictured in the ad 
The $150 to $200 jobs are the 
but we do the 
for advertising 
purposes as else. In 
dition, of course, the bad job 
to fill in slack for 
body four mechani 
Brewer, who ha 
er of his firm for 
half 
experience as a 
owner, 1 
which 


most 
profitable, worst 
wrecks as much 
ad- 


he Ip 


three 


anything 
any oul 
men and 
ole own 
last three 
has had 15 
hop fore- 


been 
the 
and a years and 
years’ 
man oO! planning to buy 


a camera takes and devel- 


Frank 


Winston- 


own 
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ops pictures on the spot. He will 
take shot before’ and “afte! 
present them the cal 

I don’t know why it i he 
aid but like t 
talk about their wreck wo! 


the the like 


and 


Oownel 


eem to 
T he 


they 


people 


wrecks are, more 


Here's how the ad looks as printed 
in the directory. The shop has 
nine employees, including three 
body men and four mechanics. 





Foquam 
BiewWe 


MOTOR CO. 


BEFORE REPAIRED 


AFTER REPAIRED 


Authorized Service 


24-HOUR 
WRECKER SERVICE 


Dial 4-2484 Night 6911 


$27 N. CHERRY 











them We believe 


giving them these 


to talk 
that by 
the 


ame 


about 
picture 
and at the 
better 
advet 
thei 


will be plea ed 
time we know of no 


They 
hop 


advertising will be 

the 

and 
hop 


pectac 


tising for u to 
friend 
Some 


orted to 


gimmick 


acquaintance 


operator have re 


ular eye-catching 


where thei 


place of 


busine ituated on a heavily 


traveled 


ailt 
treet 
For example ome have overt 


turned an old car on its top and 


i sign it reading some 
t thi 
over your car repall to 


We set everything right or your 
back et 

used the 
of mechani to build a 


which board 


Others have pare time 
revolving 
ignboard, on can be 
replaced regularly 


these 


re paints d and 


One week board might 


tre bargain in front-end ery 


ice and at other time some types of 


bod or other repair at pecial 
emble il 
the 


alwa 


the cut 


ignboard re 


mri wheel, with 


veled oO the 


right, just like 


wheel 


gZ expert long ago 
truth of the well-worn 


tatement that motion stops the 


The 


to paint the 


the 


ign replacement 


body paint man might be 


motor hitched up on tw 
board 


nec al 


nh the 


ving ad 
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New Salesman--New Customers 


Purely experimental, the new salesman had to search 
for new customers. He has surprised his employers. 


— months ago Lewis G. 
7 Cusick and W. H. Creamer of 
El Paso (Texas) Automotive Sup- 
ply decided to take a chance 

They had been toying with the 
idea of putting on another outside 
salesman for some time. They felt 
there was enough extra volume to 
be had. 

Finally a factory representative 
talked them into giving the idea a 
trial 

Ken Taylor, then a counterman, 
was given the chance to make good 
as an outside salesman—something 
he had wanted for a long time 

The original idea was to take a 
few from each of the 
three salesmen. But Ken 


accounts 
outside 


“Friends speak the same language” 


Taylor would not listen to this 
“That amounts to the same thing 
as cutting their salary,” he argued 
Ken is a rather young fellow 
And his argument rather amused 
Creamer. But he did admire Ken’s 
attitude 
‘I tell you what we're going to 
answered. “We are 
going to give you a quota the same 
as our other salesmen.” Then he 
leaned back for Ken’s reaction 
When Ken accepted the challenge, 
Creamer qualified his proposition 
with * but we won't expect you 
to make your quota the first yea 
You will note that Creamer’s 
last remark took the pressure off 
Ken, important to a 


do,”’ Creamer 


something 


and “a salesman has to live off his 


friends,” says this salesman. So he proceeded to learn to speak Spanish. 


sincere young man tackling a new 
proposition. Right from the start it 
was instilled in Ken that he 
wouldn’t be expected to do the im 
possible, 

When Taylor started out, he had 
no plan. It was a good thing for 
him he didn't, for his first surprise 
not only opened his eyes but his 
bosses’ as well. The first day he 
called on three garagemen who 
had never heard of his firm. This 
was something Ken would never 
have anticipated 

In the first place, his firm is well 
established and the firm is active 
with a large, impressive advertise- 
ment in the telephone directory 

“I didn’t go out to sell anything, 
said Ken. “I just started out with 
the idea of getting acquainted.” 

He is the who 
quainted within a minimum of 
time. He quickly finds out what a 
garageman likes to talk about, and 
then gets him talking about it. And 
Ken listens. As a_rush-in-and- 
knock - ’em - over - type 
Ken just doesn’t measure up. He is 
strictly the whittlin’ and spittin 
type—a typical West Texan who 
can easily forget about selling just 
to gossip 

Fact is, he often forgets to ask 
for an order, and upon leaving, the 
has to remind him what 
And, sometimes, Ken 
come to pick 


type gets ac- 


salesman 


custome! 
he came for 
will argue, he didn't 
up an order at all, reminding the 
customer he knows his firm's tele 
phone number and if they needed 
know 


phoned it in 


anything, demands to why 
they hadn't already 

Ken once had a garage himself 
He knows how the people are 
financially fixed he talks to. He 


doesn't try to overload them just 
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A former counterman, Ken Taylor (seated) takes it easy 
while a factory paint man talks to the fleet customers. 


to build up an order for himself 

“Garagemen,” he said, “are easy 
to push, but they have to pay for it 
Get a good fellow in where he has 
to worry over his bills and you 
have lost a friend. 

“And a salesman, whether he ad 
mits it or not, has to live off his 
friends.” 

After Ken got his feet on the 
ground, he began calling on fleet 
owners. This is the type of business 
he likes. 

Sure, he had to take this busi- 
ness away from a competitor. But 
he has yet to knock a competitor, 
directly or indirectly. When a new 
account tells him they are patron 
izing a competitor, Ken can’t tell 
them quick enough they are deal 
ing with a swell bunch of fellows 
Then he doesn’t put his foot in the 
bucket of fresh milk by adding 
“but I think we can give you bette: 
service,” etc 

He says nothing. He doesn't try 
and sell. When he gets through 
whittlin’ and spittin’ with the cu 
tomer, he takes off. He will, then 
call back three or four time 
and never ask for an orde! 

When Ken calls back four or five 
times and doesn't get an order, he 
With 
out any offense, the customer ha 
atisfied with 
his present source of supply. Tay 
lor respects this loyalty. He has ac 
loyal to him 
insisting on an 


stops calling so frequently 


let him know he ji 


counts who are a 

‘If I started 
order, I'd lay myself open to cut 
ting price And I never quote a 
price. I don’t solicit busine on 
that basi 

In thi 
he was of the same opinion as Ken 
His contention is that no one sale 
man can get along with every cu 


technique Creamer said 


tomer in the book. And it is just a 
well for a salesman to pass up 
those accounts 

“Trying to deal with a custome! 
who just can’t warm up to a certain 
alesman puts the salesman in a 
spot. This will demoralize a man 
upset him and keep him upset 

Of course Ken’s firm has a few 
neither Ken 
using this to 
into patronizing 


confined lines, but 
nor his firm trie 
pressure account 
them 

‘There is no one particular item 
on our shelves for which there 
isn't a good substitute. At least 
that's our thinking. And while we 
go all-out on product selling, it 


Hastings Manufacturing Co. has 
elected Stephen I. Johnson (shown 
here), executive vice-president 
since 1949, to the presidency and 
Aben E. Johnson, former presi- 
dent, to chairman of the board. In 
assuming the board chairmanship, 
a newly-created office, Aben 
Johnson announced that he would 
continue active participation in 
management affairs. Stephen 
Johnson, who is the son of Aben 
Johnson, joined the firm in 1946. 
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This trio gambled on Taylor as a salesman. They are 
(l. to r.): W. H. Creamer, Taylor and L. G. Cusick. 


isn't with the idea a garageman 
can't function successfully without 
them,” said Creame! 
Ken experience ha 
this firm's theory. In six month 
Ken began quota 
Every month ha 
how an increase, In most case 


proven 


making his 
continued to 


just so many customers the firm 
didn't have who decided they 
would like to deal with Ken 
Tay lor 

It might be pointed out that 
many of Ken custome! peak 
Spanish. He didn't, but he went to 
chool and learned to speak 
Spanish. Sure, all of his Spanish 
speaking custome! peak English 
but when they saw Ken was in 
terested enough to learn their na 


night 


tive tongue, it cemented a relation 
hip that 1 
break 

‘We must live off our friend 
‘and friend peak 


going to be hard to 


Ken concluded 
the same language So now he 


peaks Spanish 


Genuine Parts Sells 
Two Georgia Units 


YENUINE Parts Co. ha old it 
VW Macon and Dublin, Ga tore 
to Henry Chandler and Rod Kin 
re Chairman of the Board Car 
lyle Fraser announced at Atlanta 
last month 
S$oth men had been 
compan for 20 or mo 
goth were vice-president 
Kinne who had beer 
the Boston, Ma 
also a directo! 
headquartering 
The operati 
Motor Part 
Dublin Mot 


will conti 








There’s real beauty, as well as efficient planning, in this additional new 
home of The Automotive, Inc., in Tulsa, Okla., a branch of the Western 
Unit of Ozburn, Crow & Yantis Co. It provides 28,000 square feet of 
floor space on a two-story level. Ample parking space, including both 
open and covered, is provided at this downtown location. This is the 
third operation to be established in Tulsa. In photo above note the un- 
usually large display at rear which is labeled “Your Tool Headquarters.” 
I. C. Parker is genera] manager. N. F. Ozburn is president and treasurer 
of OCY. Vice-presidents are W. R. Crow, M. L. Yantis and Dunbar 
Abston. C. M. “Pop” Scates is the secretary of the organization. 


mad 


Federal Trade Finds 
Against Factories 


HE Federal Trade Commission 
has issued its first decisions in 
the numerous cases filed against 
manufacturers in the automotive 
parts industry for Robinson-Pat- 
man Act violations 
In opinions that condemn all 
price differences to competing pur- 
chasers the commission affirmed 
the trial examiners’ finding in the 
cases against E. Edelman & Co., 
Moog Industries, Inc., and Whit- 
aker Cable Corp. Involved were 
volume rebates based upon pur- 
chases, volume rebates based upon 
group purchases, quantity dis- 
counts, private-brand discounts 
and warehouse distributor dis- 
counts on goods sold in competition 
with jobbers 
President H. C. Moog said Moog 
Industries intended to appeal the 
decision to the reviewing courts 
The two others may also appeal 


M & E Manufacturing Buys 
Kellogg Paint Spray 


& E MANUFACTURING Co. ha 

bought the paint spray busi 
ness of Kellogg Division of Amer 
ican Brake Shoe Co., including all 
patents, designs, tools, equipment 
and materials, Rudolph Egene: 
president of M & E, announced 
last month. 

All facilities are to be trans- 
ferred to the M & E home office 
and factory in Indianapolis, Ind., 
from which all manufacturing 
sales and service will be handled 


Texan Celebrates 35th Year 


Car Parts Depot, El Paso, Texas 
celebrated its 35th birthday in late 
April with a conference for 80 
regional and local personnel. Basil 
Ryan, president and co-founder of 
the firm, conducted the meeting 





Rainfall is Windfall 
To Thirsty Texas 


Rain represent pennies 
from heaven to some Texans 
John F. McClure, Jr., The 
McClure Co., Cleburne, 
Texas, reported, “If the rain- 
fall continues, we will have 
the biggest year in our his- 
tory. Prospects look bette: 
now than in the past six 


years.” 
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Little Rock, Ark., W. Y. Caldwell 
of Champion Spark Plug Co., Dal 
la R. F. Caslin of Thor Power 
Tool Co., Houston, J. N. Greiner ol 
Greiner Auto Parts, New Orlean 

Eric Hyden of Fritz Keller Co 
Fort Worth, R. L. Sanders of Auto 
motive Supply Co., Amarillo, B, T 
Scofield of Johns-Manville Sale 

Houston, Ken Stout of Unit Part 
Cr Oklahoma City, and H. J. Van 
hook of Van Auto Supply Okla 
homa Cit) 

Members of the show committee 
are Dan Pettit of Thompson Prod 
ucts, Ine John McKinney of Van 
Norman Co., A. J. Schoellkopf of 
Automotive Parts Service, J. M 
Vesmirovsky of Stewart & Steven 
on Distributing Co., E. A. Wagnet 
of Moore Bro Electric Co. and 
President Patrick, all of Houston 

Miss Helen E. Bumpus is secre 
tary of the Southwest Show, with 
offices situated in Dallas 

The 12th show, held March 31 
April 3 in San Antonio, tallied up 


Top photo: These men will head up the 13th Southwest Show to be held 
attendance of 16,571. An all 


in the air-conditioned Coliseum in Houston next May 10-13 (1. to r.): an 
Hubert Braden of American Gear and Parts Co., Dallas, second vice- time high of 362 sponsoring 
president; Walter Frazier of Hirsig-Frazier Co., Dallas, treasurer: John ’ ; led ; t} 
Patrick of Mountjoy Parts Co. of Houston, president, and J. R. Lawson ee wes oa, Cae we 
of Proto Tools, Houston, first vice-president. Members of the executive the previous high of 327 at the 
committee (bottom photo) are (l. to r.): Walter Frazier, Elmer T. Miller 
(past president) of Straus-Frank Co., San Antonio, John Patrick and 


B. T. Scofield, Johns-Manville Sales, Houston. ' ’ 
Georgian Branches in Savannah 


job 


1953 show in Dalla 


Motor Suppl Co Savannah 


John Patrick Elected President in. enamel o wrens a Sl 


‘3rd Street last month. Other 


As Next SW Show Is Organized tores are in Augusta, Brunswick 


Aiken and Waycro 
| eieermcumeng for the 13th American Gear and Part Co 
Southwest Show has taken Dalla econd vice-president, and Texan Aims at Transmissions 
place Walter Frazier, Hirsig-Frazier C« 

President of the show, to be held Dallas, treasurer The MeClure Co Cleburne 
at Houston May 10-13, is John Other board members are Elmet: Texas, has added facilities for re 
Patrick of Mountjoy Parts Co. of Miller of Straus-Frank Co., San bushing automat transmission 
Houston. Other officers are J. R Antonio, John Bales of John Bale parts, John F. McClure, Jr., an 
Lawson, Proto Tools, Houston, first Auto Supply, Fort Worth, W. F nounced 


vice-president Hubert sraden 3arbee of Voss-Hutton-Barbee Co (More Jobber News on page 122) 


Approximately 275 persons attended this regional con- King-Seeley Corp., Leece-Neville Co., Marvel- 
ference of the Automotive Electric Association at Schebler Products Division, Scintilla Division, Wico 
Atlanta, Ga., May 9-10. G. Z. Spencer of Trico Electric Co., Zenith Carburetor Division, Electric 
Products Corp., president, presided. General meetings Auto-Lite Parts & Service, Electric Auto-Lite Spark 
and manufacturer group conferences were held. Plug Division, Auto-Lite Battery Corp., Fairbanks, 
Manufacturer members holding conferences included Morse & Co., Stewart-Warner Corp., Trico Products 
American Bosch Corp., Bendix Products Division, Corp., United Motors Service and Weatherhead Co. 8S. 
Briggs & Stratton Corp., Carter Carburetor Corp., W. Potter, with offices in Detroit, is AEA executive 
Eclipse Machine Division, Holley Carburetor Co., secretary. More than 300 attended the banquet. 
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SERVICE and MAINTENANCE 














Keeping Cooling System Cool 


i higher the compression ratio 
and horsepower, the greater 
the demand for an efficient cool- 
ing system. The lack of proper 
maintenance of this system is sure 
to result in complaints of poor per- 
formance, and in many cases will 
result in a_ seriously damaged 
powerplant 

The cooling system is designed 
with two purposes in mind: 

First, to carry off a certain a- 
mount of heat created in the en- 
gine so it will not operate at too 
high a temperature, and, 

Second, to maintain the engine 
heat at a temperature which will 
produce the most efficient and e- 
conomical operation of the engine 

To accomplish this most cars to- 


Fig. 1—Better test pressure caps. Besides, they're a shop-volume builder. 


— 
—_— 
en em 
~m en an 


2 ome 


—A om 


By E. M. Lowery 
Technical Editor 


day use a pressure cooling system 
This is provided by a pressure-type 
radiator cap (Fig. 1) 

In most cases this cap is designed 
to hold a pressure up to approxi- 
mately seven pounds per square 
inch above atmospheric pressure in 
the cooling system. Above seven 
pounds the pressure is relieved by 
a valve within the cap that opens 
to the radiator overflow pipe. As 
the pressure is reduced to atmos- 
pheric pressure upon cooling, a 
“reverse” valve in the cap allows 
air to re-enter the radiator, pre- 
venting the tendency to form a 
vacuum in the cooling system 

The pressure-type radiator cap 
helps to prevent coolant loss from 
boiling, for by raising the pres- 
sure on the coolant above atmos- 
pheric, the coolant will not boil 
until a higher temperature is 
reached approximately 220°F 
for water. This increases the mar- 
gin of safety between the coolant 
operating temperature and _ the 
boiling point, and is advantageous 
in that it permits the engine to 
operate at higher temperature 
without having the coolant over- 
flowing 

Thus the vehicle may operate 
at slightly higher engine temper- 
atures without the coolant boiling 
and without coolant loss. Under 
normal conditions no pressure is 
built up within the cooling system 
It is only under severe driving 
conditions, such as heavy traffic 
conditions, high-load hill climbing, 
stop-and-go driving and high-al- 
titude driving that pressure is 
built up. 

Any leaks in a_ pressure-type 
cooling system will completely 
destroy its efficiency. Testing and 
servicing this system offers a new 
source of revenue for the shop 

To test the system, first test the 
pressure cap (Fig. 2). A visual in- 
spection is not enough; a pressure 
test is necessary because a new 














cap may not hold pressure. The 
next test is to apply a_ slightly 
higher than normal pressure to the 
entire cooling system (Fig. 3). A 
leak-down of pressure may dis- 
close the cause of many complaints, 


such as defective head gasket, 
leaking water pump or radiator, 
cracked head or cylinder block, 


opening between oil gallery and 
water jacket. This test has saved 
many hours in locating causes of 
coolant getting into the engine oil- 
ing system and/or engine oil get- 
ting into the cooling system 

Care, maintenance and adjust- 
ments of the cooling system 

Cleaning the cooling system 

Large deposits of rust, scale and 
sediment can be prevented from 
forming in the cooling system by 
the occasional use of a cooling sys- 
tem cleaner. In areas where the 
water contains a high percentage 
of minerals, the cooling system 
should be cleaned at regular inter- 
vals; otherwise, it may be neces- 
sary to remove the top or bottom 
tanks of the radiator to clean the 
core 

Reverse-flushing will loosen and 
remove deposits of rust, scale and 
sediment more thoroughly than 
ordinary flushing. Reverse-flush- 
ing of the cooling system is ac- 
complished by forcing air and wa- 
ter through the system in the di- 
rection opposite that of the normal 
flow of water in the system 

Keep the radiator core openings 
clean so that air can pass through 
the openings unobstructed. Use an 
air hose on the back side of the 
core to blow out dead bugs, leave 
particles of dirt that 
urface of the 


and other 
stick to the outer 
core 

Reverse-flushing radiator 

Drain radiator and disconnect 
hose from radiator inlet. Connect 
a long section of drain hose to the 
radiator inlet pipe. The hose should 
be long enough to extend outside 
the engine compartment to allow 
water and sediment to drain with- 
out spilling on the engine or othe1 
parts of the car 

Disconnect the radiator outlet 
hose from water pump and insert 
flushing gun in hose. First make 
ure water will flow through radi- 
normal water 


ator, then apply 















































Fig. 2—A test of seven new pressure caps showed that only two out 
of the seven would hold the required amount of pressure. 


pressure, When it is known wate! 
will flow through the core, apply 
air pressure in short bursts into 
the water stream to help remove 
ediment and scale. A_ pulsating 
water flow will loosen sediment 
teady flow 


e of exce ive watel 


faster than a 

Caution: U 
or air pressure may damage the 
core when using the flushing gun 
o be certain that water will flow 


through core before applying alr 
pressure 
Reverse-flushing cylinder block 
If the cylinder block is badly 
clogged with rust and scale, the 


hould be 


reverse-flushing 


water distributor tube 
before 
If the tube is not re 
ediment in the block 
may plug the tube or it lot 
which direct the flow of water to 
ward the valve part On olde 


removed 
the block 


moved, the 


Cal it may be advisable to re 
move the core hole plugs to pe! 
mit thorough cleaning of the block 
To reverse-flush the 
block 
‘ 


connect a piece of hose long ¢ 


cylinder 


remove the thermostat and 


nough to extend beyond the engine 


compartment, to the water pump 








July: ‘55 Plymouth's Electric Wiper 


Servicing the electric windshield wiper as used on the ‘55 
Plymouths will be covered next month. Illustrations and 
data will embrace info dealing with testing and repairs. 
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Fig. 3—Pressure-testing the entire 


cooling system. Apply pressure 
slightly higher than normal. 


inlet. Connect the radiator inlet 
hose to the thermostat housing and 
nsert the flushing gun. Force the 
water and air pressure through the 
block until water runs clean. Re 
move the flushing gun from the 
radiator inlet hose and insert it in 
the water pump inlet. Flush the 
block in the direction coolant not 
mally flow 

Fan belt adjustment 

Adjust the fan belt to the ree 
ommended tension. If adjusted too 
tight the 
erator bearing Vill be damaged 


water pump and gen 


(Continued on page 66) 








Fig. 1 


Fig. 2 


Fig. 3 


Don't pass up fixing ‘em! The job is simple, as explained step-by-step here. 


ixing the Tubeless 


i gee trend to tubeless tires, phe- 
nomenally marked by the pro 
duction figures of major tire man- 
ufacturers and the fact that 1955 
car models are equipped with tube- 
less tires at no extra cost, empha- 
sizes the importance that service 
stations and garages be equipped 
adequately and trained in the 
quick, easy and positive repair of 
tubeless tire punctures. 

Before tubeless tires, the punc- 
tured tube was repaired, and the 
accompanying puncture in the tire 
was often ignored. Now the tube- 
less tire puncture is itself the ob- 
ject of repair, But it really pre- 
sents no problem at all 

With vulcanizing patches only 
two added items are needed: a 
buffer with an offset handle to 
buff around the injured area, and 
a simple clamp designed to hold 
a vulcanizing patch during the 
bonding time. Both are inexpen- 
sive, and nothing more than a 
brief instruction is required to do 
a perfect repair job. 

Practically all service station 
men are acquainted with the 
method of vulcanizing patches on 
tubes and have the patches in 


Illustrations and technical 
data courtesy of Association 
of Independent Manufactur- 
ers of Tire and Tube Repair 
Materials 


tock, These same patches have 
been tested and found the easiest 
and best for tubeless tire repair 
One manufacturer has tested all 
known methods for months, and 
the latter has given a perfect re 
pair every time. Clamps to hold the 
patch in place during vulcanizing 
have been the only problem, and 
this has been solved. Now adequate 
clamps are available together with 
strong buffers to buff the tire 
around the injured area 

Such equipment will repair pe: 
fectly both tubeless tires with 
sealant and without sealant. The 
only additional step in the case of 
the tires with sealant is the 
scraping away from the injured 
area the sealant down to the black 
tire so that the vulcanizing patch 
can be applied to the tire body for 
a secure bond. A putty knife or 
similar hard object will suffice as 
a scraper 

With vulcanizing patches, which 
are already in stock for repairing 
tubes, there is no guess work as to 
what size patch to use. Neither i 
there any danger of causing fur- 
ther damage to the tire cords as 
might be the case if a metal object 
were forced through the casing, as 
is necessary in some methods of 
repairing tubeless tires 

The four photographs show the 
simple repair procedure 

Fig. 1: If possible, hang the tire 
on a workbench arm; then with a 
tire spreader or block of wood, 
spread and hold the casing open 

Buff thoroughly an area around 


Fig. 4 


the injury at least 12” larger than 
the patch to be applied. Be sure 
that all the dirt and inside tire 
paint have been removed, and the 
liner shows up black in color. For 
buffing, a offset handle 
buffer is recommended 

Fig. 2: If the puncturing object | 
very large or it has worn a large 
hole in the tire, it is advisable to 
fill the hole with tube gum or the 
vulcanizing 


pecial 


rubber from another 
patch by pressing it into the hole 
with an awl or nail 

Fig. 3: Remove the protective 
covering from the rubber and cen 
ter the round or diamond or oblong 
patch over the injury and pres 
the patch firmly into place 

Fig. 4: Insert the tubeless tire 
vulcanizing clamp into the tire and 
center the spider over the patch 
Hold the clamp and spider in posi 
tion with one hand and tighten the 
clamp firmly with the other hand 
Light the patch and allow approxi- 

(Continued on page 66) 
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BODY SHOP OPERATIONS 




















Aligning 
Plymouth 


Fig. 1—Body adjusting tools: These tools may 
be made up in any shop and will be very useful 
when making fender adjustments. No. | is a 


hood strainer adjusting hook. To make this, use HANDLE. 


By E. M. Lowery 
Technical Edit a %”" x 1'2” board, 3 long, reinforced at one 
see weed end with two 1/16” steel plates, 12” long. Drill 
a hole through the board and steel plates 10” 
from end of board and install a %*” rod, 16” 
os " long. This rod should then be bent in the shape 
W" EVER it is necessary to ré of a “U” and welded to a 3” angle iron, '%*' 
align hoods, fenders or doot thick and 1'2"” wide as shown. No, 2 is a turn 
the mechanic will find that the job buckle tool—-front fender. To make this, use two pieces of °«” steel rod, 
can be done much easier and 17” long and a 6” turnbuckle. Cut threads at one end of each rod and 
= i bend the other end« of the rod as shown. Assemble to turnbuckle. No. 3 
quicker if ———— is a front fender adjusting tool—bumper jack with extension. To make 
are followed. Too often the me this, braze a piece of 4" pipe, 12” long, to the end of the bumper jack 
chanic will try to use old method 
on a new design, the results beings 
time wasted and a job not well enough distort 
done ilignment of the doo 
Procedure for alignment of cur attempt is made 
rent-model Plymouth bodie alignment the bor 
] Jody mounting bolt hould he checker 
An important factor in the aligi torque gods mou in | , ‘ : haped 
ment of the hood fender and hould be tightened ‘ oraue ¢ ‘ ) ler top bolt Rem« 
doors is the mounting of the body 15 foot-pounds (see F 9 wdriver and tighten 
to the frame. Unequal torquing of 9 Fender alignment , 
the body bolt will result In Before adjustit fende! make . rear edge of fendet 
ire door is properly aligned. The \ Loosen fende! 
ear edge of the fender } t he } rear edge of fe 
even with contour ) rr rol with a sere 
ighten fender bolt 


Illustrations courtesy of door 
jottom =reat edg 


Plymouth Division of Chrys- Following at! I i , 
ler Corp ome common C: ! lower than sill panel 
pun pet }acr vith 


tween the radiator 





hood hinge ipport 


July: The '55 Ford Windshield will maintain” the 


Glass work, whether you do it or have it done for your own 
shop, is good business. Next month Ed Lowery tackles the 
1955 Ford's wrap-around windshield and its rear body glass. 
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Fig. 2—-Too tight or too loose won't do. Body mounting Fig. 3—Loosen bolt, pry up fender and insert wedge 
bolts must be tightened to the specified torque. when aligning the Plymouth’s fender. 


util the bottom edge of the fender Then retighten the attaching bolt Rear corner of hood 
is in line with the bottom edge of Fender too far forward at uppe cowl: Loosen the two 
the sill panel. Retighten the fender door opening: Install the turn to-bracket rear stud 
attaching bolts and remove jack buckle tool in hood hinge support can be reached undern 
4 and 5) bracket and over the radiator sup trument panel. Loc 
of fender extends too port (see Fig. 6). Loosen the fende to-bracket front 
fat riking door and front edge of to-cowl attaching bolt Turn the enough to permit mov 
fende: 0 of hood: Install the turnbuckle to draw the fende the hood up so that the 
bumpet i vith extension be rearward until correct alignment around the front sti 
tween the radiator upport and | obtained Ther tighten the of the hinge drop 
hood hinge, Loosen the fender-to fender-to-cowl attaching bolts and tighten all the stud nut 
cowl attaching bolt Then jack romove the turnbuckle Hood high at cente of cow 
the fender forward until correct } Hood alignment Place the hood strainer adjusti 
alignment of the fender is ob To align hood, start with align hood tool in position and bend the 
tained retighten the fender-to ment of the rear hood edge at the hood strainer bar down at the 
cowl attaching bolts and remove cowl, Spacing should be close and center. The contour of the hood 
the jack uniform all the way acro the hould match the contour of the 
Gap between rear edge of fender cowl. There should be equal spac cowl 
and sill panel pacing correct at ing between the sides of the hood Front of hood too close at fend 


upper section: Loosen the bottom und fenders and the front of the —spacing correct at cowl: Loosen 
fender-to-cowl attaching bolt hood should be even with the front the upper fender-to-radiator sup 
Place a 2 x 4 board between the fender sefore any adjustment 1 port bolt. With the use of a heavy 
tire and fender, Protect the edge of made, scribe lines around the hood crewdriver, pry the fender awa 
the fender with a cloth pad. Pry hinge so that hinge movement can from the radiator support. Ther 


the fender back to close the gap be checked ert i metal him between the 


Fig. 4—Install bumper jack as illustrated. Fig. 5—Raise jack until bottom of fender is in alignment. 
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half of 


ge: Remove 
hardware and 
panel Loosen the ippel 
crews and pull down on the upper! 
r of the door to move 


Cal ( Pre 


1 upper half of the door away) 


1} 


fy 


om the pilla rhe etighten the 


iT ‘ crew“ Loose } the lowe! 


door to 
dadoor i 
Tighten 


Fig. 6—Install turnbuckle tool as illustrated. 


fender and the ipport to obtain 
the necessary clearance betweer 
the fender and hood. Retighten the 
fender-to-radiator support bolt 
Rear corner of hood too close 
cowl: Scribe a line 
ige at the hinge 
o that the hinge 
checked. Loosen all 
bracket tud nut 
hinge forward until prope: 
between the hood and cow 
tained. Then retighten the 
to-bracket stud nuts (see Fig. 7 
Rear corner of hood bind 
fender: Loosen the hood flange 
hinge bolts and push the hood 
ward until the desired clearan 
hetween the hood side and fend Fig. 7—-Loosen hood hinge bolts and pull hinge forward as illustrated. 
) i 


is obtained. Then retighten the at 
taching bolt 
Front of hood too high to line 
with front fender: Shorten 
hood striker to draw the front 
the hood down so that it will | 
up with the fender mountings 
Front of hood binds at fender 
ne ide excessive clearance 
opposite side: Loosen the radiate 
upport-to-frame mounting bolt 
reached underneath 
Then, using a iitable pi 
ve the fenders and grill 
embly to one side to equalize 
the spacing between the hood an 
fende! Retighten the moun 
bolt 
4 Door 
Door 


pi 

uld alway ¢ 
between the forw 
front door flange 


rmed by the rear 
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MAKE AND 
MODEL 


BUICK Special 

BUICK Century 

BUICK Super and Roadmaster 
CADILLAC 60 


CADILLAC 62 
CADILLAC 75 


CHEVROLET 6 
CHEVROLET 6 
CHRYSLER Windsor De Luxe 


CHRYSLER New Yorker De Luxe 


CHRYSLER imperial 
CHRYSLER Crown imperial 
DeS0TO Fire Dome. 
DeS0TO Fire Fite... 


DODGE Coronet 6... 
DODGE 8 and Royal 6 
DODGE Custom Royal 4 
FORD Customiine 6 
FORO Customiine 6 
FORD Thunderbird 
HUDSON Wasp 
HUDSON Hornet 6 
HUDSON Hornet 8 


KAISER Manhattan 


LINCOLN Cust. & Spec. Cust 


MERCURY Custom and Monterey 


MERCURY Montclair 
NASH Statesman 
NASH Ambassador 6 
NASH Ambassador V-6 


NASH-HUDSON Metropolitan 


NASH-HUDSON Rambler 


OLDSMOBILE 88 
OLDSMOBILE Super 68 
OLDOSMOBILE 06 


PACKARD 

PACKARD Clipper Custom 
PACKARD Clipper Super 
PACKARD Clipper De Luxe 


PLYMOUTH 6 
PLYMOUTH 6 
PONTIAC Chieftain 
PONTIAC Star Chiet 


STUDEBAKER Champion 
STUDEBAKER Commander 
STUDEBAKER President 


WILLYS Bermuda & Custom 
WILLYS Joop 


*- Eldorado 270@ 4800. 
A—2 Dr, 100 ani 4-Dr. 108 
Ch— Chain. 


F — 193@ 4400 straighi rive, 1986@ 4400 with Fordomatic trans. 


G--Gear. 
H— Hydraulic. 





102 


114% 
121% 
121% 


| 118% 


124 


iW 
119 


114% 
121% 


rut 
121% 


Taxable H. P. 


3.63 x 3.6 
$81 x 3.6 
4.81 x 3.63 


4.64 


3.62 x 3.60 | 
3.62 x 3.30 


| 3.75 x 3.30 


$n 4% | 
Hig x 4G 
46x 3% 
ig x 4% 


aYaxu 4g 
341 4% 
Bg x 3h | 
2" qn 34 


hu 4g 


ay x 3% 
341 Mh 
34% 3M 


3.312 x 4.375 
341 3% 


| Valve-in-head. 


ENGINE 


Camshaft Drive 
Main Bearings 


188@ 4800 


2 6@ 41600 


256@ 4600 


250@ 4600 
20@ 4600° 
20@ 41600 


125@3800 
56@ 4200 


162@4400 


188@4400 
250@ 4600 
250@4600 
250@ 1600 


185@4400 
200@ 4400 


123@3600 
175@4400 
183@4400 | 


120@ 4000 
162@4400 
7 


115 @4000 
1H0@5800 
205@ 4200 


J 
225@4400 


188@ 41400 
198@ 4400 


100@4800 
130@3700 
208@ 4200 
42@ 4500 
9O@5800 


185@ 4000 
202@ 4000 
202@4000 


260@ 1600 
245@ 1600 
225@ 4600 
225@ 4600 


117@3600 
167@4400 


180@ 4600 
180@ 4600 


101@4000 
162@4500 
185@ 4500 


115@3600 
75@ 4000 


ABBREVIATIONS 


J - 140@ 3800 with supercharger 


K — 16.5 with conventional transmission, 


18.5 with Dyn 
L—L-head. 
N—No. 


afiow 


Crankcase Cap. 


Qts 


1955 PASSENGER-CAR SPECIFICATIONS 


ALIGNMENT 


Camber 
Degrees 


Caster 
Degrees 


Air Cleaner 

Cooling System 
No Heater 
Qts. 


0 to '% 
0 to % 
Oto '~% 


4to% 
%to 4 
ato 


My to % 
yw% 


° to 0° Oto % 
to 0 0 to 4-0 Pri 

eto 0° t%° Oto 0 Pri 

© wo 0° > +3 0 to 4-0 Prf 


2° to 0° 4 © \0to 0 Pri. 

— 2° to 0° +) 0 to 44-0 Pri 
—2° to 0° 
—2° to 0° 
—2? 0 0” 


Ye + 0 to YO Prf 
4 0 to 4-0 Pri 
! 0 to g-OPrf 
OPR' to 1°8 
OR’ to 1°R 
0°8' to 1°8 


eto % 
to 4 
gto 


14° to 144° 
16° to 1h4° 
° to Ie 


ey to % 


Vig to Me 
eo % 


to 
 tol4’ 
Po 


4° Pri. + 4°40? Prf 
1g” Pri.) + 4° —0? Pri 
b4° Pri. + 4°—0? Pri 
1° to 


Oto %°-%" | “wok |! 
Prf Pd. | 


0to 4° + 4° ‘ato’ | 
4% to 4g 
te to Mg 
Ve to % 
eg to % 
Ye lo % 
0% 
yw 


0° to— 144° 
0° to— 14” 
bg? Pri 
4° Pri 


0 to 4° 
0 to 4” 


‘ig to % 
Yytohs 
Mg to Ms 


0° to —-%4° 
0° to —%° 
0° to —° 
1° to +',° 0to % 
Oto % 
Oto % 
Oto % 


1° to + '4° 
1° to +! 
"to + 


Oto % 
0 to % 


2” to ff 
2 to’ 


0 to 062 
0 to .062 
ig to 4 
ig to % 
gto 


1° to + 4° 
I° to t° 


14° to +14" 
4° to + 


14° t> 


144° to 
1%4° to 


0° to 

0° to 1° 

0 to 1° 
YUPto 14° 094 to .156 


16° wl 
yr 2 14 of 


OB — Oil Bath 

Prf. Preferred. 

Ps _— Propeller shaft, rear transmission 
RW — Rear Wheets. 

X—Coup> 120'4”, sedan 116'4” 
Y—Yes. 

Z—CJ-5 61” and CJ-38 80” 
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OPPORTUNITY 
UNLIMITED 
y 1 Studebaker 


case history 


MERICA’S great southern states have 
been surging with spectacular 
business activity since the end of 
World War II. It’s a new order of 
things that’s made to order for the 
talents of aggressive and progressive 
young southerners such as Stude- 
baker Dealer Willie W. Simmons. 

The enterprising Mr. Simmons 
arrived at man’s estate just seven years 
ago. He is now only 28. And fortu- 
nately for him, the retailing of auto- 
mobiles is the career he ele ted to 
follow. 

Member ofa family long established 
in the Columbia, Mississippi area, 
automobile salesman Simmons got off 
to a brilliant beginning in the organ- 
izations of two local car dealers while 
still only a few years out of his ’teens. 

Then the steady growth of oppor- 
tunity in and around Columbia in- 
duced him to open up a used car 
operation of his own. In this he was 
able to build a good personal finan- 
cial position as well as solid recogni- 
tion for fair dealing and integrity. 

Last January, with strong recom- 


Hail, Columbia, 
Mississipp1... 
where they've got 

a stem-winder of a new 

Studebaker Dealer 
in 28-year-old 


WILLIE W. 
SIMMONS 


mendations from local banking ofh- 
cials and other business people to 
back him up, Mr. Simmons obtained 
the Columbia dealership for Stude- 
baker cars and trucks. An ambition 
realized if ever there was one! 


Studebaker, you see, has long been 


STUDEBAKER 
Sates 6 SemvCE 


Simmons Motor Co, Columbia, Mississippi 


an honored name throughout the 
section of Mississippi that the new 
Simmons Motor Co, serves. 

Both to old timers—and to mem- 
bers of Columbia’s younger genera- 
tions —Studebaker stands as a syno- 
nym for truly fine transportation and 
solid value. And Dealer Willie W. 
Simmons is now giving Studebaker’s 
reputation bright new luster. 


© retail automobile salesmen and sales 
lesne —to successful service depart- 
ment managers—the alert, fast-moving 
Studebaker organization is offering unusu- 
ally fine opportunities to acquire good 


dealerships 


Don't let the lack of large cash capital de- 
ter you from inquiring, if you are seriously 
interested in going places with Studebaker 


at the head of your own retail establishment. 


A Studebaker dealership is a truly fine 
business opportunity right now—particu- 
larly for younger automobile men who are 
seemingly road-biocked in their present 


positions. 


if you hove a proved record of successful 
retail car or truck selling —and real adminis- 
trative ability in your make-up— write im- 
mediately, in confidence, to William A. 
Keller, General Sales Manager, Studebaker 
Division, Studebaker-Packard Corporation, 
South Bend 27, indiana. 


STUDEBAKER 


STUDEBAKER DIVISION OF STUDEBAKER-PACKARD CORPORATION ...ONE OF THE 4 MAJOR FULL-LINE PRODUCERS OF CARS AND TRUCKS 
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1955 PASSENGER-CAR SPECIFICATIONS 


ELECTRICAL FUEL SYSTEM 


MAKE AND 
MODEL 


Exhaust (.0 
Opens b or 
atéc 


intake (.0) 


| Tappet Clearance 


Intake Valve 


‘ 
j 
-.. 


Fuel Pressure 
(tbs. ) 


Model No. 


| Tappet Clearance 


| 
| 


| i 
BUICK Special. of | 19-23, 30-35) 5*bte 
|| Wh 
BUICK Century and Super { | 19-23) 30-35) S*bte 

| 


ao 
> 
c 
> 
i 


10.5°@ 12° { SRAAVB-267 
| WCD 
WCFB 


{ RPAG 
WCFB 


12% 
17% 
12% | 19-23) 30-35) S%bte 
| 17% 

| 
| { Ca-WCFB 
19-23) 35 | 244%bte 10.75-12.75° | 13-1444°@15" | N { 21858 
@2000 RP || RP-7007970 


b 11-13.5°@1750 


| 


11-13.5°@1750 | 


10.5°@ 12” 


BUICK Roadmaster J 


0.5°@12” 


CADILLAC 60, 62 and 75 | 16-21 314+1% 


N50 
N5O 


°@o 
13%°@15" 


13°@ 1750 
16°@ 1800 


13-15°@2050 
13-15°@2050 
13-15°@2050 


entional 26-33 | 19-23 te 


Conv 33-38 
CHEVROLET 6 Powerglide 
1 26-33 | 19 . 33-38 


7005921 
22 
7006825 
7005810 
21808 
WCF 831268 
WCFB21268 


Conventiona’ 4*bte 

CHEVROLET 8 Powergiide. . | 
CHRYSLER: Windsor De Luxe 35 | O*bte 
CHRYSLER N.Y. Del. & jnperial 35 | Obte 
CHRYSLER Crown imperial 35 | Obte 
| 10°bte 


De$0TO Fire Dome. 35 
DeSOTO Fire Flight . | #bte 


Coronet 6 
Corenet 6 
Royal 
Custom Royal 


FORD Customiine 6 
FORD Customiine 8 
FORD Thunderbird 


B&B 
Ca 
«| Ca 


P120 | B&B’) BBD31178 
Pi20 | Ca | WCFB22103 
P105 | St WW3-124 
P105 | St WW3-131 
P105 | St WW3-131 
| P105 | St WW3-120 


144° 74" P90 Ho | 
1644°@1.6" P90 Ho 
1644°1500rpm =| POO Ho 
@32.4 H30 


7°@" 
4°@12" 
r@1r 


17” 
17” 
17” 


P120 
P135 
P65 


10% ag 
1044-1244" 
1044-12)" 
6-8°@ 11" 
1044-1244°@ 17” 


7-9" 
55° 


6 ager 


7-9 @800 
11-13°@ 1800 


7? 
15-17 
15 ing 
11-13% 


N 
N 
N 


1350 ie 
1650 
1650 
1625 


P’bte 
4°bte 
4*bte 
#*bte 


3 bte 
6°bte 
6°bte 


1904 } 
2100-DD | 
1074 | 


P90 , | W ‘AL- 20098A 
P105 , |} WDG-2252-5 
P105 | WDG-2231-8 


tde 
tde 
5bte 


26.8°bte 
33.7°bte 
14*bte 


1444°@ 1500 
9° @2000 
20°@1200— | i 


HUDSON Weep 
HUDSON Hornet 6 
HUDSON Hornet 8 





10°bte 


#*bte 





wcD 
1076 


| 
| P100 
P10 


6°@15” 


25° 
@2.35 HG 


KAISER Manhattan 
LINCOLN Cust. & Spec, Cust. 


23| 28 al 4*bte VD 10°@1000 
N 


~ 32 | S*bte | Weds) Au 
| =a 
| 


| 
iz° 


| 
| 
} 
| me) he P100 | 
| 


| 
oge! 


. 


MERCURY Custom, Monterey and 7 Ba 
Montelair. .. . 26-2844| 17-20) 32-36) I bte® pra au +65 19 19 
| au. &. 


Ho 
—{ 
ins 


10°bte 
1234°bte 
14°bte 


15 


12 


- 4 5% 


NASH Stateeman. 
NASH Ambassador 





15 
16 
Au 


P90 
| P105 
| P105 


14" 
14” 
10” 


#ate 
4°ate 
Sate 


17-21; 30 
17-21; 30 
17-20, 35 


31-37 | 
31-37 
33-39 


C 
C YH-895-8 


2231-8 3-5 


NASH Ambassador V-8 

NASH-HUDSON Met 

NASH-HUDSON Rambler 
opaMoeitE 68 


itan 


MOBILE Super 68 
MOBILE 98 . 


PACKARD rn Custom 
PACKARD Clipper Del. & Super 


PLYMOUTH Plaza, Savoyand 
Belvedere 

PLYMOUTH Plaza, anyene 
Belvedere 6... 

PONTIAC Chieftain A Star Chit 


STUDEBAKER Champion _ 
HA EBAKER Commander 
STUDEBAKER President 


WILLYS Bermuda & Custom 
WILLYS Jeep... 


*—Auto tr., 6°bte. 
ato— After top center 


| 30+ 3 


| 
| 


20-24) 23-25) 11°bte 


31-37 | 17-21) 


26-33 
26-33 
26-33 
26-33 | 
27 


26-38 


38-40 | 17-21 


28-34 | 19-23) 33-38 
19-23, 33-38 


28-34 
36-42 


19-23) 
19-23; 30 
19-23) 
19-23 
19 3 
39 +3 17- a 35 

17-20 


26 23 | 19 a3 33-38) 5S°bte 


30 sate 


30 5*bte 
5*bte 
| S*bte 
6°bte 
_ Fbte 


33-37) 
33-37 


VD 
VD 


7-7°@ 1350 
i- 19°@ 1900 
w°@34100 


?bte 
35 4 bte 


| 
VD 
vD | 
VD | 


| 
| | 
2 bte 
*bte 
4*bte 
bt | 
5°bte 


2800 
2900 
2900 


16° 
ue 
hi 


| 28-33 
1675 


22°@3400 


16” 
eels" 


; cgi 
16" 
Ca 

1214" 
Sei 

7-9 @14" 
68@i" 
16°@ 15" 

20°@ 12” 

18°@ 1134" 

114” 
5°@15” 


None 





ABBREVIATIONS 


Ca. P.—Crankshaft pulley 
—Fly wheel. 


Cc 
1 
Ca 
'N6O | RP 
Noo | RP 
Noo | RP 


P51 
P100 


| P60 
| P60 


| 
P100 | B&B | 
P100 


N50 


WCD-20618 
| 


'WE21088 
WW-4-115 
WCFB22198 


WGD2052 BSA 


4-54 
M4, Au 
f 15 
15 


5°bte 
10°bte 


15 
15 


Au 13) 
Au | 13 
Au | 13}4°bte 


5 
144-2 


5) 


30VIG10 

_ YF20148 
2GC 4 Au 

4GC 4-f Au 

40C 4-6 Au | 


4GC 
wi -FB22328 


Au | Aw | 14*bte 
Au | Aa | 14*bte 


314-5 2 
3%-5'4 


12*bte 
14°bte 


10 10 


20633A 44% 


56% | Au! Au 


Au Au | 22*bte 


15°bte 
11*bte 
11*bte 


10° bte 
Wbte 


54% | 16! 16 
544 23-25 23-25 
544 23-25 23-25 
M4 
16 


4 
18 


1314 5! 
YF9388 3-4 


RP— Rochester Products. 


St—Stromberg. 


tdc—Top dead center. 
VD— Vibration damper. 
X—Jeep CJ-5 42°, Jeep CJ-38 37-43" 


Ho- Holley. 

N — Negative. 

P— Positive. 

Q— Usage not recommended. 


Au— Automatic. 

B4B- Bal. & Bal 
~—Betore top center 

Ca— Carter 





—=—_ 
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ONE OF A SERIES: HOW DU PONT BUILDS SALES FOR YOU 











“tt doesn't cost one 
any more to use the 
best, so my choice 

is Du Pont ‘Zerex.’” 













ANDY JOHNNIE 
LINDEN PARSONS 















“Il equip my 


STARTING DRIVERS personal cor with 


Indianapolis 500° 


JACK 1954 JIMMY 


McGRATH REECE 
m n cleane < it has proven very ; u ‘ ’ ; 
there st Li] " successful.” est | ‘ 
DUANE uf | PAT . B08 
CARTER ‘4 O'CONNOR : ; SWEIKERT 


Motor experts help you 
sell Du Pont anti-freeze 


Last year 82‘; of the famous Indianapolis Speedway one of the ways Du Pont helps you get an early profit 







‘For my money ‘Zerex.’ That elimi 


‘Zerex' gives the best 
protection.” 





nates all my 





winter worries.” 


























“| always use 
‘Zerex' in my car. 


















drivers said, “I use Du Pont ‘Zerex’ anti-freeze in my able start on fall and winter business. Here are some more 





personal car.’’ They told millions of motorists all across 
Nation-wide Du Pont “‘Anti-Freeze Week'’ promotion 





the country why they chose “Zerex’’ anti-freeze in pref = 
erence to all other brands to protect their own automo- > Newspaper, magazine ads, billboards, in your own town 
» 


biles. People were impressed Weekly “Frank Leahy and His Football Forecasts)’ the big- 







This year again the strong testimonials of these fa- gest anti-freeze TV show on the air 
mous motor experts will back up your Du Pont anti- > Operator 25 directs customers to you 
freeze sales. These same ads will tell motorists why you're P Product advantage (chemical inhibitor) you can see for 
the man best qualified to service their cars . . . to sell y ourself 
them winter-car-care items as well as anti-freeze. Just P Enforcement of Fair Trade prices —no employee sales 


















1 
‘hat helps YOU sell 


ZERONE" and ZEREX 
brands of anti-freeze 












BETTER THINGS FOR BETTER LIVING THROUGH CHEMISTRY - 





WE'RE OW TOP 
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Readers are invited to contribute to— SHOP TALK. 


ANY OLDER OLD HANDS? verennial attributes his longevit 


by the Golden Rule ance 





We heard tell the other day not upsetting himself by havi 
a dealer 94 year old who had ; worry abo 
Chevrolet agency for 42 years. He deals or unkind 
Frank G. Held of Kenyon, Mint Do any of you Southern boy 


it unse! ipulou busi 


aee ad 


and actual) 1 opened for busi know of an older old hand in the 


ri I lus when he bought i busine anyone just plain olde 


man 


Thi Yankec who till working or at 

A column of informal 

comments about the 

automotive trade and 
its problems. 








MARVEL MYSTERY OIL 


puts the finishing touch on a job well done! with more experienc 
And it’s a triple PROFIT MAKER FOR YOu! cia So ainanivted 


HE WANTS BLUEPRINTS 





Dear Sit 
Enclosed is $2 

renewal 

ALL YEAR ROUND MIX edie ‘eit ain 

25% MARVEL MYSTERY OIL PR ing blueprints 

WITH AUTOMATIC TRANSMISSION Ov ; W. T. BAKER 

OILS. IN HOT WEATHER W. T. Baker's Garage 

PREVENTS GUM FORMATION, ST P.S. We think your magazine | 

AND PROLONGS LIFE OF & og pn,” sa | | es 

BANDS. IN COLD WEATHER a Pt td ps Pig Pola a a a 

PREVENTS CREEPAGE . c between Sept., 1953, and August 





1954 


Thanks for the bouquet 


BELIEVE THOSE SIGNS! 





“Some People Don't Believe in 
Signs,’ proclaimed a headline of 
a newspaper ad run by Uzzle 
Motor Co. (Cadillac-Oldsmobile) 
VALVE UFT Durham, N. C., but they'd be a lot 

better off physically and financial 


ee = ly if they paid some attention to 


/ ae 
MARVEL MYSTERY OIL does the job on any cere the traffic sign va 
car, bus or truck engine. It makes old engines sound **STOP—THRU TRAFFIC’ i 
better, and makes new engines run smoother. Put | but one of the signs a lot of driver 
your silent mechanic MARVEL MYSTERY OIL §f coe don't see. That is, they couldn't 
to work, Pick up extra profits on the sale of gas, have seen it or our service crew 
crank case or transmission oil by recommending and 
using MARVEL MYSTERY OIL for better engine ae up the pieces after the crash 
performance It's the only lubricant of its kind! gEIN FORE Ey “Sure. we're interested in re 


EMEROL MANUFACTURING CO., INC. 
Dept. 166, 242 West 6th Street, New York 23, N. Y. 








wouldn't have been called to pick 





Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atianta 5, Ge. 
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Dne control 
now operates 


oth wipers 
and washers 










wipers clean 


NEW DUAL ACTION. A touch of the toe and the twin jet nozzles spray . . 
. .. simultaneously, automatically. Spray stops, but wipers operate until toe control is 
released. Safe ... lets the driver keep his hands on the wheel, his eyes on the road 


..innew MGPAaR J/4-ve/” washer 


Engineered especially 
for Plymouth, Dod ge , De Soto 
and Chrysler cars and Dodge trucks 











Now, you can offer your customers 





something really new and different in 
a windshield washer—the new MoPatr 





J 


WINDSHIELD 





WASHER Jiffy-Jet featuring the exclusive, 
t one-control spray and wiper operation 





It’s fully automat loaded with 





sales appeal and safety features , a 
cinch to install (see captions). Ask 
about it at any Chrysler Corporation 


dealer or MoPar parts wholesaler 






It pays to install MoPar products on 
















NEW PUMP AND SWITCH NEW RESERVOIR AND VALVE 

ee all Chrysler Corporation vehicles. For 
Redesigned pump unit is now completely Large, heavy-duty plastic reservoir will the MoPar label identifies the onl) 
sealed in metal, will last for years. New not break like ao glass jar .. . is not official Chrysler Corporation parts and 
electric switch is available separately affected by heat or cold .. . is both accessories. It is your assurance of 
to convert earlier "Jiffy-Jet’ models to leakproof and rattleproof. The new products that fit right, work right, last 
automatic operation in 10 minutes or type valve of white nylon is virtually longer... bring you lasting customer 
less. See your MoPar supplier. indestructible . . . won't clog or crack. satisfaction and repeat business 











MoPar identifies ll 
official Chrysler 


Corporation parts 





PARTS DIVISION 
CHRYSLER CORPORATION 
DETROIT 32, MICHIGAN 







and accessories. 





oO") MePar 


PPOmation VF 


Display this sign. 


building cars that have been 
up “Follow the safety signs, put up 
for the protection of everyone, and 
you'll be a safe and happy motor- 


cracked up; we just love to fix 


cars like new. But we'd rather talk 
about safety; it’s everyone’s busi- 
ness and saves money by preve 


ing accidents. Too many peo 
think a STOP sign means sl 
down, so they go right on throu 
The result makes horror read 
in the next day’s paper. 


“Various symbols along the high- 
way give warning of dangerous 


Situations ahead. A solid line 
your side means don’t cross; peo 


who do this cause a lot of serious 


accidents. 


nt- ist 


ple If you are one of those careful 


ow drivers and careful spenders 


gh believe in signs. 


ing been following the signs to Uzzle 
Motor place over here at Foster & 
Geer Sts. where a full crew of fa 
tory-trained mechanics are at vou! 
on service. A good sign to follow right 
ple now 1s our car care clinic where 


we keep your car in tip-top 


you ve no doubt 








. 


‘Honpur\S 


Don’t Set Valve Gap 


“7 


“Close Enough”... 
wo 


_ Lt 


IN HALF THE TIME 


the new precision instrument that utilizes an 
entirely new principle in adjusting valve clearance, 


or “gap” 


Gapper 
ance adj 
defective 


on valve-in-head engines. The Valve 
assures micrometer accurate valve clear 
ustment and instant location of noisy or 


* hydraulic lifters 


© Reduce Valve Adjustment Time approxi- 
mately 50 per cent! 

© Check the Valve Gop Visually and get 
Micrometer Accurate readings BEFORE, DUR- 
ING and AFTER Adjustment. 

© The VALVE-GAPPER is Fast, Easy to Use — 
both hands are FREE to make adjustments 
while dial indicator registers exact setting. 

® Use the VALVE-GAPPER for instant location 
of defective hydraulic lifters. 

© Use the Dial Indicator for other shop tasks. 





Valve Gapper in position on 1954 V-8 Ford 
Engine 





MODEL 201—FOR GM DIESEL ENGINES 


Enables mechanics, owners, Operators to— 
® Adjust Valve Clearance 
® Time Fuel Injectors © Balance Fuel Racks 








Order from Jobber or Write P&G Mfg. Co 


¢ using Valve Gopper on Chevre 
Engine 
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P & G MANUFACTURING CO., DEPT. 20F 


305 N. E. Russell Street, Portland 12 Oregon 


Please send me Valve-Gapper literature and prices 


FIRM NAME 

YOUR NAME 

ADDRESS 

CITY ZONE STATE 


Engines serviced Passenger ‘ Gas 


Diese! Gas Industrial 





| 


If you haven’t got good transporta 
tion, you can follow our u ed cal 
some mighty fine 


at FAIR 


igns and find 
values in good automobile 
prices 

“Why not come over and take a 
look—we've built a reputation for 
being good folks to deal with and 
you'll see that it’s no accident that 
we've become one of the largest 


auto sales and service concerns In 


the state 


“WE MADE OUR BED” 


“We have made the bed that we 
are lying in. If it’s uncomfortable 
the discomfort is of our own mak 
ing. There would be no ‘boot- 
if franchised dealers took 
topped trying 
declared 


legge 
the long view and 
to make a quick profit 
Wilson F. Yarborough of Fayette 
ville, president, at the convention 
of the North Carolina Automobile 
Dealers Association last month at 
Pinehurst 
‘By the ame 
automobile upe! 


there 


vould be no 
to our fran 


market 
chised dealer method of distribu 


legitimate 
irs behind the 


and danger 


tion if ome deale! 


didn’t furnish the c: 
barn. The ‘crazy credit operato! 
who sell an automobile or truck at 
week are 
bank 
will be 
get 


nothing down and 95¢ a 
taking the short road to 
ruptey. Many of these cat 
repossessed, the customers will 
disgusted and mad, and the deale1 
will wind up with a repo 
car. an angry customer and an 
empty cash registe1 
‘Unethical practices’ also come 
The quickest way to 
ruin business—his OWN busine 
is for a dealer to engage in un 
ethical practices. He may make a 
but next week 


essed 


home to roost 


few quick sale: 
and next month, a oon as the 
public has caught on, the biggest 
thing he will have made will be 
enemies instead of repeat custom 
ers 

“We're going to have to clean 
our own house, It’s up to each of 
us to sweep his own doorstep clean 
and keep it clean 

Yarborough, who ha 
the tate legislature 
voluntary 
“The 
cneck 


recently 


been in 
lauded North Carolina 
vehicle safety check program 
voluntary vehicle afety 
while it failed in one of it 
that of 


inspectior 


rimary 


objective 
mandatory 
North Carolina—has certainly sus 
ceeded in saving an untold numbe 


of lives Safety ticker! were 
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TWO-POST SHOP 
LIFT...FOR PASSENGER 
CARS AND LIGHT TRUCKS 








FULL AND SEMI-HYDRAULIC 
FRAME LIFTS 


Lower installation cost—no long, deep pit re- 
quired ...60” wheel base range, 72” rise pro- 
vides ample head room. Deep front yoke for 
greater front-end accessibility. Also Roll-On and 
Free-Wheel Type Lifts. 


Wheels hang free, for faster wheel, tire and 
brake work. Springs are relaxed and bearings 
free for faster and more thorough lubrication, ad- 
justment and repairs. Full under-car accessibility 








Handle more 
tC) yee Lite ¢ 4: 


with modern 
SERVICE 
EQUIPMENT 


TANK-MOUNTED 
AIR COMPRESSORS 

VY to 15 H. P. Inclusive 
From 1 to 78 cubic feet displacement (also simple 
and base-mounted units up to 300 cu. ft.). Single 
and two stage... Timken bearings . . . self-oiling. 
ASME National Board 200 Ib. tank. Positive un- 
loader protects motor. 





HIGH-PRESSURE OTHER 
HYDRAULIC 

CURTIS 
CAR WASHER PRODUCTS... 


For faster, better, more prof- 

itable wash jobs... 300 Ibs INDUSTRIAL AIR COMPRESSORS AND AIR HOISTS, 
pressure. Long-lasting, self- 
oiling pump with brass-lined 
cylinders. Full accessibility ... 
quiet running . . . precision 


built. 


r ueti ' PNEUMATIC MACHINERY DIVISION 
of Curtis Manufacturing Company 


1938 KIENLEN AVENUE ° ST. LOUIS 20, MISSOURI 


COMMERCIAL AND HOME AIR CONDITIONING 
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ly one-fifth of the 


tate 


placed on neat 
tomobile licensed in the 
I de} it parave 


under the program 


who 
allowed to con 
last Jul 
Ol Carry! 
the Carolins fety 

M vice in the 
enlightening ex 
perience, I have that it 
to attend to a legisla 


ha‘ done 
{ objective ol 

League 
legislature 
has been a most 
learned 
not as ea 
tive matte the person bac} 
It takes long 
with hea: 


ind the othe 


nome thir natiti 
trying hou of rind 


{ { } { 
Pete nat 


were 


a notable joo 


committee to pa 
'episiatior 
In m opinion 
hould serve at least on 
That i 
realize the nerve 


1 
lature 


the tate leg) 
only way he can 


racking effort that goes into get 


even the ! 
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nar ny dealership 

had to offet 
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BY A LEADING INDEPENDENT LABORATORY 


Acme Valve Cores were found to be 
equal to or better than other leading 


brands tested after severe 


Spring Fatigue, Pressure 
ond Vacuum Tests. 

Send for complete 
Catalog No. 1003. 


ACME VALVE CAPS ACME 


Precision-mochined from 
solid bross. They're heav- 
ler, sturdier, more air- tion 
tight, and No 


leading 





Rated among Top Two by 


(Shown: No. 525 


Acme Long Valve 
Core — No. 150 


Acme Short Valve 
Core — No. 151 


ACME RUBBER VALVES 
Tempered for extra 
toughness. Vuicanizing 
gum bose insures secure 
515) bond. 


TIRE GAUGES 


testing orgonizoe 





Want more facts? Use 


VALVE CORES 


AND OTHER AIRLINE ACCESSORIES 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale St., Brooklyn 7, W. Y. 
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In conclusion the Cadill: 


mobile dealer said of dealer 


are a respected group, har 
ing, close-knit and forwa 


inp We 
nave 


Nant to a again 


have problem 

a hard job ahead of 

tnat 
itomobile Dusine 

ali automobile deals 

of our m 


that the francl 


an propdi 


to sta 


J. H. Peebles, left, vice-president 
in charge of the Atlanta division 
for Universal C.I.T. Credit Corp., 
explains general business condi- 
tions in the area during April to 
L. Walter Lundell, company presi- 
dent, during a three-day meeting 
of division executives at the home 
office in New York. The “econom- 
ic weather map” shows how the 
company keeps abreast of business 
across the nation. It is based on 
detailed reports from more than 
400 local offices. Peebles reported 
business in the Atlanta area was 
up during April. 


Electric Auto-Lite Plans 
$1,200,000 Expansion 


box Electric Auto-Lite Co. plan 
to spend about $1,200,000 on 
of facilities at its wire 
Port Huron 
Pa., to ac 


wire 


eXpansion 
and cable plants at 
Mich., Hazleton 
commodate manufacture of 
volume for 12-volt electrical equip 


and 


ment 
The 
50,000 
ing space, enlarge engineering fa 
cilities and buy new equipment, in 
enameling 


Huron plant will add 


manufactur 


Port 
square feet of 


cluding magnet wire 
ovens and wire drawing machines 
The Hazleton will improve 
production facilities. Plans are 
scheduled for completion by late 


fall 


plant 
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Get Spring-Cushioned 
Positive Engagements 
in Synchro-Mesh Jobs with 





BUICK 





CLUTCHES AND PARTS 


See Section 4 of your Buick Shop Monual 


h replacement job - 


BUICK CLUTCH REPAIR KITS provide all needed parts for cac 


individually matched and balanced for easy installation. 


YOU BUILD GOOD WILL by using factory -engineered parts designed 


to fit and function properly. 


BUY FACTORY-WARRANTED PARTS from Your Buick Dealer 


at your full discount. 


ENGINEER APPROVED ACCE RIES 


Did You Know that Buick scientific testing equipment engages 


and disengages the Buick clutch 11,000 times an hour? 





SEE YOUR BUICK DEALER — Your One-Stop Source for Buick Parts 
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» row sent vou ce UTES VSS oe 


about the difference in the life 
expectanc of the various units on VAY BUD DY 
the present-day car in contrast to } 
what we got out of them in the 
early years of the industry 
I suppose that if anyone had told 
us what mileages we'd get out of 
tires, bearings, rings, differential 
these days, we'd have become di! 
couraged and left the trade, fig 
uring that they wouldn't need 
ervicemen when all these im- 





provements arrived 





Volume j of course 


to the riddle which make more 
and more jobs for ervicemen 
even though longer service is ob- 
tained from all serviced units. And 


from what they say, volume will 


continue upward possibly even 
faster than the population increase 
would indicate. Living habits of 
the modern American seem to be 


moving him out into the uburb 


or country, so that those who can 
/ CADILLAC — 1955, 
l $4, 53, 52 


BUICK — 40 Series — 


et along in the city without a ca 
will finally need one 


COMPLETELY PACKAGED REFRIGERATED AUTO a The man with one or two 


vill find that maybe 


. BUICK — 50 Series — 6 wae Rovrces 
1955, 54, 53 will be needed to sery ami‘ 

BUICK — 60 Series — In many cases po bly all but one 

1955, 54, $3 of the cars will be older models, o 


BUICK — 70 Series — possibly smaller jobs. So each fam 

Modern-Aire units are shipped completely pack 1955, 54, 53 ily will be a larger ser 
OLDSMOBILE 88 — 55, than ever before, even if its car 
54, 53 or Cal have longer-lived engine 


OLDSMOBILE 98 — 55, do ; G we " ) 
with largest displacement and capacity of any auto 54, 53 and other unit - a heel 


aged ready for quick, easy installation in 42 
to 5 hours including Tecumseh Compressor 


refrigeration system made. Brackets, pulleys PACKARD — 55, 54, 53 busy for another decade or so with- 
belts, bolts and prefabricated Freon lines with a ‘52,51 out changing our trade 
A to yvour troubles with hy- 
Stratoflex fitting already attached everything DE SOTO — 1955 draulic lifters. I'd go along with 
that’s needed all in one large carton. Styro Foam DODGE — 1955 V-8's Only you that your complaint is due to 
used exclusively for installation. All units, avail PLYMOUTH — 1955 V-8's the oil. I noticed that among ou! 
set to Only customers the boys who spent most 
LINCOLN — 1955, 54 their time in the city were the 
*MERCURY — 1955, 54 most likely to have sticky and 
*FORD — 1955 V-8s Only noisy lifters. Our traveling sales- 
CHEVROLET — 1955 V-8's men had little or no trouble even 
Only when they were using the ame 
PONTIAC — 1955 V-8's Only weight and brand oil. Apparently 
tributor or direct trom factory today One Verner yee See aged loie 
’ and Windsor — 1955 ervice and ha le opportunity 
"When ordering these mod to break away under low-speed 


els specify whether or not 
power steering long-rest operation 


And brother, that varnish 
tough! I decided to check a few 
that we had taken out of a ca! 
last month, and I couldn't budge 
7 the plungers until I soaked then 


NATIONAL GAS EQUIPMENT co., INC. DEALERS COST ve: ALL MODELS in a solvent for an hour or so. And 


you know how hard it Is to g 
DENISON, TEXAS one out of the block if a varnis! 
Distributor Inquiries Invited PLUS houlder has built up on the oute! 


TAX urface of the lifter. (We found 
less Quantity Concessions it better to bump the lifter : 


able with or without electric clutch, are pre 
cool to an ideal 72-degrees. Manufactured by an 
established air-conditioning company and backed 
by years of proven performance. You sell and 
install Modern-Aire's on a 90-day, 4000-mile 
warranty Cash in on the immediate big profits 
for auto air conditioning. Order through your dis 


the shoulder a time or 


ORDER FROM YOUR DISTRIBUTOR OR WRITE DIRECT ee ee ee 
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Ny customers like the 
performance they get trom those 
S-l Custom F- Star sets 


/ knew they would, soe 
Lut dont forget about /-M 
PE. sets- theyre POWER-EILT 


tor power Lrakes. 


Ask your Johns-Manville Distributor 
about these two newly developed, 
quality brake linings 


J-M Custom 4-Star Sets bring to conventional brake 
systems, for the first time, a metallic impregnated formula 
tion of specially selected asbestos fibres. This tough, 
durable material has exceptional friction stability, is not 


Scnsitive to temperature or moisture Conditions 


J-M P B Sets are Power-Bilt for power brakes provide 
maximum durability and stable friction under severe 
operating conditions. Impregnated with non-scoring metal 
particles, this composition of selected asbestos fibres forms a 


hard, dense brake lining that has no equal for power brakes 


W rite for the interesting booklet “Brake Service is Easy 
brakes 
to Sell."’ Address Automotive Manager, Johns-Manvill 
Box 60, New York 16, N. ¥ 


The most powerful advertising programs in the Industry help you 
sell Johns-Manville Brake Lining 


on NBC Television “MEET THE PRESS"... and in the SATURDAY EVENING POST, COLLIER'S, LOOK 


¥)/| sohns-Manville ASBESTOS BRAKE LINING 
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running 
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runn 
the 


and 


neva 

down 
ticky Too 

olve nt 


wrong 


onto 


much of into 
the 
be 


the 


oll 
trouble 
lubricating 
Actually e haven’t had any 
luck with those 


Ol 


po inp 


too 
that 


good new oj] 


everal viscosity num- 
thi 
not urprised it 
Try u the 
recommended by 
ibly 
than 
thousand mile 
oKa 
driving 


run through 
be! 
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ou 
tuff 
and 


for solving problem, so 
didn’t help 
heavy-duty 
the dealer 
change it a _ little 
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or per change 
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better 


on road | Vou! 


city mak 
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Think W re 
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to have to 
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bone oon on ga , 


Y! 
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Mr. Dealer —.6% ain’t enough! 


We 
about your problems 
that 6% 


read in trade papers 

ifl- 
profit, 
Boost profits by as much as 
$90.00 a_ day 


Rogers Re - manufactured 


cluding 


installing 





It's being proved everyday 


way. Each engine dynamometer tested for new engine performance. 
Written guarantee for your customers 


Write, wire or call the Getvtbater nearest yes. 
ALABAMA ordele fer 


aylor Parts & Supply Co 


You can in case 


ordele Au 


ty Parts Ce f k’s Aut 


ne Parts Co er eenar 
t a Auto Parts Co Hart's At 


ton 


¢ Parts Co W “ A 


a Auto Parts Co Decatur Decatu 
Taylor Parts & upply Co ugla Brook 
Thompson Mtr Sply Co t 
Southern Auto Supply 
Automotive Parts Co 
ey ff Motor pply 
Marion—-Marion Auto Supply esville 
Mobile Motor Parts & Supply Co urtwell —Ander 
Montgomery Motor Parts Co vb . 
East Alabama Aut Brooks 
Motor Parts & ‘ 


Servi 


Alabar 


fort Payne 
adsden 
toville 


tzgerald-8 


Parts esup 
af ayette 


pelika 
Prichard 


ipply Co 
elma M 


Seima Parts e Co Viacon 
Thomasvilie--Clark’s Parts Service 
Tuscaloosa~-W, Ala, Parts & Sply 
Wetumpka— Turner Motor Supply 


Butler Sug 
Co 


Me ville 
Sandersville 1B 
C ' The M 


GEORGIA 
Albany Bruce 
Alma Butler * 


Jones Co 
ply Co 


t Parts 


tatesbore tate 


Co Swainsbor wair 
Sylvania -Pin 
Thomaston 


Thomasville 


Anderson Auto Parts 
Max Auto Parts 
Perrin ae Supply 

y & Parts Co 


A er 
Athens 
Atlanta 
Kee 
' e Co rite ee , 
Bowers die Electric Co, T : 
fotor poly Co Waycross 
Bruce Jones Co 
an Auto Parts Co, FLORIDA: 
Baxley Brooks Auto Parts Co Def uni ak 
Blakely eenan Auto Parts Co. 
Brunswick——The Motor Supply Co Jacksonville 
’ Keenan Auto Parts Co 
Burns Parts Co 
Automotive Supply Co 
Auto Parts ( wna City Tay 
‘ rte Co 


Augusta ack Aut 


Bainbridge 
prings 
Cons 


Mot 


Lake City 
LY] 


wrollton 


artersville arianna 


lumbus — Auto 


JOHN ROGERS CO. 500 West Peachtree St., Atlanta, Ga. 
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Thompson Motor Supply Co. 
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- (- 
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profits the Rogers’ 
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Parts Ce 
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Parts ( ‘ Motor Parts & 
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& Hop 


Supply Co 
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SOUTH CAROL INA 
Motor ply C 
Parts 
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The Parts Co 
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Par sreenwood ar Tool ( 
Parts Supply Co 
Bennett Supply Co 
Spartan Automotive Co 
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ply Co Rock H 
Auto Parts Spartanburg 
Motor Parts ‘ H 
to Supply Co York York Auto Parts 
Parts TENNESSEE 
Cart! Auto Parts & Service ( 
ittanooga—Hart’s Auto Parts ( 
Auto Parts Co 
Parts & Service 
ty Auto Part 
" n Supply 
Auto Parts & Service 
Broyles Rubber Oi! Co 
Hart's Auto Parts ( 
Knoxville—Service Auto Part 
Maryville——Hart’s Auto Parts C 
ask M.S. Church Auto Parts 
Auto Parts & Serv 
Auto Parts & Service Co. 
Winchester Auto Sply Co, 
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age 

Parts Co Ch 
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Cooke e Aut 
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Gallatin 
or Parts & Greenevilie 
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tive 

Parts Co helt e 

ply Co Springfield 
Winchester 


e Co 


Corp 





Aligning Plymouth Bodies 


(Continued page 51) 


from 


Raise the 


half of the 


clot 
the uppe! 
the 


ith a h pad 


move 


edge w 
jack to 
in 
ghten 
Loose 
at the 


move 


toward and re 
tne 
n the 


llar 


doo! 

hinge screw 

lower hu crew 
to 

out 


and ral t} jack 
the lower half 
the body. Then retighten 
lower hinge screv 
tne jack 
Leading 
flange 
ing: Loosen 
at the the 
outward the 
Then retighter hinge 


e doo! 


from 


of 
when 


edge 
doo! rub 


clo 


crew 


the 
pilla 


hinge 
ve 
doo! rom 
body 
Crews. 
Rear door 
Place a floor 
of the door 
edge of the doo! 
the upper and 
at the door ju 
permit movement of the 
Raise the jack to 
the door upward until it 
the 
hinge screw 


too ik ypenin 


jack under the cente! 


Protect the 


with 


bottom 
a cloth pad 
hinge 
to 


doo! 


Loo en lOoWeReI 


crew t enough 


carefull move 
propel 


Then 


and re 


lv centered 
retighten the 
move jack 

Leading 


in opening 


half ol 
bod\ 
at 


edge of lowe! 
door is too close to 
the lower hing crew 

Place a floor jack 
corner of the 
ith a cloth 
the 


from 


real 
Loosen 
the 
the bottom rea! 
Protect the 
Raise 
bottom of 

the body 
crews 


doo! under 
doo! 
edge Ww 


to 


door 
the 
the outward 
Then retighten the 
remove tne 
triker plate 
door po 
lowe! 
pillar 
under the 
the 
pillar 


pad jack move 
doot 
hinge 
jal hk 


ad 


and 
the 
to the 
door binds at 
Remove the 
floor jack 


corne! ol 


Loo en and 
t it 
Rear 


cornel 


ju new ition 
real 
trim 
Place a bot 
tom real doo! 
the uppe! 
and the 


forward 


Loosen hinge 
move 


the 
trim 


jack to 
Retighten 
pillar 


crew raise 
the 
hinge 
and remove the 

If thi 


correct 


doo! 
crew tall 
jack 
procedure does not en 
the 


loosen the 


tirely condition, it will 
number 
the 


and 


sary 
bolts and 
from between the 
This will give 
at the lowe! 
Retighten 
Ibs 


be nece 
remove 


body 
additional 


four body 
him 
frame 
cornell 


body 


real 


the 


clearance 
of the 
bolts to 


door 
15 ft torque 


Wall Directs MoPar Sales 


ion of Chri ler 


Samuel J 


Divi 
appointed 


MoPar 
has 
Wall, former director of sale 
general 


Waterfall, 


nounced 


managel T 
dent 


division pre 





Jaher serine 


BOOSTER 


Made in 
3 widths 
1%4-2-2"%% in. 


11° 


perm ser 


\ ihr srainc BOOSTERS 


PACKAGED IN CARTONS IN SETS OF TWO 


VY Installed in Ten Minutes 
con eanentaen VY They are Adjustable 


BOOST-UP sagging SPRINGS ORDER NOW and CASH IN... 


. Lf bsti f . . on the thousands of sets sold by dealers throughout 
- « « 4 4 ) Ul _ 
economical, fast substitute for new springs — in the U.S. due to tremendous growing demand and 


creases CARRYING CAPACITY UP TO 600 LBS. LAHER ADVERTISING push in LIFE—SAT, 
initial ren EVE. POST—COLLIER'S—TRUE—and 20 OTHER 
aises car level—one side or both—to normal height. AUTOMOTIVE & COMMERCIAL. publications 


3 SIZES ONLY TO STOCK will take care of all MADE BY ONE OF THE WORLD'S LARGEST 


‘ Acie MANUFACTURERS of REPLACEMENT and 
assenger car h ! ® 
PREERGST Cars GRE NEN Cenvertes ORIGINAL EQUIPMENT SPRINGS 


LAHER UNIVERSAL ADJUSTABLE OVERLOAD SPRINGS, shown below, are tLaher Overhead Spring, Type 3, is The Laher Build Up Kit is for trucks, 
mode for all passenger cars and light trucks with leaf type rear springs. adaptable to some cars and ‘4 and with or without overload springs 
Can be installed in an hour and adjusted in 5 minutes. These “helper” % ton light delivery trucks, with un. Depending upon size of extra spring 


springs contact the main rear springs only when vehicle is overloaded. derslung main springs —gives them leaves installed, addt'l. carrying ca 
Over 100,000 sets are in daily service. Order by width of spring. about 1800 Ibs. additional capacity. pacities to 6 tons may be anticipated 


HELPER OVERLOAD SPRING 


ADJUSTABLE 


Saher 
rez. ; — 
“ SPRINGS 


THIS SPRING FITS ALL CARS AND LIGHT TRUCKS WITH REAR SPRING UROER AZLE 


LAHER SPRING & TIRE CORP. 


ST. LOUIS, 2131 Locust St. @ OAKLAND, 2615 Magnolia St. @ PITTSBURGH, 4024 Liberty Ave. @ MEMPHIS, 300 Madison Ave. @ KANSAS CITY 
1630 McGee St. @ LOS ANGELES, 807 E. 8th St. @ FORT WORTH, 910 Florence St. @ SAN FRANCISCO, 98 - 12th St. @ SALT LAKE CITY, 541 
So. State St. @ SEATTLE, 714 E. Pike St. @ PORTLAND, N.W. 15th & Davis @ SPOKANE, 1319 W Second Ave. @ SACRAMENTO, 1217 - 16th St 


LAHER TIRE & RUBBER CO., INC. © LAHER BATTERY PRODUCTION CORP. © LAHER SPRING & TIRE CORP. © LASCO BRAKE PRODUCTS CORP. LTO 
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John Miles Miller Co., Blytheville, 
Ark., recently sponsored a cam- 
shaft grinding clinic for over 135 
service, dealer and fleet mainte- 
nance men with its new camshaft 
grinding service, according to John 
Miles Miller. Phil T. Miner, vice- 
president and sales manager of 
Storm-Vulcan, Inc., Dallas, Texas, 
conducted the clinic, assisted by 
R. L. “Bob” Rager, district man- 
ager, L. D. Tuttle Co., Dallas. 


* 
Keeping Cooling Cool 


(Continued from page 47) 


If too loose, the belt will slip 
Thermostat 
Thermostats are designed to 
open and close at predetermined 
temperatures and if not operating 
properly should be removed and 
tested. 
MODEL 525 "DRUM MASTER", Lempco’s Remove the thermostat. Inspect 
sensational new low-priced lathe, ey! the bellows and valve to make sure 
handles ALL passenger cars and light : : they are in good condition 
trucks—at a price anyone can afford. ' . Place thermostat in hot water 
7 25° above the temperature stamped 





on the thermostat valve 





T H E W '@) R L D 5 Ss M ‘@) q T Submerge the bellows complete- 
‘ ly and agitate the water thorough- 
ly. Under this condition the valve 
a ” hould open fully 
MODEL 505 "BRAKE PERFECTOR”, the lathe : : 

: : : sxagochee - : Remove the thermostat and 
with the high-price FEATURES: Micro- place in water 10° below temper- 
Feed for Super Finish, 7%" cutting depth; ature indicated on the valve 
up to 24” Diameter; 8 feeds; 3 spindle With bellows completely sub- 


speeds. The choice of TOP SHOPS! merged and water agitated thor- 
oughy, the valve should close com- 


pletely 


i '@) M p L a T e L | N F '@) f If thermostat checks satisfactor- 
ily, replace, using a new housing 


gasket 





MODEL 530, the BIG Lathe of the medi- — 
ea ee Fixing the Tubeless 
um-price field, has Micro-Feed for (Continued from page 48) 


Super Finish and ALL advanced fea- 


tures. 13%" Cutting Depth; Up to 30” mately three to five minutes for 


Diameter. Handles heavy dual wheels vulcanization. Remove the clamp 
easily. and metal pan 

To repair tubeless tires having a 

sealant: Mark an area around the 

B RAK E D R puncturing object 1” larger than 

U M LAT | ES the patch before removing the 

puncturing object. With a putty 

MODEL SDH, World's Largest Capacity knife, spoon or similar scraper, re 

Heavy Duty Brake Drum Lathe. Hydrau- : : move the sealant from the marked 

; us area, Wash the area with a solvent 


lic Operation. Get the BIG jobs—and f 
I . a, — until all sealant is removed down 
proceed to buff 





the BIG profits. Carriage Travel 16°; a to the liner. Now 


Maximum Drum Diameter 40"; Work rae and repair exactly the same as a 

load... 1600 lbs. tire without the puncture sealant 
compound 

SEVEN MODELS _ It is of prime importance th: 

All Timken ervice stations and garage 

Bearing Equipped be equipped and ready to rep 


tubele tire because uch in 


PRODUCTS, INC., BEDFORD, OHIO ability to serve satisfactorily a c 


tomer in such time of distre 

















could easily be the cause of lo 


a good customer to a competito! 





Want more facts? Use Reader Service Card Page 98 SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1955 





brings - the HOTTEST: news a 
| SPARK 


Another in a series of 
messages to AC whole- 
salers and dealers. 


Jusivé 
Exel BUTTRESS-TOP insulator design! 


0 AC’s exclusive buttress-top insulator provides 
a longer path of resistance to electrical leakage than 


any other make of spark plug This is the much dis- 
electrical flashover’’ length. This greater 
insulator surface-length feature is an extra that AC 
provide s, Under unusual dirt or moisture conditions, 
this buttress top design greatly reduce a horting 


‘ ussed 


or “flashover 


pxelusiv’ COPPER-GLASS seal! 


In AC Spark Plug manufacture the 
center electrode is sealed in the insulator 
by a patented copper-glass seal. This seal, 
comprised of powdered copper and glass, 
is rammed in place, heated to soften the 
gla and then compre ed around the 
terminal pin and center electrode head, 
This assembly is ia twht and the me 
chanical bond is more than equal to any 
condition of use. The seal is resistant to 
heat shock and vibration far beyond 
normal plug life. Electrical conductivity, 
of course, is excellent, Constant in pro 
duction tests insure these qualitic 


Exclusive HOT TIP feature! 


Not only did A( de ve lop the mod 
ern ceramic insulator material that out- 
moded porcelain AC, engineer found 
a way to form this material into long 
thin, recessed insulator lip Only Af 
has been able to do this. Because of their 
thinness these tips heat up faster 
burn away combustion b products that 
would foul ordinary plug Ihe HOT 
PIP plug is the industr top develop 
ment—an AC, exclusive 


GM 


AC GPARK F 
GENERAL MOT 
FLINT mic 


GM AND AC MEANS CONTINUED LEADERSHIP 
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More than 200 people attended 
this recent Mustang rebuilt engine 
meeting held by Christian Auto 
Supply Co. in Laurel, Miss. Guests 
were treated to a chicken box 
lunch, drinks and music. 


« 
Open Eyes Spot Repairs 


(Continued from page 30) 





centive pay plan: 

Getting under the hood of every 
car to check water, oil, battery age 
and condition, and fan belt condi 
tion by turning it over in ou! 
hand, we note whether the fan belt 


See your 
cracked, worn or making a 


Automotive 
Jobber or noise on its pulleys. Our man will 


Write for show the customer what he ha 
found and talk up a replacement 


FREE Again, five out of ten will let u 
COPY go ahead. 
- Due to the lively activity we 
' maintain on these items, we carry a 
much larger inventory on parts, ac- 
cessories, gasoline and oil than 
most stations and shops our size 
We always have on hand between 
50 and 100 batteries and 175 to 225 
Monkey Grip can fill all needs for the Vulcanizing tires. Our over-all stock amounts 
Method of Tubeless Tire Repair. Full information on all to about $12,000 to $15,000 a 
materials needed and illustrated “HOW-TO-DO” on 
tubeless tire repair is contained in this new colorful tained by a perpetual inventory 
eumetin system. Perpetual inventory used 
effectively helps us do a maximum 
business with a minimum stock. 
ABOVE: We talked a little ways back 
a oo Pha ag ee about meeting neighborhood re 
opening for fast, easy quirements. We do this by meeting 
positioning. Magnetic pres 
their needs with a maximum num- 


‘- : ’ sure foot. Handles tires up 
to 11:00 and all tubes ber of operating hours, keeping 


month, and this is carefully main 


Monkey Grip “Sizzle Patches’ with , 5 

FILLER TABS supply the extra sahines _ CLAMP E open from Monday s thi ough pat 
ie 4 the hole for a safe, permanent semana tee ones Rentien urdays 7:30 am. to 9 p.m and 
fast running pressure Sundays from 10 a.m. to 7 p.m 


screw, magnetic pressure ous 
foot, and other exclusive There is a mechanic on duty at all 


on pone ples pl reah times, even Sundays, for our 
mM tires and tubes neighborhood customers 

Total effort of all employees can 

GRIP ciao Bh ee menos f be obtained only with an incentive 

pay plan. A shop that wants to go 


MATERIALS AND OTHER MONKEY GRIP 
PRODUCTS . 
S all-out for its neighborhood has no 


better way of keeping a topnotch 


MONKEY GRIP SALES co. : P we Bet : ae staff happy and productive than to 


introduce an incentive pay plan 
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Extra! 


Another big, extra 
promotion push for 
TEXACO DEALERS 


»»-now sponsoring the 


TEXACO NEWS REPORTER 





Nationwide — on the 346-station ABC Radio Net- 
work. Twenty two 5-minute newscasts every week- 


end — eleven on Saturday, eleven on Sunday. 


More than 250,000 newscasts all told. Each with 
a friendly, forthright message to remind motorists 
at home and on the road of Texaco Dealer products 


and services. 


This is one more sales builder for Texaco Dealers 
in all 48 states... another example of the powerful 
advertising support Texaco Dealers always enjoy. 
It is in addition to magazine and newspaper adver- 
tising...TV and other radio programs .. . coast- 


to-coast billboards ...dealer displays and extensive 


promotion material. THE TEXAS COMPANY 


é such busy Reps 


% a 
a FEXACO DEALERS 
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Bull your business! 
Boost yout protite / 


And, remember, you can depend upon WAGNER 
QUALITY because Wagner Products are used as 
original equipment by manufacturers o f cars, 
trucks, buses, and trailers. 


... The best known 
name in brake service 
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service expert in your community... 


with he Wa shmer 
RANCHISED DEALER PROGRAM 


Bad brakes account for 1 of all accidents due to 
mechanical failure. This fact makes a good brake 
repairman vitally important to his community. 
That’s why Wagner has organized the Wagner 
Franchised Dealer Program. It’s a double-barreled 
program designed to (1) help you become a 
better brake repairman and (2) tell your cus- 
tomers that you are the top brake expert in your 
community. 

How can Wagner help you to become a better 
brake repairman? Simply by supplying you with 
all the information you need to quickly analyze 
and correct any brake problem and by making 
available to you the best brake parts, brake fluid 
and brake lining on the market today. 


When you agree to become a Wagner Franchised 
Dealer, you stock only a modest inventory of 
Wagner brake products. Immediately you get 
brake charts, bulletins and service data prepared 


by Wagner engineers who have been designing 
brake systems and accessories for over 30 years. 
You are supplied with plenty of identification— 
an official Wagner Franchised Dealer sign to hang 
outside your shop, stickers, plaques, seasonal dis- 
plays which tie in with Wagner's Saturday Eve- 
ning Post and Collier's advertising, uniform 
emblems for you and your employees. You also 
get free newspaper mats and direct mailing cards 
for your own advertising. 


There's no question about it, the business is there. 
Surveys show that 15% of all cars on the road 
today need brake relining. One out of every three 
cars needs some kind of brake work. So here is an 
opportunity for you to boost your brake repair 
business and make an important contribution to 
traffic safety in your community because . .. SAFE 


BRAKES SAVE LIVES. 


For further information, fill out the coupon be- 
low and send it to us today. 


These sales boosters help you... 


tell me more 


MAIL the COUPON today! 
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Ads Should Stress Safety, Not Speed, 
Says Head of Vehicle Administrators 


Pyar wre advertising should 
emphasize safety and dura- 
bility rather than power and 
speed, said Harold L. Goss of 
Augusta, Maine, president of the 
American Association of Motor 
Vehicle Administrators, at a re- 
gional meeting in Louisville, Ky., 
last month. 


It is established that speed “has 
increasingly been the cause of dis- 
aster on our highways during the 
past few years,” he said. Goss 
praised advertising which pro- 
claimed that power was put into 
cars to provide dependability and 
long life, not to dominate the 
superhighways. 





Py al 


ST. CLAIR RED TRIM CEMENT 2% 


St. Clair Cements 
come packed in 
Gallons, Quarts, 
Pints, and handy 
52 Ounce Tubes. 


RED and GRAY TRIM CEMENTS 
St. Clair trim cements provide a 


stronger, more permanent bond be- 
tween fabric and metal, wood and 
painted surfaces. 


Write for samples — prices. 


CLAIR inner CARPET 


Manufactured by the St. Clair Rubber Co. 
Carpet-like Rubber material. All purpose for 
Trim, Runners, etc... . 36” width. 

Colors:— Black, taupe, blue on gray, maroon 
on gray, green on gray. 


TIGHTER, 
LONGER, 
LASTING 
BOND 


ST. CLAIR WEATHERSTRIP CEMENT 


Is used for bonding weatherstrips to 
doors, windows and windshields. It 
is the same cement used in millions of 





AMCOR WOOL POLISHING DISCS 
Chemically strengthened fibres — wash- 
able — stitched sheepwool tufts — heavy 
canvas back — heavy duty — long 
wearing — economical. Write for Cotaloc 


MIDTEX RUBBER MATTING 
6 sheets, 27” x 68” packed in cylinder 
carton. Colors:— Black, taupe, blue on 
gray, Maroon on gray, green on gray. 


sheets — Prices. 


MIDWEST GENERAL CORP. 
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Recent introduction of a bill to 
limit horsepower of automobiles 
sold in Illinois indicates that the 
public is beginning to frown on 
speed advertising, he said. 

Goss urged legislative and pub- 
lic support of vehicle inspection 
and higher-standard driver-licens- 
ing laws. 

The conference included com- 
mittee meetings on law enforce- 
ment, registration, driver licensing, 
financial responsibility and reci- 
procity between states on com- 
mercial vehicle taxing 

States represented at the meet- 
ing were Alabama, Arkansas, 
Georgia, Florida, Kentucky, Louis- 
iana, Mississippi, North Carolina, 
South Carolina, Oklahoma, Tennes- 
see, Texas, Virginia and West Vir- 
ginia. 


Floridian Receives Award 
For '54 Safety Campaign 


| Span Pontiac Co., Tampa, Fla., 
recently received the National 
Safety Council’s 1954 public in- 
terest award for sponsoring a 
year-round Monday-through-Fri- 
day series of five-minute radio 
programs called “Courtesy Pays.’ 

On the winning program listen- 
ers were invited to nominate 
courteous drivers and prizes were 
awarded the winners. 

The citation went to 45 news- 
papers, 110 radio and television 
stations, 40 magazines, 18 adver- 
tisers (of whom Elkes was the only 
dealer) and 24 outdoor advertising 
companies. 


Chrysler Picks Louisianan 
To Head Supply Division 


 Praneng Corp. has chosen R. S. 


Bright, born in Plaindealing, 
La., as general manager of its new- 
ly-formed Supply Division, which 
embraces four of the company’s 
Indiana plants, L. L. Colbert, presi- 
dent, announced 

Bright graduated from the Uni- 
versity of Tennessee in 1936, joined 
Chrysler in 1938 and has most re- 
cently been director of Dodge 
Division’s Indiana plants 


Floridians of Clearwater Elect 


The Clearwater (Fla.) Automo- 
bile Dealers Association has elected 
Richard H. Burkhart, Clearwater 
Nash, Inc., president; Earle B. 
Lokey, Lokey Motor Co., vice- 
president, and James L. Hershfelt 
Clear-Motors, Inc., secretary-treas- 
urer. 
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A one-cylinder Cadillac sold for $750... 


and the first 
FITZGERALD GASKETS 
were made 


FITZGERALD GASKETS today are engineered to provide the 
extra strength and ruggedness required for a lasting, 
perfect seal in modern high compression engines. 

Since 1906 “FITZGERALD” has stood for top quality 
materials and workmanship, combined to make truly 


dependable gaskets — for every engine, gasoline or diesel. 


THE FITZGERALD 
MANUFACTURING CO. 


TORRINGTON, CONNECTICUT 


CANADIAN FITZGERALD L1tp. TORONTO, CANADA 
BRANCH AND WAREHOUSE — LOS ANGELES, CALIF.; CHICAGO, ILL. 


— oe 


ren 


GREASE RETAINERS @ CORK GASKETS 


FITZ-RITE TREATED FIBRE GASKETS 
FOR OIL, GASOLINE 
AND WATER CONNECTIONS 


COMPLETE SETS FOR MOTOR REBUILDERS 


FITZ//ERALD 


Ob4i0F 


G27) 
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unquestionably 


VIKING * 


@ The enduring quality and unique desig 
of these primitive tools stamp them as _ being 
unquestionably Viking! 

Viking skills and crafts of old were recognized the 
world over as setting a remarkable standard of ex 
cellence. Today, this tradition is repeated in the orig 
inal equipment and automotive supply industry, wher: 
the finest copper tubing is unquestionably VIKING! 


Through its quality and precision VIKING copper tubing 
has set @ standard for the industry . . . and VIKING 
craftsmen true to the tradition of their name-sakes work 
constantly to produce the very finest copper tubing 

4 tubing worthy of the name VIKING! 


IKING 


PRECISION DRAWN SEAMLESS COPPER AND ALUMINUM TUBING 


CLEVELAND 10, OHIO 


5 rtd. : fee Re Prey 


COMPACT 





[a ee 2 rer. 7° 7 eRe ktm tT as ls I SON 
STRENGTH THROUGH ANNEALING EASY TO BEND AND FLARE 


Whatever the application, Vik Vikings individual carton of 

ing copper tube makes the work ae tubing cuts overhead. No need 
© faster because it is easier to ) for repackaging in a hard-to-find 
abricate. Viking automotive container. Zimply attach label 

tubing is soft and pliable —can ' , end drop inthe mail! 

be formed, flared and expanded 

quickly without danger of frac 

turing and splitting. 


-——— a Viking copper tube is annealed 
with precision uniformity in 
electric annealing furnaces. The 
uniform temper insures speedy, 
efficient, trouble-free fabrication 
and strength 
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He Lights ‘Em Up 


(Continued from page 34) 


brings in nearly $100 a month 
extra service volume. And the net 
profit from this extra business is 
well above the average. 

“The most common replacement 
is one or other of the taillights,” 
Melton explained. “Next is the 
mall bulb that illuminates the 
rear license plate.” 

Either he or his father, 
partner, spends considerable time 
on the service floor, meeting cus 
tomers and seeing that the me 
chanics turn out jobs as promised 
When either is on the floor as a 
Car comes In for service, he 5CCS 
that the mechanic checks it for 
faulty lights. By stressing the im 
portance of this light check to the 
mechanics, the Meltons have so 
impressed the men with the fact 
that a light check is an essential 
part of every job that the men now 
check as a matter of normal 
routine, Melton said 

Checks with Customer Present 

‘We make the light check in the 
presence of the customer if possi 
ble,” he pointed out, “so that we 
can show him that the light need 
owne!l l not 


also a 


replacing. If the 
present when the mechanic make 
the check, we either telephone the 
customer and tell him about the 
bad light or we show him as soon 
as he comes in for the car and sug 
gest replacement. Naturally if the 
owner is a regular customer we go 
ahead and replace the faulty light 
and simply tell him about it when 
he comes for his car 

Dash lights are the third most 
common replacements, this com 
pany has found, with dome light 
running a poor fourth 

The shop checks the headlight 
of course, but the mechanics find 
fewer dead headlights than other 
for the reason that when a head- 
light goes bad the owner knows it 
and gets it promptly 
whereas some of the other lights 
go bad without his knowing it 

The company recently has been 
adding to light sales by pushing 
the new high-candlepower head- 
lights. Obviously it is a simple 
matter to sell these lights for re 
placing old headlights that have 
burned out, but the Meltons don't 
wait for a car to come in with 
burned-out headlights to suggest 
the new type 

When a car come in with 
reflector ol 


replaced 


obviously eroded 
lights which otherwise are not a 


bright as they should be, Melton 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1955 


or a mechanic gets a set of the new 


lights from the stockroom, opens 


the carton, shows one of the light 
to the car owner and explains how 
it will give him better headlight 
ing 

“We find that there are a lot of 
older cars on the road with poo! 
lights,” Melton 
watch for such cars 
come into the shop. You can al 
most tell by the age and general 
appearance of a car whether or not 
the lights are getting unsatisfac 
tory. When we find such a car, we 


when they 


explained We 


check the headlights for brilliance 
and take it from there.’ 

When the customer hesitates, o1 
persists that his headlights are 
till bright enough, the mechan 
custome! lights 
another 
cal usually one of the Melton 
vehicle alongside the custome! 
vehicle and turn on its new-type 
headlight The contrast between 
the lights on the two car: 
ells the doubting customer, Melton 


will turn the 
igainst a wall and place 


usually 


aid 


We like thi light busine 








ch ag ER 
|HONE 


small 


CYLINDERS 


You asked for it — and here it is! 


A precision-built, 


for all small cylinders. 


quality 


hone 


This one 


hone, at one low cost, gives you 


a complete range from 1%" to 


2.6" with just three sets of stones. 


And you can change stones in 


seconds. A real value. 


ASK YOUR JOBBER FOR THE LISLE CHJ 


LISLE CORPORATION, BOX 1028 
CLARINDA, IOWA 


QUALITY pools 


JEEPERS CREEPER 
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young Melton said, “because there 
are no actual advertising and sell- 
ing costs. The business comes from 
regular customers—light business 
delivered right to our service 
floor. All we do is check the lights 
and remind the car owners of the 
need for new ones,” 


Gas-Turbine Race Car 
Visits Indianapolis 


A GAS-TURBINE race car, the 
first of its kind, was unveiled 


and driven at Indianapolis, Ind., 


last month as a tire test car by The 
Firestone Tire & Rubber Co. 

Neatly packed into a conven- 
tional race-car chassis, the turbine- 
powered “screamer” rocketed from 
zero to 140 mph in five seconds 
with veteran driver Henry Banks 
behind the wheel. 

The revolutionary car was built 
by airmen of the Hobby Shop at 
Offutt Air Force Base, Omaha, 
Neb. Firestone engineers need the 
turbine-powered car for tire test- 
ing at speeds greater than those 
already attained at the Speedway. 





You can 
fe Toon fe) 


CO. 


with Lamson 




















FULL THREAD BODY cap screws! 


There's no need to waste time trying to find the right 
length of cap screw for body applications. Lamson Full 
Thread Body Cap Screws are threaded to the head and 
you can cut them off to the length desired. 

These rugged Cap Screws are made especially to with- 
stand the stresses and strains of the road as well as high 
torque pressures during tightening. 

Available in diameters from 4” to 2” and lengths from 


4" to 2”. 


Lamson Full Thread Body Cap Screws, are another 
fine product in Lamson’s complete line of automotive 
fasteners. Order them from your distributor. 


The LAMSON & SESSIONS Ca. 


1971 West 85th Street « 


Cleveland, Ohio 


Plants at Cleveland and Kent, Ohio*Chicagoe Birmingham 


car 
scatws 
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The gas-turbine powerplant of this 
new racing car is checked out by 
driver, owner and builder before 
its first public performance tests 
at the Indianapolis Motor Speed- 
way. Exhaust gases “scream” like 
a jet plane as they come out of the 
huge stack. Airmen built the car 
with a Boeing engine. Firestone 
will use it to develop tires that will 
be safe at speeds higher than 
those ever before recorded at the 
famed 2'2-mile brick and asphalt 
track. Left to right are Henry 
Banks, veteran race driver; Ray- 
mond C. Firestone, company exec- 
utive vice-president, and S/Sgt. 
John B, Davis, builder of the car. 


The car, with complete fuel load, 
weighs 2,200 pounds. The turbine 
motor weighs 125 pounds less than 
the piston-type engine used in 
most race cars. The turbine moto! 
is rated at 195 horsepower and does 
not need a radiator or coolant. 

Because there is practically no 
compression factor in a gas-turbine 
engine to speed, special 
brakes are being built for the car. 
At present it is equipped with con- 
ventional brakes which make high 
lap speeds through the turns im- 
practical. The new specially- 
designed brakes were to be in- 
stalled this month. 


reduce 


North Carolinians Elect 


The Alamance County (N. C.) 
New-Car Dealer Association has 
elected Jack Euliss (Chevrolet), 
president; J. B. Lee, vice-president, 
and Jud Samuels, secretary and 
treasurer. 


Wilson County Tarheels Elect 


The Wilson County (N. C.) Auto- 
mobile Dealers Association has 
elected J. W. Corbett, president; 
S. M. Sandifer, vice-president, and 
J.C. Bradley, director 
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re 


AROLUBE 


SERVICE REELS 


It's the go-ahead answer for greater 
lube profits . . . the sensational new 
AROLUBE Hose Reels! Smart new 
eye-appeal in multiple reel service... 
gleaming durable two tone white and 
Aro Grey enamel with chrome finish 

. your choice of reels for chassis, 
gear, motor oil, air, water, automat 
transmission . . . easily installed in 
any combination of units. Years-ahead 
features and performance take the ef- 
fort out of lube service... save time and 
labor ... famous ARO dependability. 


See your automotive wholesaler. 


THE ARO EQUIPMENT CORPORATION, BRYAN AND CLEVELAND, OHIO 
Aro Equipment of California, Los Angeles, Calif 
Aro Equipment of Canada, itd, Toronto 15, Ontario 


p Offices in All Principal Cities 


LUBE EQUIPMENT 
ALSO... AIR TOOLS... AIRCRAFT 
PRODUCTS... GREASE FITTINGS 
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PERFECT PAIR... 


for Tubeless Tire Service 


THE IRON HAND 


IRON TIREMAN 
Only $4950 


NEW! PORTABLE (slightly higher in the West) 


ROLL-A-WAY BASE 
OPTIONAL 


AND COATS 


TUBELESS TIRE 
MOUNTING BAND 


Perfect Pair for easier, faster, safe tubeless tire service. COATS IRON 
TIREMAN with Exclusive Rollers, safely ROLLS tubeless tires on and 
off the rim. Two-way bead unlocker babies the bead on tubeless tires; 
unlocks them gently, safely. TUBELESS TIRE MOUNTING BAND 
forces tubeless tire beads into locking position, Holds beads firmly seated 
so tire can be inflated to seal beads. Adjusts to any size passenger car 


tubeless tire, 


Approved by leading tire manufacturers and oil companies, these time- 
saving twins take the work and worry out of tubeless tire service help 
you attract more customers for bigger profits. 


While Today Jor Tubeless Tire Seruice Check Chart 
JACK P. HENNESSY ‘2° = COATS COMPANY 


SPECIALISTS IN TUBELESS TIRE SERVICE FORT DODGE, IOWA 
THRILL TTTI MTR TT eT Te PIONEERS IN TUBELESS TIRE 
SERVICE EQUIPMENT 


WEST COAST DIVISION, VAN NUYS. CALIFORNIA 





Receiving keys to a Nash Am- 
bassador V-8 to be used as the of- 
ficial car for National Independent 
Automobile Dealers Association is 
Ray Miles, Norfolk, Va., NIADA 
president (third from right). Others 
are (1. to r.): M. F. Beamer, Wash- 
ington, D. C., Nash zone manager; 
Miles Elliott, Norfolk, Va., NIADA 
field director; Harry E. Cardoze, 
Jr., national used-car manager of 
Nash Motors; G. T. Smith, Wash- 
ington, D. C., NIADA member, and 
Dewey Rice, Washington, D. C., 
regional vice-president. 


NUCDA Changes Name; 
Hires Field Director 


A’ ITS mid-term board of direc- 
tors meeting held May 9 in 
Pittsburgh, Pa., the National Used- 
Car Dealers Association changed 
its name to National Independent 
Automobile Dealers Association, 
effective June 1, Ray Miles, presi- 
dent, announced 

Miles Elliott, Norfolk, Va., was 
employed as national field director 
to increase membership 

The association continues op- 
position to the “anti-bootlegging” 
bill which has been introduced in 
Congress, but endorses the high- 
way safety program being con- 
ducted by the National Safety 
Council. 

In addition to Miles, officers and 
Southern board members present 
were:. R. W. Workman, Lubbock, 
Texas, chairman; Max Pomeranz 
Denver, Colo., _ vice-president; 
Louis Geller, Akron, Ohio, secre- 
tary; Ray Breeden, Roanoke, Va., 
treasurer; J. Dewey Rice, Washing- 
ton, D. C.; Stacy Rowell, Miami, 
Fla., and William Lee, Tulsa, Okla 
Southern state directors present 
were C. E. Pitts, Montgomery, 
Ala.; Lloyd Hobbs, Fort Smith, 
Ark.; Richard Moore, Washington 
D. C., and J. M. Vickers, Houston, 
Texas. 


Chrysler Division Chooses 
Noonan as Sales Manager 


HRYSLER Division of Chrysler 

Corp. has named C. P. Noonan, 
former Eastern divisional sales 
manager of Studebaker-Packard 
Corp., a sales manager, E. M 
Braden, general sales manager, an- 
nounced last month 

Noonan, who entered the auto- 
mobile business in 1937 as a used- 
car salesman, joined Packard in 
1953 as a group executive coordi- 
nating marketing services, busi- 
ness Management, used cars and 
parts and service activities 
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learn how to service Rochester Carburetors 
the modern way— 


Carburetor service is a science. Modern single, two and 
four-jet designs now demand skilled hands... complete 
understanding of carburetion principles as never before. To 
help give you the up-to-date carburetion education you need, 
special classes are now being offered in many ultra-modern 
General Motors Training Centers—under the supervision of 
factory-trained technicians. Write the United Motors Service 
distributor in your area for further information—today! 


Remember, the more you learn—the more you'll earn! 


BY ,_MOnESTER 





f 3 

ROCHESTER 
\ PRODUCTS 
DIVISION OF 


GENERAL MOTORS 





CORPORATION 


ROCHESTER N.Y 
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WE oir FILLED cous... 


FOR MODERN VEHICLES...EACH 
DESIGNED FOR SPECIFIC APPLICATION 


ro 
7 ee installation 


™ J ’ 
cto m H 
™Plete line of coils for oldandnew vehi¢ 


TON ¢ ANADA LT , 6 AVENUE ROAD + TORONTO, ONT 
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OlL RESISTANT 
BUNA N GASKETS 


SOLDERED PRIMARY AND 
SECONDARY CONNECTION 


BUNA WN *O” RING SEAL 


a 


LAMINATED CORE 


—— a i 
—-—-—7- 


INSULATION — OIL 
IMPREGNATED UNDER 
HEAT AND VACUUM 


SECONDARY WINDING 


. PRIMARY WINDING 


SEAMLESS DRAWN 
STEEL CASE 





PHENOLIC BASE 
INSULATOR WITH OlL 


4 CIRCULATING PASSAGES 


in coils for modern cars are oj] filleg 


, pil echt 


CONTACTS 
COILS *« CONDENSERS 
& OTHER AUTOMOTIVE 
ELECTRICAL PARTS 


* NEW 
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6-PC. 
COPPER- | “ 
GREATEST BONUS OFFER ie toe 
The gleaming, geen i 
é famous COPP : 
Te a woman wants! RTEX 
pene ‘OST with 12 
zXTRA cos 
ATNO EX 


st O ur 
21. PUMPS that serve most f so 
sear is, Get this valua 


_NOW! 


OKWARE SET 
o MP HISTORY! 
advertised, 
tom cook 


” 
replacement nee 


MP 
_ ~ w Fue PU 
gift without extra cost ‘ 


12 POPULAR FUEL PUMPS 


serve most cars and trucks 


Tailor-made for your most frequent repair jobs—contains 
only the fastest-moving numbers. Serves Chevrolet, Ford, 
Plymouth, Dodge, Buick and Oldsmobile— 1937-54. Every 


, 
= pumpinclearly marked carton, easy toidentify, select, re-order. 
ad 


Get Full Details from your AIRTEX Distributor Today! 


AIRTEX PRODUCTS INC. @ FAIRFIELD, ILLINOIS 


Want more facts? Use Reader Service Card Page 98 SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1955 





Gas Turbine Is Coming! 
(Continued from page 33) 


Let’s look at a couple of these 
improvement factors 

First of all comes compression 
ratio. When we go from 7-to-1 to 
12-to-1 compression ratio, we get 
a change from 27° to 30% in 
thermal efficiency. That's a gain in 
economy of about 20 to 30°. The 
gains we are talking about here 
are in the order of an increase 
from 18 to 2242 miles per gallon 
An average increase of one mile 
across the United 
public 


per gallon 
States would save the 
18 billion gallons 
our present consumption rate. So, 
the potential is very impressive 
How fast can we do it? How fast 
will these higher ratios come? 


per year at 


Designed for High Ratios 


First, I think it is characteristic 
of all new engines that they have 
been designed for these high ratio 
Certainly ours have been. But we 
are limited today by the octane 
number of the gasoline that the 
petroleum industry can give u 
economically. It is false economy 
to pursue higher octane number 
without regard to cost, because 
then we don’t realize the gain, and 
it becomes pretty academic to give 
a man just more miles per gallon 
without lower operating cost 

It took ten years for the industry 
to go from an average compression 
ratio of 5to 1 up to 6 to 1. That was 
from 1930 to 1940. In the next ten 
years, we went from 6 to 6! 
Compression ratios increased in 
the premium-grade cars in about 
the same proportion. They went 
from 6 to 1 to 7 to 1, and, in the 
next ten years, from 7 to 7!2. Now, 
in the past three years, we have 
seen a change in the maximum 
ratio cars from 7'2 to 842. This 
sharp increase is primarily attrib- 
utable to the better refining tech 
niques that have been put into 
practice by the petroleum industry 

How about future’ increases’ 
There is no doubt that by 1957- 
1958 there will be a large volume 
production of cars with compre 
sion ratios of 10:1 or higher, with 
a requirement of 100 research 
means that 


) 


octane numbers. Thi 
we will need a lot of 100 fuel 
by then, and indications are we 
probably will have it 

Now here is an interesting thing 
about compression ratio: The peak 
efficiency of a typical OHV engine 
will probably be realized at some 
where between 13:1 and 14:1 com 
pression ratio, yet at 10:1 we have 
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nearly the same efficiency as at 
13:1. Of course power will continue 
to increase with increasing com 
pression ratio, but peak pressures 
in the cylinder also _ increast 
(roughly, to the 1.4 power of c.r.) 
tresse in 
crease proportionately. There is a 
considerable difference of opinion 
on the ultimate compression ratio 
I feel certain they will be increased 
beyond 10:1, to 11.5:1 or possibly 
12:1, and that means must be found 
to produce gasoline which would 


and the mechanical 


rate well over 100 octane 


Let me say right now that we 
have yet to learn how to produce 
in quantity, satisfactory 12:1 en 
gines, just as the petroleum in 
dustry has yet to learn how to pro 
duce 100 octane gasoline. In any 
case, the pre 
us, and I am certain we will find 
a way to solve these problems 

Significantly all the low-priced 
optional 


ure will be on all of 


large-volume Car have 
engines, or power kits, which re 
quire premium fuel in 1955. Also 
a number of medium-priced car 


(Continued on page 86) 
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I'M NEW! 








—_4 


| HAVE 


WIDER RANGE! 


MODEL 


3800 


2 to 7 Inches 


Resurface cylinders on CARS, TRUCKS, 
TRACTORS, OUTBOARDS, LAWN MOWERS, 
POWER SAWS, ETC. 





CYLINDER 
SURFACING 


HONE 


| HAVE 
FLEXIBLE DRIVE! 


Can hone cylinders in cars. 








I'M EASY 
T0 USE! 


No adjustments necessary. 
Operated by '4"’, **”’, or 
‘a’ electric drill. 


I'M FASTER! 


Twenty seconds per 
cylinder. 





AMMCO TOOLS, INC. 
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CGUAMPION SpARK PLUG CGoMPANY 


Dear Champion Dealer: 


win oso” © 


June l, 1955 


As a Champion merchandiser you certainly know and 


tru ngt 
‘sg measured agains 


ate the public's wide preference for Champion 
h of that preference may 


Spark 


+ other brands 


red with the way the buying 
s a leading products which 


1d words. 


That's why — when the 1 
I asked the 
this gratifying informa 


reached my desk, 
share 


a 
are owned and serviced. 


Eighty-one percent of al 
the indepen 
located in towns of less than 
half the automotive parts an 
10,000. 


seventy percen 


in towns of less than 


9th annual GRIT Reader Survey 
publishers to allow me to 
tion with you. 


750 ,000 families living in 
ted States. These people 
Town America where 
third of the trucks, 


1 automobile dealers and 


dent repair shops are 
25 ,000 population: Almost 


da service business ig done 


It's a rich, loyal and prand-consc ious market — and 
as a Champion merchandiser you're sitting right on top! 


GRIT scientifically surveyed 
the opposite page - 


with the results shown on 
interesting reading! 


@ 
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27 ,554 of its readers 


Mighty 


Sincerely, 
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| IN THE 
| NATION 


QUESTION: 


“What Make Spark Plugs Do You Usually Buy?” 


ANSWER: 











CHAMPION ...... 64.8% 
SPARK PLUG “B’. . . 14.0% 
SPARK PLUG “C’. . . 12.5% 


Now...compare Champion’s 64.8% with the pre- 
ference expressed for these other LEADERS! 


































came cigarettes 45 0% 





GILLETTE RAZOR BLADES 49 4% 











PARKER PENS 37.9% FRIGIDAIRE 18, 3% 












COLGATE TooTH PAsTE 5] J% 








GERBER BABY FOOD 56. 3% 





Everything's on your side when you sell 


CHAMPIONS! 
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Gas Turbine Is Coming! 
(Continued from page 83) 


have introduced standard models 
with premium-fuel requirements 
for the first time in 1955. In fact, 
today, where regular fuel costs 
30 cents/gallon, premium costs 32 
cents/gallon, and this is not an im- 
pressive difference to the custom- 
er. As a result, the penalty will not 
deter the automobile manufacture: 
from specifying premium fuel 
There is an inevitable pressure to 
close the gap between the low c.1 


low-priced cars, and the high c.1 
high-priced This 
will result in a narrower range of 
ratios and a single 
gasoline by 


Cars 


compression 
large volume 
1960/62 
There may be 
higher octane gasolines 
ignificant 


pool 


some small de- 
mand for 
but thi: 
volume, or else the regular market 
will absorb it completely. These 
higher horsepower engines will be 
used in cars which have nearly the 
peed 


cannot be a 


ame power demand at low 


as today’s cars. The temperature 


pressure 








TUNG-SOL 


UNIVERSAL 
SIGNAL FLASHERS 


Just about nine out of every ten service 
jobs chat necessitate replacement of 
the signal flasher can be handled with 
this one Tung-Sol Universal Flasher 
The special mounting bracket takes 
the place of ten screw-terminal and 
attached-bracket types of mounts- 
seven in passenger cars and trucks with 
6 vole circuits and three in 12 volt 
trucks and busses. In addition, both 
the 6 and the 12 vole Universal Flasher 
can be stripped down to replace the 
respective plug-in types. Universal 
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For 85% of 
all Signal 
Flasher 
Replacements 











Flashers P229D (6 volt) and P241D 
(12 volt) are supplied with mounting 
brackets and special wiring connector 
screws and Order from your 
regular supplier 


nuts 


TUNG-SOL ELECTRIC INC 
Newark 4, N.J 
Seles Offices: Atlanta, Chicago, Culver City (Los 
Angeles), Dallas, Denver, Detroit, Montreal 
(Canada), Newark, Philadelphia, Seattle 





Regenerator on assembly stand. 


and pressures at high speed will 
be more severe, but there will be a 
lower percentage demand at road 
load. Thi will make the cooling 
more difficult, and will 
mani 


problem 
create increasingly 
fold problems 
Combustion chambers will need 
to be greatly improved. As we go 
to higher compression ratios, we 
must continue to achieve high me- 
numbers, and 


evere 


chanical octane 
optimum smoothness, and in addi- 
tion we must develop a higher re- 
sistance to deposits and fouling 
The prime difference today in 
the new overhead-valve engines i 
in combustion This 1 
exemplified by the difference be 
tween the hemispherical chamber 
and the chamber with the in-line 
valves. Chrysler is presently using 
the hemispherical chamber in all 
have intro- 
in-line 
both 
Motor 


chambe! 


the engines that they 
duced recently, wherea 
valves 
General 
Co 
Now the hemispherical chambe! 
is one that we are familiar with 
We use that kind of chamber in the 
Ford tank engine, which we started 
to design in 1939. It has good 
breathing for maximum _horse- 
However, the in-line valves 
quish” areas 


used by 


Ford 


have been 
Motors and 


powe! 
permit use of large ‘ 
These quish” area are the 
between the piston 


paces head 


and combustion chambe! which 
become very small as the piston 
approaches top dead center! 

Out of this “squish 
forced at high velocity with great 
turbulence. The effect of the tur 
bulence is two-fold. First of all, it 
mixes the fuel and air thoroughly 
o that there 1 
ous mixture, and it give 


area, ga ] 


a good homogene- 
us a low- 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1955 





A demonstration is a sensation! 


TRADEMARK 


Twin Saddle Service Jack 


is easy to operate because of 
patented ‘Screwball’ power unit 








LLL Ta 





The ease of operation IS an amazing 
sensation! Phone your jobber for a 
| demonstration. 








The heart and the power of re oa r a ie 
the “Screwball” — @ free CHECK THESE ADVANTAGES: 
moving stream of steel balls 








@® Lighter weight (only 117 Ibs.) 
aids faster positioning. 

@ Short handle permits operation 
in Close quarters, 

@ Safety Lock to prevent acciden- 
tal lowering. 

@ Vital parts are plated so “Screw- 
ball” can be used for washrack 
service. 





1\a tons capacity 


Suggested Dealer Net 


Went 


HEIN-WERNER CORPORATION +» WAUKESHA, WISCONSIN 
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Ask you jobber to let you Try it! 





octane requirement because we get chamber that will operate eco- are going to put the sixes out of 
rapid burning. We favor in-line nomically at part-throttle. I think business, but I’m sure they are not. 
valves for these reasons, and also our performance is best exempli- The six has some cardinal virtues, 
because of the better economy at fied by the Lincoln, which, you will among which are low initial cost, 
part-throttle, which is the way the remember, won both the Mobilgas simplicity of maintenance, and 
engine operates most of the time Economy Run and the Mexican compactness. 

You may not be aware of this, road race in 1953 and 1954. The length of an in-line six is 
but, at something like 35 miles per As to the type of engine, the roughly within a couple of inches 
hour there is more friction horse- trend to the V-8 is pretty obvious. of a V-8 of the same displacement, 
power lost within the engine than I might say that, in Dearborn, we the width is much less and the 
is required by the automobile sometimes wonder why it took so height is about the same. Actually 
Rated at 225 horsepower, the long for the rest of the industry there is considerably more dis- 
Lincoln operates most of the time to see it. Less obvious is the con- posable space in a six-cylinder en- 
using between ten and 30 horse- tinuing use of the in-line six. Many gine compartment. If you looked 
power. So, we need a combustion people assume that the V-8 engines into an engine compartment lately, 
you know how crowded they are 
getting. So there is some advantage 
to the six. 

A typical six of today runs on 
TOPS EVERYTHING the ational four main bearings. As we go up 

vew. bens in compression ratio, however, we 
are going to have to go to seven 
The six-cylinder 


main bearings. § : 

engine has so many friends in the 
market that I can’t see it dying any 
quick death. I am sure it will ac- 


count for a very important part of 


email \ our market for the next five to ten 


years at least. 
“How about a V-6?" 





Many times people ask me, 
‘How about a flat six?” or “How 
about a V-6?” 

Well, neither of these has any 
advantage over the six in-line 


They lose much of the advantage 
of simplicity and low cost. A V-6 
has two cylinder heads, and it has 
a lot more surfaces to machine, so 
that it becomes a very expensive 
6-cylinder engine, approaching a 
V-8 in cost. Also, it does not fit 
the chassis as neatly as convention- 


A L L R U B B E R ; aN al engine types. A V-6 or flat six 


is only likely to be seen in a 


bY 
IVI A t peculiar type of chassis, which 
; would ask for such a configuration, 
: , No stocking problem! and that is not likely to happen in 
E 6 BEAUTIFUL One number fits all mo- the passenger car 
“Qe. COLOR s_ j dern make cars. Practi- Now we know that fuel progress 
a go” cally no installation has been outdistancing the L-head 
—— time, Takes 2 minutes engines, and that, as a result, L- 
oF to put into car. No dis- head engines are certainly living a 
A new concept in floor coverings — the new play problem, A sa . hort life from here on out We 
consation fer jobbers, desler geous 4 color carton have seen some F-head engines, 
, 0 ame guages “displays itself,” tells aac side. SO 
— FloorKings. ' uch as Willys, both here and 
They're Gil vuhber <= they caver 65% of the the complete story. abroad, and, in its highest form, 
auto floor area, New mats are protected the F-head engine offers some ad- 
@gainst wear with FloorKings . . . worn spots vantage in breathing. Most often, 
on old mats are covered and beavutified. Ti however, an F-head engine is de- 
FloorKings come in 2 parts — right and left. . - Z signed as an expedient—as a shot 
The left FloorKing slides under the accelerator |)\\\) - an ee in the arm for some L-head tooling 
pedel. Available in 6 rich colors: Emerald ap feo x In any case, the cylinder head in 
Green, Shy Give, Coral, Bheny Bleck, Desert i uch an engine is almost as difficult 
Ten and Bive Grey. ; ' ; , . 
to cast as that for an overhead 


valve engine, and the block is al 
most as difficult a problem as the 


Doan MANUFACTURING CORP. block for the L-head. With the in 
1761 LONDON ROAD . CLEVELAND 12, OHIO take valve in the head, there is a 


gain in breathing, but with the ex- 
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RIPLEX@PIST ONS 
COLOR-CODED 


PACKAGED WRIST PINS 





. New Triplex cartons ore one 
inch longer to accommodate 
the pockaged pins 


@ Saves costly shop time! The new TRIPLEX 

method of color-coding precision-matched 

pistons and pins eliminates pin-from- piston 

disassembly . . . saves time in boring or 

honing connecting rods . . . reduces danger 

of piston skirt diameter and pin end distortion 
. assures exacting fit every time! 


No more disassembly! Simply match same color- WRITE TODAY for catalogs and prices 


coded pins and pistons! 
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naust valve in the block, valve- 
seat distortion and valve cooling 
problems are the same as in the 
L-head engines. That eliminates 
the only other type, so there is no 
doubt that the bulk of our future 
engines will use overhead valves 

All of our new overhead-valve 
engines are push-rod operated 
And this is a problem, because the 
push-rod operation puts a limita- 
tion on engine speed, due to valve 
We have carefully 


ystem and 


gear vibration 
studied the valve gear s 
tried to make the most of its in- 


herent flexibility. We were the 
first in the automobile industry to 
use electronic computers to solve 
vibration problems at Ford, and 
the very first problem that we 
tried to solve (one which no one 
had been able to handle by long- 
hand methods) was the problem of 
vibration of valve gear 

Just as a sidelight, during the 
development stage of the Lincoln 
engine, ometime in 1948, we 
found that, with hydraulic tappets, 
we could not run over 3,900 rpm 


As we went on with this study, 





“hy Leonom combined 
Quality - 000 eam 


NO VIBRATION 
FITSALL TRUCKS 





MIRO-FLEX mirror AssemBtics 


It’s a cinch that you can fit any truck...and budget... with one of 
the Mirno-FLEX mirror assemblies. That’s because there are over 
300 different combinations available using standard interchange- 
able heads, arms, and brackets. Take this heavy-duty Model 9808-FS 
for instance. It’s a 7” x17” replaceable plate glass mirror that is 
cushioned in rubber and cased in 24-guage formed steel. It can be 
adapted to any truck and its low price will surprise you for such 


a high-quality mirror. 


Miro-Flex manufactures a complete line of automotive safety 
including the original Miro-Flare 


equipment 
dealer or write for complete catalog 


JOBBERS! See the Miro-Flex line from the profit angle 


Write for name of nearest representative 


THE MIRO-F LEX CO., INC. 


WICHITA, KANSAS 


and other 


1824 EAST SECOND 


Please send me literature on Miro-Flex mirrors 


aviomotive safety equipment 
| am a user dealer jobber 


NAME 
ADDRESS 
CITY... 
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The Above Display Board 
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using the electronic computers, we 
got that speed up to 4,800 rpm 
(without increasing tresses, of 
course). 

There is one design that ha 
been overlooked in this country, 
and that is overhead camshaft en- 
gines. The one you are probably 
most familiar with is the Jaguar 
However, the overhead camshaft 
design presents some very seriou 
problems in noise and cost. In the 
Ford tank engine, we use spiral 
gears to drive the overhead cam- 
shafts. They are durable, quiet 
and very costly. There is another 
problem with the overhead cam- 
shaft; that is, there is no good 
method for valve lash control, such 
as hydraulic tappets. However, if 
we can solve these problems 
valve lash control, gear drive noise 
and cost—the overhead cam is the 
way in which we are going to get 
that ten per cent increase in rpm 

The Trend in Engines Today 

The trend in all engines today is 
toward increasing the bore-stroke 
ratio. That is, the cylinder bore is 
getting larger and the stroke is 
getting shorter. The advantages are 
pretty obvious. First, there is room 
in the combustion chamber for 
much larger valves, which gives us 
better breathing. Second, there is 
room for bigger bearings and stiff 
er crankshafts (of course, spacing 
of the cylinders gives us a little 
more length). Most important, 
there is lower friction 

Since, as I mentioned, the fric- 
tion inside the engine accounts fo! 
half of the fuel used at 30 to 40 
miles an hour, you can see that if 
we reduce that friction by 25% 
we will have a substantial gain in 
economy. And, lastly, there is le 
wear with the short stroke 

Today bore-stroke ratios run 
from .8 to 1.25 to 1; that is, from 
bores which are slightly smaller to 
lightly larger than the stroke. The 
limit is set only by the engine con 
figuration required to avoid exce 
ize and weight. Ratios of 1.5 o1 
even 2 to 1 are entirely feasible 
We have operated engines with 
four-inch bore and two-inch 
trokes, 
portant gain In economy 
of the lower friction. Yet, it i 
probable that, because of the shape 


and have realized an im 


because 


of engines, bore-stroke ratios wi 
remain about where they are 
day 

Use of four-venturi carburetor 
has involved just one serious di 
advantage—high cost. The four 
barrel carburetor is approximately 
a duplex, o1 


twice as expensive a 
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/ 


You can bank your profits on a job you do with CHROME 
CONTROL LEAK-PROOF Piston Rings the very day it’s 


finished because the job won't be back. They seat quick, they give 


quick customer satisfaction—and that adds up to quick profits. 


McQUAY-NORRIS McQuay-Norris Manufacturing Company, St. Louis 10, Mo. 
BEARING SERVICE 


4% 


TROL 
PISTON RINGS / 


Weal ie, Soe 
ie A 














two-barrel, carburetor. The in- 
teresting thing about the cost of 
four-barrel carburetor however, 
is that it opens brand new door 
We can try to develop a lower-cost 
four-barrel carburetor, or we can 
take another look at fuel injection 
A lot has been said about fuel in 
jection. It has been used in aircraft 
and in some industrial applica 
tions. Fuel injection has many ad 
vantage , 
Fifteen year 
tarted putting it on engines, the 
fuel injection system cost more 
But, the cost ha 


have 


ago, when we first 


than the engine 
been reduced as new system 
been developed over the years, so 
that, today, we have designs which 
look like they are going to ap 
proach the cost of a carburetor 
(that is, a four-barrel carburetor) 
If they had to compete with the old 
duplex, they couldn't do so well 
So, the high-cost, four-barrel car- 
buretor opens a new avenue of ex- 
ploration. I think we are going to 
ee fuel injection in American cars 
within five years 

Another thing that a lot of us 
are interested in is supercharging, 
and especially there were 
everal superchargers introduced 


since 


in the accessory market last year 
At least one of these is an excellent 
mechanical job. Supercharging is 
till a very costly way of getting 
performance. The difference in 
performance between a 1953 and 
a 1954 Mercury could have been 
achieved either by putting on a 
upercharger or by putting in a 
new engine. Actually the design of 
the new engine enabled us to re 


duce cost 
Supercharger Really Costs! 


The added cost of a_ super 
charger would have been approxi- 
mately half as much as the engine 
cost. So, we can see that supe! 
chargers have a place, but probably 
in the specialty market. It i 
ble that in a market such as the 
ports-car market, if there isn’t 
enough volume to support a special 
engine, that superchargers will be 
However, I don’t expect to 
change very oon in the 


poss! 


used 
ee a 
tandard passenger cal! 
Automotive diesels are a special 
case. The advantage of the diesel 
has been tied historically to a low- 
cost fuel. In order to capitalize on 
fuel economy (especially in the 
face of the high initial cost of diesel 


injectors), diesels have been rated 
downward in output and in rpm 
As a result, they have developed a 
reputation in the field for long life 
Now this is not inherent in the 
diesel cycle, but is simply a matter 
of the design of the machinery 
mechanical a 
would be a 


Given the same 
sumptions, diesel 
short- or as long-lived as gasoline 
engines. 

We have had some experience 
with diesels, primarily in Europe 
We build a four-stroke, four 
cylinder diesel in England. We are 
preparing to build a two-stroke 
supercharged diesel in Germany 
However, the market for diesel 
slowly disappearing 

In France we were tooled fo! 
production of a 
stroke diesel engine, and we have 
never built even one per cent of 
the capacity of the tooling. The 
market disappeared when the 
French started building new pe 
troleum refineries. As you prob 
ably know, they have built some 
of the most modern in the world 
in the last few years. The use of 
England is declining 


ix-cylinder, four 


diesels in 
Germany is the last 
That’s a peculial 


tronghold 
ituation, be 





refrigerate your car... 


< Completely refrigerates entire car 


ke" Transferable car to car 


Travel today in greater comfort 


*« Installed in a few hours 


vi A ly } voeal seats ese, 3110 N. Walker 


Sales and service coast to coast 


Averts traffic roar, wind and dirt 


Simplified engineering 


Available for 107 different model cars 


OKLAHOMA CITY, OKLAHOMA 


COLOR BROCHURE 


JAckson 8-6355 ON REQUEST 





idividually pookage 


For protection... fast identification ... saves time and waste 


AND ONLY ALEMITE HAS iT! 





Alemite, originator of the lubrication fitting —acknowledged leader in the 
field —now brings you individually packaged lubrication fittings in 

handy “strips.”” You buy as many as you need. They stay clean, undamaged 
No more dirty threads, no more clogged fittings! And best of all 

no more figuring which fitting is which—no more fumbling 


around in a box of miscellaneous parts for the fitting you need 


Furthermore, when you order genuine Alemite fittings now 

you know you get the real thing, because only 

Alemite has this advanced pac kaging. Just as only Alemite 

brings you the design advantages of the original, 

No more genuine, Alemite lubrication fitting! 

mixed-up fittings — 

keeps fittings 
separate —in 
handy strips. 


en You cgn 
wi & aly) identify fittings 


- ie ata glance! Saves 


hi : ; time yet costs no 


» sf =” more! 
Hermeticall ; _ ] 
rmetically ad | 4 


sealed against » \44 

moisture, dirt — Ah 

Py 
clean! 


Compact 
counter display 
holds fittings in strips 
of 100 for easy 
dispensing. 


You knew it's the genuine Alemite 


fitting when you buyitin this trans- 
parent plastic pack. Don't 


accept a substitute 


4 


& PRODUCT OF 


ALEMITE§ 
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cause the Germans developed syn of the gasoline engine approache theoretical cycle between gasoline 
thetic gasoline plants before the that of the diesel and diesel is far overestimated in 
war, and, because of political con As for passenger-car diesels, we the passenger car. As a matter of 
siderations, they have been im- have had a little experience with fact, an inefficient muffler can 
mobilized, For this reason, they ome of the best, such as Mer- have a greater effect on perform- 
are using relatively crude refinery cede However, we find them ance than the theoretical difference 
techniques, and, as a result, they very noisy, very rough and not between the gasoline and diesel 
have a large volume of diesel fuel truly economical cycle 

So, diesels have a real market For example, the little four- In the commercial field, many 


where refinery techniques are cylinder Mercedes, from which we fleet operators are finding that 


primitive, but they will fade out of get about 34 miles per gallon, de with a given amount of capital in- 
the picture as refinery technique velops only 55 horsepower. A gaso- vestment, 
engine of the same output line-powered vehicles on the road 


they can put more gaso- 


are improved around the world line 
And, as compression ratios in gaso would have about the same econ And, over a given 
line engines go up, the efficiency omy The’ difference in the ay five or six years, they will 
actually show more net profit on 
their investment. The better they 
keep books, the better they like 


INVESTIGATE THE MANY REASONS WHY gasoline engines a 
daevelop- 


Another interesting 


MORE PEOPLE BUY ment, LPG, is just beginning to be 
GENUINE VULCAN SAF-T-LIFT TRIPOD JACKS | «xvod: Natural Liquid petroleum 


gases have been used 
THAN ANY OTHER BRAND. sometimes as a fuel directly, some- 
INSIST ON THE times for blending with heavier 


gasoline stocks. Now, however 


GENUINE some of the newer refinery tech- 


VULCAN niques are producing a consider 
ULCAN TRIPOD able amount of light ends—more 
than can be used and blended. Al- 
SAF-T-LIFT Oo, more natural gases are being 
STOCK NO. 220 produced each year. LPG is a 
SAFETY LIFTS UNDER ALL CONDITIONS clean-burning fuel, low in cost and 
Universal Roller Hook prevents binding attractive from many viewpoints 
or screw damage, assures easy steady As you know, safety is a problem, 
operation. Road tests prove that the because it is handled and stored 
eee apes pi - under pressure. However, it is 
grades, roa ulders, in sand, gravel, ge fae iM a aa 
Pot. #2608382 INSIST ON THE GENUINE SAF-T-LIFT. ic , 

Pet. #2060780 Capacity 3,000 Ibs. Individually boxed ; Eo sigiie 
Equipment is available, the mar 
ket is developing and the only 


A FAST MOVING LEADER serious lack today is adequate, 
widespread distribution. Whereve! 
“ECONO TRIPOD BUMPER JACK etree ceneanmaal | a ~ made 


LOW IN PRICE (NO. 200) HIGH IN QUALITY for handling of the fuel there is no 


doubt of its economy. For example 


VULCAN TRIPOD the Chicago Transit Authority 
ULCAN buses are operated on LPG, and 
there are several major’ truck 


DE LUXE fleet the Soutl t t of 
ee in 1e HoutNwestern pal 0 
SAF-T-LIFT the country which operate ex- 


STOCK NO. 240 
BE THE FIRST TO SHOW THE LATEST! clusively on LPG 
The jack designed for all new Here is an interesting point: Be 
cars. Sidewinding gear action cause of the clean-burning charac 
eliminates all interference with teristics of LPG, field re port how 
body extensions, lights, bump- 
er guards, etc. Has an excep- 
tionally easy lift. Capacity 
3,000 Ibs. Individually boxed 


period of time 

















that engine maintenance is mar 
kedly decreased and engine life i 
extended several times. This is a 
very provocative situation. If we 
could burn gasolines as cleanly, we 
would have the very same ad- 
uP THIS COUPON -- MAIL TODAY vantages 


VULCAN MANUFACTURING CO. INC, eeage 
WINONA, MINNESOTA Dodge Elevates Rice 


Please send complete information, prices & photos on VULCAN HYDRAULIC & MECHANICAL JACKS, Dodge Divi ion fC} ler Co | 
43 sion oO iry ; rp 
has upped Edward H. Rice, forme: 
NAME . — - director of field operations-truck 
t ales manage uck charge 
aoe a) l manager-trucks in chal! 
of field operations 
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DUCO Primer-Surfacer 
really dries fast. 


..- And High-Speed DUCO’ Primer-Surfacer 
guards against pinholing! 





“Duco” Primer-Surfacer gives greater protection 
from pinholing. When thinned, it stays uniform in 
makes it almost impossible for solid FREE OFFER To prove to you how much easier 


the cup... 
working “Duco”’ Primer-Surfacer really is, Du Pont 


to settle out and cause pinholing 

And “Duco” Primer-Surfacer is made for econom will give you a quart free! Just tear out this offer 
ical thinning — thins up to 2 to 1. That means | from Southern Automotive Journal, sign it, and 
hand it to your “Duco”’’-"Dulux” supplier. He'll 
give’you a quart of Du Pont “Dulux” Primer-Sur 
But hurry — offer 


gallon gives you 3 “at the gun.”’ 
You'll find it fills fast, dries fast, and sand 
smooth and easy without tearing or pulling. And facer without cost or obligation 


its excellent hold-out means | compounding of expires July & 


' 
color coats 





_— DU PONT 
oman | REFINISHING MATERIALS 


ramen sueracte 


Met enough pryment 866 & 6. oat off 


couse. poe Mhag s e Bute * 
el build 90 panote BETTER THINGS FOR BETTER LIVING THROUGH CHEMISTRY 


Tee much prgment 


davies peahetng 











L 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE Want more facts? Use Reader Service Card Page 98 





You Can Keep Up 
fo Date! Send in 
the Card for... 


® more information about NEW PRODUCTS on following pages 
®@ copies of these new FREE CATALOGS AND BULLETINS 


10] WRITE FOR CURTIS LITERA ] ] RAMCO SERVICE MANUAL 
TURE ASSEMBLY KIT C-6—4Gives dition, I trated ‘ 


( ita ¢ ‘ n iv ii i ant 


full nformation on Ourtia Air ompressors 
Phillipst 


Ourti Car Washers and Curtis Auto Lift ‘ ‘ ine ouble j ‘ ( oi y 
Curti Vneumati« Machiner j 0 ‘ t oto ert iling ho 
Curt Mfe. Co 1938 Kienlen Av ‘' ‘ ogy MEL ats * pte ie a sete 133 | CATALOG NO 25th ANNI 
Louis 20, Mo is 8 Mo VERSARY eatu me hat 
amip-it r scemer j 
10 MODEL NUMBER INTERCHANGE 120 NEW GRIZZLY BOOK—Nine ba for oll make 
Iland reference heet with com ¥ to extra mile of safe brakir ry lter 
iatrate 4 irte enable maintenance men to ‘ sis 14, Mo 
isualize A... braking conditions and hely 
em in trouble shooting and servicing truck 
i] bue brakes. Grizzl Mfg. Cs 00 W 


ment to every automotive parts catalo Kem roi t Paulding, Ohio pa 
treated pring for 


Mfg. Oo, 20-21 Wagaraw Rd, Fair Lawn 121 "OIL FILTER MANUAL -Cartridg: 
dustries. I 6 


installation manual emphasizing 14. Mo 


em sutome rt 


plete listing of all passenger cara by model 
number interchangeable with model name 
Saves look up time b including car model 
data not found elsewhere. Useful as a supple 


134 ; or INER CATALOGS 


4 f nt end 


_ = ervice on late model cars with hard-to 
10 ret Agger npg nt pen par k! \ - — h filters. Illustrated instructions for car I: WEtEEEs WEIGHTS 
ventilated KOOL KOOSHLON Also an at Cort =e bp Ox Ay “G A. agg ( gh 
tractive folder introducing the new KING . ieee . x ee ee spine mts coveri < — 
SIZK Kool Kooshion, Designed for utmost 12 TIRE RETRUING An illustrated tools 8 fo r applic on and remo 
driving comfort Kool Kooshion Mfg Co bulletin about this newest « Snugl Whee Weight Mts Or 


Oklahoma City, Okla profit ser Describes Bear Balantru 136 LEATHER KLEEN Catalog 
‘ i 


tr 
xtra 


> ervice Which make possible bot} tire ré an : spprova 
105 tema -~ Seer —, RO truing and wheel balancing in practically on lest a ante ns senene 2 ho , and oti 
TARY AIR COMPRESSOR BULLE operation, Explair method using just one c i i, b iy i 
TIN Iiecusses in detail straight air and mountine information on e la 


. t selling leather and 
Bear Mfg, Co Dept. SAJ . plastic cleaner. Tanner Products Corp., Dept 


air-over-hydraulic air braking systems, Con 
sland, 20 S.A.J., 716 E. Washington Blvd., Los Angeles 


tuing an explanation of the operation of the “ ‘ . , 

Wagner Kotary Air Compressor cemplete with 12 COMPLETE DIETZ CATALOG I Calif 

diagrams, croas section drawings, and photo lustrates and deseribes the DIETZ SPARK PLUG SPECIFICATION 

graphs. Lists by catalog numbers component complete line of Turn Bignals Clearance 138 CHART Covering all type of in 

partes as well as field installation kits. Write Marker Lights, Stop and Tail Lights. Head Stallations, designed to hang on wall, 

for Catalog KU-201 Wagner Electric Cor lights and Spotlights, Mirrors, and other cludes correct procedure on installing and 

poration, 6562 Plymouth Avenue St. Louis lighting and safety equipment for passenger servicing spark plugs Spark Plug Divi I 

14, Missouri cars, trucks, buses and tractor This 20-page Electric Auto Lite Co.. Toledo, Ohio 

color catalog also shows displays and mer 

108 12-VOLT ELECTRICAL EQUIP chandising aids and is indexed and Kalama 14 PRESSURIZED COOLING SYSTEM 
MENT FOR PASSENGER CARS—-A 200 punched for easy reference and filing. R and maintenance of the 
a. Co., 225 Wilkinson St., Syracuse 1 pressurized cooling 8 em is detailed in a 

ble from Stant Mfg cs 16% 


Servicing 


20-page book covering the description, care - 
maintenance checks, and servicing of the booklet availa 
latest type Deleo- Kemy IZ-volt electrical 12 STANDARD DUTY GENERATOR Columbia Ave Connersville, Ind 
equipment used on passenger cars, 44 Illus 5 os of . 7 — 
trations covering the charging, cranking and . an Pvt = A ey 14] NEW PISTON RING CATALOG - 
ignition circuits, ete Technical Literature Sees ef Delco ‘eh regulators. (62 ; full Power Stor on 
Department, Deleo Remy Division, Anderson pictures) Contains illustrations showing vari Spe oe, for Fn op ‘ 
Ind ous steps of adjustment, Will help automotive 4 be -ng 7 ook 2 
] AMMCO HONING, ENGINE RE electricians understand and service regu — , 

BUILDING, AND BRAKE SERVICE lators. Deleo- Remy Service Department, An 142 WIRE, CABLE AND IGNITION 
TOOLS AND EQUIPMENT. Catalogs de derson, Indiana CATALOGS of Andrews Mfg. ©: 24 
scribing the Ammeo line of Wet and Dry Pin SIGNS OF PROFIT—A four-page S. Theresa, St. Louis, Mo 
Fitting Honing Machines, Brake Shoe Grind 128 | pamphlet describing Arrow generator NATIONAL MACHINE LINS New 
ors, Brake Drum Lathes, Brake Shoe Setting and starter stock assortments, One page is 14 f caiveda® 7 let dc : 
Gages, rake Drum Micrometers rake iaeies t & desetiolun af the ae ill illustratec smphiet describing 
Oylinder Hones, Con Rod Alignors, Main and ( i fheshinan Mat : i it ‘ 4 function and construction of National Drive 
Camshaft Hearing Horing Machines Ridge — esate _ re 1428, 8 : pe senel S$. 0. os a - — —— Cg vo ote 
Keamers, Cylinder Hones, Surfacing Hones ; 7 ; F pedi Sesdnecnecenact versal Joint Ball Housing Kit, Transmission 
Torque Wrenches, Small Bore Hones, Tappet 129 AUTOMATIC TRANSMISSION Case ; san se a “ Coleman mtg | vom 
and Rocker Arm Grinders and other tools SERVICE TOOLS Illustrated cata BMO > nde et ars - Pick _ on Bag on 
Ammeco Tools, Ine 2110 Commonwealth Ave., log pages for use of toola for Olds, Cadillac, pone hI ee yee bey ae ; ‘Bui. or ve i 
North Chicago, Illinois Pontiac Lincoln Nash Hudson Kaiser Ponti 4 sel he N nt ehh Ma 1 ime W ort - 

SELECTION GUIDE OF SPECIAL Frazer Ford Mercury and Chevrolet auto es 1800 § eoiere " Ok atne Cit Pr 
11] IZED LUBRICATION TOOLS Set matic transmissions. The New Britain Ma yw A Netied . . 
up in chart form covering 19 makes of cars chine Co., New Britain, Conn anges 
and 8 apecialized tools, Especially helpful to 13 VALVE CATALOG—-A new 160 page 
inexperienced operator making it practi 
cally impossible to select the wrong gun or seats valve 
accessory for any given operation. Also has ponents is offered by Rich Mfg. Corp., Battl tric power drive whict me requires 
chassis drawing pointing out every part Creek, Mich age take - Gives ae 9 rator 4 sag 
named. Form No. 38-808. Alemite Div., Stew se able push-button contre ike a gafe eas 
art Warner Corp 1426 Diversey Varkway, 13] PLAST! KOTE . DO - IT - YOUR one-man ob of tough hoisting operations 
' SELF PRODUCTS Complete cata Manley Div American Chain & Cable, York 
Chicago 14, Illinois log of Plasti-Kote aerosol pressurized prod 

MUSTANG ENGINES Complete ucts. Covers prizes, color cards, merchandis . . 
1] catalog on MUSTANG _ precision ing display aids, et on lacquers, enamels 153 SERVICE MANUAL FK SPARK 
geared engines, Information on regular, plus touch-up colors for tractors, farm equipment PLUGS and how to properly service 
power, and high compression models. lIafor Includes fire extinguishers, insect repellent them is completely describe = oe sen 
mation on the MUSTANG guarantee, and teat and other aerosol-packed items. Plasti- Kot« SERVICE MANUAL No , , . 
ing processes. Mustang Division of Rebuild +7 425 Lakeside Ave N. W Cleveland Champion Spark Plug ¢ 
ers, Ine 100 International Rd Garland 1, Ohio Toledo, Ohio 
Texas 13 aren SERVICE GUIDE 15 BLUEPRINT FOR PROFIT 
1] BRAKE SERVICE GUIDE Com practical and factual presentation booklet with case historic of 
inatructions for inspecting the use of Impactools in automotive serv and shops who have 
system ‘ Contains time study reports showing icing radiators. Information ab 
equipment, tools and supplies needed 
Inland Mfg. Co., 1108 Jackson St.. Omaha 


} 
Neb 


15 ELECTRIC POWER DRIVE 
catalog of valves, valve guides, valve letin DH 397 ontains ~e- 
openings and other valve com formation n the New Mantle Pov 


increased profits 


plete 
flushing and bleeding the brake 2 
Handy trouble check chart. Write for Bulletin dealers and shops can increase profits 
HU-411 Wagner Electric Corp.,, 6400 Ply both themselves and their mechanics up 
mouth Ave St. Louis 14, Mo Automotive Service Guides are now available 8, N 


to set 
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fea 
° kshaft Grinder ft 
uction and ision. Storm-Vulean, Inc., 
225 Burbank 8&t., Dellas, Texas. 
HYDRAULIC PARTS — Oomplete 
17 master of the complete line of 
Eis hydraulic partes, ts and illustrates the 
complete line of repair kits, hoses, stop- 
light switches, brake-master and wheel as- 
eemblies. Information com up to 1954. 
Eis Automotive OCorp., Middletown, Conn. 
174 ous sheets on fast moving, sll 
3 

rpose cushion. Beautiful patterns, sturdily 

constructed, Mitchell, Mig. Co. Ft, Smith, 


aE} 
He 


| 
- 


E 
28 
it 


cE re 


range problems. The Electric Auto- Co., 


& 
aut Sts. Todo 1, Ot 
198 EWIK - WAY “VALVE FUNO- 
% publication of interest 
servicing internal 


A operator 
Write for your to- 
ie Hine ies 
202 FPABRIC RENEWER — For con- 
vertible tops, o 


pholstery and. head. 
by. the alr ie site Ge tite he soak be. 


i 


= 
me 


stil 


y 


FEE 


CATION CAT Ueting 
By A] mete st ae wk 
$0 tine ate ia ea 


v 
MS, Walker Mfg. Oo., Racine, 


trates correct procedure for a EF and 
vacuum pumps, end how ~ ee properly a 
phiet slog inelpdes complete fuel pump pros 
ry 


fuel pump ° 
fications and car nogneaies inte 
cs, Oo,, 20-21 Wageraw - fr 


for h work shop an 
& 0c, tae. Sioux City, lows. 
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234 sates sire 
isa tl oe eit & 


in Bang aro ‘oat Meee ine. 
237 2m 3 MoDEL .- CRANKSHAFT 


ve 
bulleti t ; ae 
Ine, un eat Pa ith — 


and reference date on 

fe ee: say rie a = 

balenei 

Dephess “toed 

257 %. fee yor “fiat tre 
ust 


reference work sr pl 


ay Paw and 
Kfnen! plea saa nai, ro” oe and Pann le for" ghecktn -< 
263, Minm 200t curazon wo. oom Sertdule Gunter 
ee 
Tools for all phases o snteungtiee aon | an Beaders Wer OF Ave., a "Stlesne TH 
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Send me these FREE Catal and Bulletins . . . 
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a es ee ee a 1 
Send more info on advertisements 


(List page Ne, also company name if more than one ad on page) 
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345 HYDRAULIC BEAKE WALL 
CHART — ewan bonne listing up- 


Corp., P, O. Box 701, Middlctown, Conn. 
G-E SAFETY LIGHTING SERV- 
Ick AL — Tells how to sell 
cusemetre ligh service .. . How to sim 
= t lamps to stock . 
Paty” il ustrated and packed with plenty ‘of 
**Know-how."’ Inquiry Bureau, Lamp De- 
partment, General Electric Co., Nela Park, 
Cleveland 12, Ohio. 
1 NEW “QUICK REFERENCE’’ 
CATALOG — Complete 
ensy-to-find listings of Vel-Pro Gaskets for 
practically all makes and models of cars, 
trucks, tractors, buses, etc. New cataloging 
style makes gasket selection simple avd easy. 
hag a for 4 free ee aor? today. Felt Products 
Mig Ave., Chicago 7, Ill. 
TOS FS ee 
ne-Up wl per service 
bulletins on Fuel Tee tes ting and mainte- 


Vol Regulators « and Ignition tane- 

riptfe tion on Pumps 

with the Bunalon Diph ) 

Filters and Ign Parts, Motor ‘eo Ex- 

tension Inetitute, c/o Kem Mig. Company, 20- 
21 Wagaraew Rd,, Fair Lawn, N. J. 

370 EMEZEROL MFG. ©CO. — Complete 

rinted information on entire line; 

i Oil, Marvel Inverse Top Oyi- 

“Rev Motor Tune- Up Hs 

er 


description, des 
oa a fg. Oo., 242 W. 69th 
Bt, N, Y. 23, N. Y. 


383 TIME SAVING ELECTRIC IMPAC- 
TOOLS—Price list, complete details 
om electric Impsctools, sockets and acces- 
eorles, and twelve Snaseipne pee uses where 
ma ‘tools can save u 0% of time re- 
red by hand meth John K. Uhler, In- 
poe Fd , Phillipsbars. N. J. 

389 i3* “PACTS OF LIFE’’ — ENGINE 
— 16-page booklet on com- 
mon aman” troubles and corrections, with 
emphasis on the non-mechanica! tune-up. ll- 
lustrated throughout, Gives the complete 
story on oll itives, also selling t and 
instructions for use, Casite Division, tings 

Manufacturing Co., Hastings, Michigan. 
407 ? A B O's OF SAFE PROFITABLE 
Jo toe, —- A 24-page book 

joes Bowes ‘‘Seal Fast"’ 

with illustrations and how- to-do-it 
instructions. Outlines latest tube and casting 
pannus we - as rec tionin, , 
resale. tg **Sea 


Marvel 


MAINTENANCE 


each devoted to a single unit. Fully illustrated 

with cross sectional, exploded and schematic 

drawings cap eaplainiag every phase of the op 

eration and maintenance, Wegner ye 
6400 Plymouth Ave. 6&t, 


0, 
416 TAIL PIPE REPAIR KIT — A four- 
color entalo; scons ms 
eavy gauge, seam tail re- 
pair it a kit, Pour sizes to fit ali Ht uaker 
Chemical Gorp., 816 Whitman &t., 
itcotpumery, 


4 SIOUX TOOLS —_ preatenien od a 


scriptive condensed 
No, 109-D of SIOUX Potavic” leetric Tests 
for Automotive repair maintenance, A|- 
bertson & Company, Inc., 3100 Lowell Ave., 
Bioux City, lows. 


AILUEREB—A 
booklet deseribin the. 'S 
um brake bieck | Oon- 

Pp eon every type of 


amas correction for each. 
Mie, oo, t Poulding , Ohio. 





List Items You Want. 
Tear Out and Mail 
Attached Card 
Now! 


Name and your position on the he 
pon. This sides cannot be extended 
unless this information is 


scription with the ca 
scription rates $1.00 per year; 3 
years $2.00. 








602—Mirror Arm 


A mirror arm for Fords with a 
bracket for 1953-55 Ford trucks, fea 
turing a yoke mounting to reduce 
vibration, ha been introduced by 


NEW PRODUCTS _ 


AND CATALOGS 





K-D Lamp Co., 1910 Elm St., Cincin 


nati 10, Ohio 
Made of heavy seamless tubing 


600—Oil Seal Torque Meter parent or opaque films may be sub with reenforcement, it has adjustablk 


stituted extension 174%” to 28’ 


Want more info? Use coupon on 
’ 











A hand-operated, portable meter to Want more info? Use coupon on 
measure rotational torque of oil and page 98 and you will get it! page 98 and you will get tt 
greast eals, featuring a self-center 
ing three-jaw chuck which auto 
matically positions the oil seal under 
test concentrically with a test shaft, 
ha been announced by National 


Motor Bearing Co., Inc., Broadway 
and Factory Place Redwood City P PROFS 
Calif x 


Two models are available—one to 
measure torque to 15 pound-inches in 





Look for the eee 


oil seals %4” to 6” in outside diameter, KOOL KOOSHION LO : 


the other to 60 pound-inches on seal 


2%” to 8”. Rotation of the test shaft 
by a chromium-plated handcrank lobe) o—i—— 
actuate a calibrated drum to the 


point where the oil seal torque i For 35 years the BEST MADE and 
matched by resistance from a coiled FASTEST SELLING auto cushion in the 
spring inside the drum. A_ pointer world. It will outwear any cushion 


then indicate torque directly in 
pound-inches on a scale on the cali on the market today. 


brated drum 
Want more info? t coupon on ALVANIZED WIRE 








page YS and you will get it! . 
Won't rust or og 


601—Masking Machine 


A lightweight portable masking ‘6 
machine designed for two- and three- 
tone masking and general masking [= SIT YOUR CUSTOMERS 
of automobiles, buses and trucks has - fe). | A BREEZE’”’ 
been announced by Permacel Tape ’ 
Corp., U. S. Highway #1, New Ls 
has ; VENTILATED TO PREVENT PERSPIRATION 
It dispenses either a 3” or 6” width KOOL KOOSHION is durable and comfortable. It's sturdy, 
- mai pay ge — tape in width patented construction of tempered spring galvanized wire is soft 
“ = aligned along one ecg and will not flatten out or rust. It is covered with beautiful vinyl net 


In place of masking paper, trans 
ting and carefully engineered and made by veteran craftsmen. 


NEW KING-SIZED CUSHION 
Order our NEW big KING-SIZED KOOL KOOSHION. A large 22'/)- 
inch wide seat. This is our 35th Anniversary improvement to the KOOL 
KOOSHION line. The new KING-SIZED is COOLER, CLEANER, SOFT. 
ER and more COMFORTABLE. 


DEALERS KOOL KOOSHION 


See your jobber now! He can 
supply you with the type and size MANUFACTURING COMPANY 


you want. OKLAHOMA CITY, OKLAHOMA 


BE SURE YOU GET THE GENUINE KOOL KOOSHION 
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604—Radiator Cap Tester 


lock, A radiator cap tester, consisting of 
pump, pressure gauge and adapter 
accommodating long or short 


603—Hydraulic Lock 


A key-operated hydraulic 
which locks wheels by turning the 
key and stepping on the brakes, has tube 
been introduced by Auto-Safe, Rocky 
Ridge, Md 

Even if ignition wires are crossed 
and the motor started, the car can 
not be stolen, the manufacturer said 
It does not interfere with normal ac 
tion of brakes, but has a hill-holding 
feature which acts as an extra 
emergency brake. The lock fits most 
American and foreign cars and op 
erates through a hydraulic brake 

stem 

Want more info? Use coupon on 

page 98 and you will get it! 





THE IGNITION SPECIALIST «+ 


depends on the built-in quality of 


Andrews 
IGNITION PARTS, WIRE & CABLES 


Building a reputation for Automotive Service, especially in the 


ignition field is dependent on the installation of quality parts, 
designed for replacement. Heavy duty parts, that perform 
satisfactorily, insure customer satisfaction. For nearly 35 years 
the quality and value built into Andrews Ignition Parts has won 
customer satisfaction, especially among the Ig- 

nition Specialists who do an outstanding job in 

replacement service. 


ASK YOUR JOBBER 
Andes aus 


) 


Pr ah 
CE 
Southwestern Representative: 


LYNN & HEMPHILL 


301 North Market 
Dallas, Texas 


ndrews 


ST. LOUIS, MO, 


Southeastern Representative 


LAWRENCE M. HIRSIG & COMPANY 


American National Bank Buliding 
Jacksonville 7, Florida 


Wont more facts? Use Reader Service Card Page 98 








announced by Enel] 


caps, has been 
Rd 


Associates, Inc., 9701 Clinton 
Cleveland 9, Ohio 

The cap is placed on the adapter 
and the pump operated to apply rated 
pressure of 4, 7 or 13 lbs. The cap 
hould relieve at somewhere near it 
rated pressure and hold it without 
leaking 

Want more info? Use coupon on 

page 98 and you will get it! 


605—Tire Changer 


A pneumatic changer for conven 
tional and tubele tire featuring 
bead breaking from 1,140 Ibs. of air 
pressure at 150 lbs. of line pressure 
on the bead breaking shoe, has been 
by May Brothers Manu 


introduced 
Lincoln Park, 


facturing Co., Inc., 
Mich. 

Engineered for tire 
changing operation 1 


up to 9:00, the 
from one posi 


tion using a standard air chuck. For 
mounting and demounting, a removal 
bar slips automaticaliy into position 
and after completion of the operation, 
tire and rim are released trom the 
mounting stand by pressing a valve 
to release the air 

Want more info? Use coupon on 

page 98 and you will get it 


606—Gasket Sets 


A line of automatic transmission 
gasket sets for passenger cars and 
light trucks, available in single sets 
and combinations, has been an- 
nounced by The S. K. Wellman Co., 
200 Egbert Rd., Bedford, Ohio. 

Single set contain replacement 
gaskets for complete transmission re 
building on a_ specific make and 
model of car and truck, and combina 
tion sets accommodate any one of 
everal jobs having the same type of 
transmission 

Want more info? Use coupon on 


] 


page 98 and you will get it! 


607—Thread Inserts 


Wire inserts for left-hand thread 
especially developed for repairing 
threads that receive wheel mounting 
screws in Chrysler Corp. cars, have 
been introduced by Heli-Coil Corp 
47-294 35th St., Danbury, Conn 

Available in 7/16-20 and %-20 
sizes, the inserts make it possible to 
salvage parts that could not be re 
paired by older method: 

Want more info? Use coupon on 


page 98 and jou will get it! 
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HOW ARE MOOG COIL SPRINGS 
LIKE A GREASE RACK? 


OE a ee ee ae See 


il 


ere ee oem 


popular models. But it's de- 
signed to support the 
heaviest Cadillac, too— 


and then somel 


Most of the cars a hydraulic 
grease rack is expected to 
lift are the lighter, 


more 








Both have a Built-in Overload Factor! 


Many brands of coil springs will perform 
satisfactorily under ideal driving conditions. 
Even 
correct Front-End Sag—temporarily. 


shims and “gadgets” will sometimes 


But on rough roads...or under heavy 


loads... or during long operating periods, 
your customers’ cars need the “‘ride-ability” 
and durability of Moog Coil Springs. 


cially older vehicles in which other suspen- 


spe- 


sion parts are worn and overstressed. 


Like a hydraulic grease rack, Moog Coil 
Springs are designed with a Built-in Overload 


Factor—an extra margin of safety! 


GHQ for Coil Springs + Leaf Springs 
Tie Rod Ends + King Bolt Kits - Shackles 
Coil Action + Piston Rings 


MOOG INDUSTRIES, INC. « 
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Design Does It 


Many factors affect the design of a coil spring: 
gauge of the bar, type of steel, heat treat- 
ment, and number of coils. All these factors 
are carefully controlled in the design and 
manufacture of Moog Coil Springs so that 
the finished spring will carry the car at the 
right height, give a smoother ride, and last 
longer under all driving conditions, 


Take a tip from Wheel Alignment Special- 
ists: To avoid costly come-backs, specify the 
coil springs designed especially for the re- 
placement market. /nstall Moog Coil Springs 


in matched pairs! 


© 
A GREAT NAME IN 
AUTOMOTIVE MAINTENANCE 


ST. LOUIS 14, MO. 
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608—Tubeless Tester 


DEALERS FIND CAR-SKIN 
A floor model tubel tire tester, 
tead of a 


featuring double cone in 
al wheel chuck, is available 


| univer 
. from Bishman Manufacturing Co 
Osseo, Minn 


Identical to the Bishman “Hi 
Speed” model except for the wheel 


...and Customers Always Come Back for More 


CONE 


There is a good reason for the continued success of Car-Skin Products 
during the past 20 years. Car-Skin Reconditioner and Car-Skin Tempered 


Wax are superior products., Hundreds of gas station owners throughout 
a\qui¢k dempnstragon, of what Car-Skin 


STATIONARY 
CONE 
~ 


the country have found\tha 
all Nhat \s ndcesfary Yo rpakg¢ a fale 


Products wil] do i 

and dehightec r adly Bnd qdiclly BP ag-Sk in Kecofditioner 
restoxes the fini = ; » {Thre ZF np hard 
work é > > weccfea i. 


C¥stomers are amazed 


, 
— n@icyénd 
s ‘ 


BASE SUPPORTS 
PATENT PENDING WHEEL 


upporting arbor, the machine can be 
obtained with either aluminum or 
galvanized steel tank. It is designed 
for the hop with a i olume of 
tubele work 


Vant more info l e coupon on 


pag 98 and jou will get it! 


609—Brake Chart 


A brake rvice ide rule for 
Bendix, Huck, Lockheed and Chrysler 
two-cylinder ysten ha been 1 
ued by American Brakeblok Division 
of American Brake Shoe Co., 4600 
Merritt Ave., Detroit 9, Mich 

Called Servigraph the device 
hows on the front side lined brake 

hoes in position, while the other sid 
hows the rear vie of the brake a 
embly. As the wheel is rotated, cut 
outs tell where and ho to make ad 
justment including ltocation of nut 
and bolt number of turns or click 
the ' 

for backing-off nut ol tal wheel 


najed by and clearance 
mam ered Want more 
page Ys and 
thryuettout 


Mak Cay-Skin 610—Lacquer Thinner 


Profuc ary amazed A lacquer thinner for refinishing, 
( onditioner which reportedly cut thinner con 
umption by a third and 


atid « 
‘ e \s no hard tle or no compounding, has been an 
K 


restgTcs ; 
: . t e not iby E d ont de Nemot 
work 4 4 S82 Wi h ordi 1lounce¢ .. I u Po! ‘ emoul! 
a% & Co., Du Pont Building, Wilmington, 
; ; T i Del. It is said to provide correct film 
two coat 


requires lit 


nary Zar le: 
It is fi } . Prbdutts Gan depend thickness in 
Want more nfo? lt 


et 
on the « ————— esang 
ditioner a” HIS t makes liaise - 
Car-Ski IT —Leather Cleaner 
Car-} : Call You s . A plastic and leather cleaner aid 
r Jobber Tod . to clean and soften in one operation 
states. IN ay restore natural oil prevent cracking 
PINT and drying-out and waterproof the 
CAR- SKIN s & GALLONS urface, has been introduced by Tan 
ner Products Corp., 716 E. Washing 


leadin TEMPERED Wax 
se 
ton Blvd., Los Angeles 21, Calif. It 


Recond) CAR-$kIN p 
ection wine RODU ‘re Work on any teather or pla ic @x 
— crs CORPORATION oe ued the announcement said 
4. 


rj flort 
Fi 
Wax are supe a... | LEMINGTONW, N. Want more info? Use coupon 
the country have : tar-Skin page 98 and jou vill get it! 
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re’ Cat-Skin Recon- . : 
a page Oo and jou 





102 Want more facts? Use Reader Service Card Page 98 





NOW ...“Whirl-Cc design in a new expanded line! 


HARRISON BENOUNCES NEW LINE 
OF TUBE-Alg)-CENTER CORES! 


mut 
¥ 


FIN-AND-TUBE CORE 
nL 


a 
TUBE-AND-CENTER CORE 


More cores for more cars... from Harrison! 
CELLULAR CORE Starting now, Harrison tube-and-center cores are designed 
to fit several additional popular-make cars! That means 
you can now stock extra Harrison tube-and-center 
replacements featuring scientifically designed 
TOP QUALITY! louvered air cells with W hirl-Cool action! That's an 
i (uh exclusive with Harrison tube-and-center and cellular cores! 
s What's more, with Harrisons you're assured of 
, : ; maximum durability rugged dependability! Best of all, 
THE ORIGINAL : >) a new low Harrison price schedule is now in effect. 
EQUIPMENT LINE! 
Contact your nearby United Motors Service distributor 
or branch warehouse for full details about Harrison's 
new market coverage and low prices. 
And remember — for top customer satisfaction 


make every core replacement a Harrison replacement! 


“cB HARRISON 


TO 





RADIATOR DIVISION, GENERAL MOTORS CORPORATION, LOCKPORT, HY 








ORDER 
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612——Shock Absorber 613—Mileage Gauge minutes in cars with six- or 12-volt 
electrical systems, ha been an- 
; A shock absorber built on the An electric gasoline-per-mile gauge, nounced by Kent-Moore Organiza- 
Columbus principle for dura- designed to be installed in five tion, Inc., 5-105 General Motors Bidg 
bility, featuring a cone-shaped Detroit 2 Mich 
bellows stone shield over the The gauge permits the driver to see 
shaft, has been introduced by gas-wasting results of fast starts, ex- 
Hecke thorn Manufacturing & cessive acceleration when passing 
Supply Co,, 121 W. Alamo, Lit and other poor driving habits. It i: 
tleton, Colo 2 equipped with a self-contained fuel 
The “Velvet-Ride,” as it i pump to eliminate surge in gasoline 
called, is claimed to out-per ‘ lines and emit a sound signal which 
form and outlast original liga , multiplies in frequency as consump 
equipment or premium-grade Ps . tion increases , 
shock absorbers. Painted red, it A j Want more info? Use coupon on 
is similar to the “Luxury-Ride” ‘ \\ y page 98 and you will get it! 
mode! in appearance Se. ' 
Want more info? Use coupon on 4 
page 98 and you will ost it! 614—Hose Reel 
An overhead hose reel accommo 
dating multiple mountings for chassis, 
gear, motor oil, air, water and auto- 
matic transmission has been intro 
duced by Aro Equipment Corp., 1949 
Erie Ave., Bryan, Ohio 
An automatic latch which holds the 
withdrawn hose in position until the 





for all 1955 Chrysler-Built cars! 
SEE the Swivel Jaw Hose Clamp Pliers! 


OVER 100 K-D HUSTLERS FOR YOUR TOOLBOX. WRITE TODAY FOR FREE CATALOG! 


Presenting 
(ec = 
K-D 435 
Door Handle Tool 


for Safely ond quickly 
all Chrysler, oo a_i 7 $e 
DeSoto, Dodge, in iheai . 
Plymouth 1955 a te ce. kes ‘aedhe 


lubricating. A spring-return action 
The spring clip holding door handles on these cars must retracts hose after use 

be released from a groove in the shaft before handle Want more info? Use coupon on 
page 98 and you will get it! 











can be removed. Tool especially designed to do job 


quickly, without any possible upholstery damage. Also 


615—Tire Changer 


Chrysler Imperial where others fail. All steel, rustproofed A tire changer for pa enger car 
and light trucks, claimed not to harm 
P seals on tubeless tires and to operate 
K-D 380 VALVE SPRING without water or lubricant, has been 
COMPRESSOR developed by Cam Tool Co., 11 Rand 
For L-heads or valve-in-heads, wick Ave 9 Oakland, Calif 
Standard assembly consists of stand, 
bead breaker and removal and 


for removing interior door trim panels. Will work on 











old or new. Most popular valve 
tool in U.S.A. Fast, safe, de 


For hose ‘ pendable 


clamps Cy 
like thise » 
¢ ; VALVE GUIDE RETAINERS FOR 
} ‘ ade per specificati 
K-D 428 HOSE CLAMP PLIERS ] FORDS. Mode per 5 were 


/ “ Cadmium plated. Boxed or bulk 
Swivel jaws let you reach anywhere in 

© K-D No. 922 
motors to remove, install self tightening hose 


clamps. Jaws swivel thru 180 degrees. Holds 
all sizes clamps securely. Best tool for the job 


you Il find! 
, 


= ee 
mounting tools. It features positive 
grip of rim and protection against 


\ ter, Pa | 
i . “ . 
ak and obs asy aghou your. shop with sO s of white sidewalls. The 20% 
Me ch J rs J x en e” ated aes be cemmaned 


A KD Tools. Designed _ tested amd used near a wall out of traffic 
( by mechanics ‘for over 30 years! At Jobbers. ng) pl pling ged — yom 
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And you'll hum too when you see how easy it is 
to keep customers happy with this fast and prac- 
tical way to improve engine performance... 
The TRIZOL TRIO keeps engines in tune 3 


ways — with less fuss or muss... 


CASTA CARBONOFF dissolves carbon gum bind- 
ers in the cylinder head. 
CASTA FILM makes engine oil O/l the en- 
gine. 
CASTA LUBE protects cylinder walls against 


further carbon formation. 


Dealers, car owners, racing drivers, truckers, 
mechanics, and many others are amazed at 
the results! The TRIZOL TRIO is not just an 
additive, but 3 derivatives of 100% De- 


gummed Castor Oil, scientifically devel- 


oped for special applications—the oiliest 
oil in the world that does the job 
Ask your jobber, or write us for full 
information. 


*U. S. Pot. 2,401,369 
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616—Brake Gauge, Reservoir 


A brake fluid gauge and reservoir 
which permits fluid to be added to the 
brake system without tools or dirtying 
of hands has been announced by Dar- 
win Products, Inc., 1000 W. 50th St., 
Chicago 9, Ill. 

Offered in four models to fit most 
American automobiles and trucks, the 
unit is installed without special tools. 

Want more info? Use coupon on 

page 98 and you will get it! 


617—Tire Truer . 


A portable tire truer which handles 
wheels on or off the vehicle and re- 
grooves flat or round face treads has 
been introduced by Barrett Equip 
ment Co., 21st and Cass Sts., St. Loui 
6, Mo 

According to the manufacturer, the 
truer compensates for accumulated 


errors in the assembly, including 
bearings, cups, attachment of hub to 
wheel, hubs, wheel, rim and tire. It 
trues an average tire in six to ten 
minutes, 
Want more info? Use coupon on 
page 98 and you will get it! 


618—Tubeless Clip 


A tubeless tire clip wheel balance 
weight designed to eliminate creeping 
and fly-off and to fit most popular 
cars has been announced by Pouell 
Manufacturing Co., Inc., 817 Burling- 
ton Ave., Logansport, Ind. Single clip 
weights are available in sizes “% oz. 
through 3 ozs. in % oz. intervals and 
3 ozs. through 6 ozs. in % oz. intervals. 

Want more info? Use coupon on 

page 98 and you will get it! 


61 9—Electric Wrenches 


Two high-frequency electric impact 
wrenches with 4” square drives have 
been introduced by Thor Power Tool 
Co., 175 N. State St., Aurora, III. 

One features a reversing button in 
the handle and both have heavy sec 
tion metal in the rear field case and 
steel impact housings 

Want more info? Use coupon on 

page 98 and you will get it! 


620—Timing Light 


A timing light which operates on 
six or 12 volts and features a trigger 
switch for fingertip control has been 
announced by Kal-Equip Co., Box 567, 
Kalamazoo, Mich. 

It is lightweight, break-resistant 
and can be used in tight places 

Want more info? Use coupon on 

page 98 and you will get it! 


106 


621—Ignition Switch 


A heavy-duty ignition and starter 
switch, designed for use under dirt 
and moisture, has been introduced by 
The Cole-Hersee Co., 20 Old Colony 
Ave., S. Boston 27, Mass. 

Containing a removable tumbler 
and two coded keys, the switch i: 


enclosed in a brass case. The bushing 
accommodates panels up to and in 
cluding %” thick 
Want more info? Use coupon on 
page 98 and you will get it! 


622—Carbon Remover 


A non-inflammable carbon remover 
which does not have to be heated 
has been developed by Brulin and 
Co., Inc., 2939 Columbia Ave., Indian 
apolis 7, Ind 

Composed of two layers, the upper 
part of the chemical is a floating seal 
to prevent escape of solvent vapors, 
reduce drag-out loss of material and 
to rinse parts. The lower layer is a 
mixture formulated to break the bond 
between metal surface and carbon, 
paint, grease and gums 

Want more info? Use coupon on 

page 98 and you will get it! 


623—Hose Clamp 


A hose clamp, featuring construc- 
tion to permit faster installation and 
removal, has been announced by 
Breeze Corporations, Inc., 700 Liberty 
Ave., Union, N. J 

The “Jet” is attached by pushing 
the housing to a snug-fitting position 
on the clamp band and worm screw 
threads drop into slots. It is manu- 
factured in non-corrosive stainless 
steel. 

Want more info? Use coupon on 

page 98 and you will get it! 


624—Distributor Wrenches 


Five alloy steel wrenches for re- 
moving distributor lock nuts, encom- 
passing sizes to fit 1955 General 
Motors and Chrysler lines and Ford, 
Mercury and Studebaker models, have 
been introduced by Owatonna Tool 
Co., 306 Cedar St., Owatonna, Minn 

A two-color masonite counter dis 
play board with an easel back i 
available for merchandising 

Want more info? Use coupon on 

page 98 and you will get it! 


625—Geared-Head Wrench 


A lightweight, portable geared 
head wrench for heavy assembly and 
disassembly work requiring rotary 
effort over 200 ft. lbs. has been intro 
duced by Bonney Forge & Tool 


Works, Tilghman & Meadow Sts., 
Allentown, Pa. 

It features four-to-one ratio and i: 
designed for use with ratchets, torque 
wrenches, sockets and attachments 

Want more info? Use coupon on 

page 98 and you will get it! 


626—Exhaust Fixture 


An underfloor exhaust eliminating 
system designed to service single and 
dual exhaust model cars has been 
announced by Kent-Moore Organiza 
tion, Inc., 5-105 General Motors Build 
ing, Detroit 2, Mich 

Installed two per stall, the com 
plete “Dual Monoxivent” set con 
sists of two 5’ x 3” I. D. flexible 
stainless steel hose, guide and intak« 
assemblies and two floor outlet a: 
semblies engineered to prevent irri 
tating noises and save building heat 

Want more info? Use coupon on 

page 98 and you will get it! 


627—Windshield Detergent 


A detergent concentrate in tablets 
about the size of a 25¢ piece for use 
in automatic windshield washers has 
been placed on the market by Cristy 
Chemical Corp., 21 Putnam Lane, 
Worcester 4, Mass 

TABS, as it is called, sweeps away 
road film, bug spatter, grease and 
surface dirt. 

Want more info? Use coupon on 

page 98 and you will get it! 


628—Tire Truer 


A portable tire truer designed as a 
self-centering unit, mounting on the 
spindle at wheel center to eliminate 
overcutting and insure round tread 
surfaces has been announced by John 
Bean Automotive Division, 1305 5S 


Cedar St., Lansing 4, Mich 
Want more info? Use coupon on 
page 98 and you will get it! 
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“*,..like a partner in our 


* 


firm for 26 years’ 


soys MR. CHARLES EICKEL, partner of Crescent City 
Motors, New Orleans’ oldest Studebaker dealer. 


— the past 26 years we have felt that 
COMMERCIAL Crepit has been out 
partner. Without their economical 
finance plan with its various protective 
features and efficient handling of our 
business, we could not enjoy the close 
relationship we have with the automo 
bile buying public in the territory we 
serve That Ss a long sentene . but 


it sums up a long and highly valued 





association,” 


COMMERCIAL CREDIT DEALERS 
ARE Successful pracers 


A letter or call to your nearest COMMER 
CIAL Crepir office will get you prompt 
and expert help with your financing 


problems, too. Why not call today? 





COMMERCIAL 
CrEDIT 


CORPORATION 





A service offered through subsidiaries of 
Commercial Credit Company, Baltimore 
Capital and Surplus over $175,000,000 

. . offices in principal cities of the United 
States and Canada 





629—Water Heaters 


A recirculating water heater, fea- 
turing pressure-forced heat originat- 
ing in a blower equipped with a high- 
speed impeller operating up to 3,000 
rpm and refilling its core with hot 
water every two seconds at normal 
driving speeds with all air in a sedan 
circulated anew during a two-minute 
span, has been announced by Arvin 
Industries, Inc., 13th St. & Big Four 
R. R., Columbus, Ind. This is identi 
fied as Series 55 

Series 20 (shown here), which fits 
most passenger cars and trucks is a 
recirculating type designed for quick 
installation and comes with con 


SS 





talk about bearings... 


YOU NEVER HAD IT SO GOOD! 





In millions of engines, cars, 


tractors, Michigan beari 


original equipment 


recommendation of Mich 


your customer i# a 


recommendation of « 


equi 


michigan 
, hom 
vgine bearings 


tf 
é 


er 


See a picture of this M 


profit for jobbers! “Operation 


Bearing 
proof that M 
Hi-Therm give 


greater net 


®@ Get the new Michigan Hi-Therm catalog 


broad coverage. 


® Ask to see “Operation Bearing,” in your place of business. 


DETROIT ALUMINUM & BRASS 


CORPORATION 
DETROIT 11, 


Wont more facts? Use Reader Service Card Page 98 


our new film offers 


MICHIGAN 


trucks, 
ngs are 
Your 


igan to 


»riginal 


pment 


ees 


Now, you never had it so 

good. The Michigan Hi-Therm 
bearings in this new catalog give you a 
new broader coverage plus a 


new concept of profit 


re. 


with the new 


ichigan 


ichigan 
s you a 


profit 





necting unit, water hose, fittings and 
switch 
Want 
page 


630—Tappet 


A tappet enclosed in a steel shell, 
claimed to automatically adjust the 
length of the valve mechanism ‘cam, 
tappet, pushrod, rocker arm and 
valve stem) to compensate for wear 
and the effects of a cold, idling or hot 
engine, has been announced by S-M 
Tappet Sales, Dunedin, Fla 

A pushrod type is available for 
overhead engines and a _ standard 
tyne for the camshaft 

Want more info? Use coupon 

page 98 and will get 


? 


Use coupon 


will get 


om 


it! 


more info: 


98 and you 


oT 
it! 


you 


631—Trailer 


A utility trailer, which 
knocked down for storage in the car 
trunk in approximately one minute, 
according to the manufacturer, has 
been announced by West Coast 


can be 


938 N 
Calif 


Products Co., Fairfax Ave 
Los Angeles 46 
Dimensions when 24” x 
32” x 5”; when open, 32” x 48” x 1; 
It weighs 90 Ibs. and carries a maxi 
mum load of 500 Ib 
Want more info? Use 
page 98 and you will 


closed are 


coupon on 


get it’ 


632—Mirror 


15! West Coast shock 
mounted with elastic 
to be vibration-proof 
double bar bolt-on 
been introduced by 
Yankee Metal Products Corp., 25 
Grand St., Norwalk, Conn 

The mirror, plated with copper to 
prevent deterioration from condensa 
tion, also feature telescoping arms, 
electrically welded tubing and al! 
teel part 

Want 


page 


A 65%" x 
glas mirror 
stop nuts, said 
and featuring 
brackets, has 


mrmLoOTre nfo U 
98 and jou vill 


coupon o7 


get it! 


633——Anti-Knock Compound 


“Motor Plu 
pound said to 


an anti-knock co! 
curb the increase 
gasoline octane requirement Db 
ducing engine deposit has 
veloped by Ethyl Corp 
Ave., New York 17, N. Y 
duce surface t 


ignition 
Want more inf [ 
page 


re 
been de 
100 Park 
It also 


re 


98 and 
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Hitting a new high 


in sales and popularity !... 


55 DE SOTO 


Another reasor why if pays ie) be 
a DESOTO-PLYMOUTH dealer! 


s Jt SY 


a 


i 
Wy a 
| 
ue, m =: 
en FORD hoa 
——~ — _ = = 
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Tennessee Law Slaps 
(Continued from page 38) 

a certain price. They make the 
public think the car can be bought 
us advertised for ay $1,777 
which is a stripped-down naked 
model car. People come to a show 
room and want to buy it 

They say, “Here it is advertised 
and we want to get it 

But let the dealer try to get it 
from the factory—it is just not 
available. Under this new law, the 
car advertised must be delivered 
within 60 days after the dealer’ 
order is received 

A manufacturer's license to do 
business in the state could be re 
voked or suspended if it wa 
proved that he had attempted to 
induce ol coerce any motor ve 
hicle dealer to enter into any 
ugreement with such manufacturer 
or to do any other act unfair to the 
dealer by threatening to cancel any 
franchise on contractual agreement 
existing between them 


Similar to Other Commissions 


Our new licensing board i 
similar to that for licensing gen- 
eral contractors of the state, or for 
insurance agencies, architects, bar 
bers, beauticians and other: 

The bill was sponsored by the 
Tennessee Automotive Association 
for the sole purpose of cleaning up 
the new- and used-car market in 
Tennessee without working a 
hardship on anybody. Both new- 
car dealers and used-car dealer: 
are represented on the commission 

Already I have had lots of letters 
from over the state, congratulating 
me on my stand and my influence 
in getting the bill passed 

Prior to introduction of the bill 
taken of the Tennessee 


a poll wa 
member 


Automotive A 
ship. They voted practically unani 
mously to sponsor this legislation 
and do all they could to pass it 
Many dealers worked for it 

The primary purpose of estab 
lishing this licensing commission 
is to clean up the inequities of the 
automobile business in the state, a 
situation which was largely 
brought on by the dealers them 
selves. The law also provides for 
protection to the new-car dealer: 
from the manufacturers, which the 
dealers have not had heretofore 

The law provides that the com 
mission shall be composed of one 
member from each of the nine 
congressional districts in the state, 
and a chairman to be selected from 
the state at large. All are appointed 
by the governor from a list of at 


ociation 


110 


Chester R. Pace, veteran dealer 
of Clinton, will administer the 
Tennessee law in behalf of the 
commission, which is composed of 
used- and new-car dealers. 


least 20 names furnished by the 
Tennessee Automotive Association 
The terms are staggered, so as to 
have old and experienced member 
on the commission at any time. The 
chairman’s term is co-terminus 
with that of the governo: 

Rules and regulations are being 
established at the June meeting 

We will have an application form 
to be filled out by all applicants 
who want to be licensed in orde! 
to do business in Tennessee. They 
will have to meet certain specifi- 
cations and qualifications 

Persons licensed must be estab- 
lished and qualified businessmen, 
with a place of business, a lot in 
which to operate from and all the 
necessary business licenses 

They must have an outlet with 
ome financing Institution to fi- 
nance properly and adequately the 
cars that they sell on the install 
ment plan 

A lot of men have been oper- 
ating from their hippockets. They 
have no telephone, no office ot 
anything else. In peddling cars for 
resale they do not even buy re 
quired privilege from the 
county clerk 

The state ha 
of revenue in that respect 

The entire commission wa 
worn In at an organizational meet 
ing in Nashville in May. At that 
time we also elected Chester R 
Pace of Clinton, Tenn., as execu 
tive secretary, to be in charge of 
the office we will open in Nash 
ville. He is a former president of 
the Tennessee Automotive As 
sociation. He was with the Ande: 
on County Motor Co. (Chrysler 
Plymouth), but has sold his in- 
terest to his brother-in-law 

The law provides for the licen 


license 


been losing a lot 


dealer 


istriDu 


alesmen 

tors, wholesale: 

distributor branches, factory 
entatives and distributor 


brancne 
repre 
repre 
entative 

All manufacture! and their 
representatives doing busine in 
the state must be licensed by July 
1, 1955 

All new- and 
must be licensed by Sept. 1, 1955 

All salesmen must be licensed by 
Jan. 1, 1956 

These are the license fee 

] For each manufacturer, dis 
factory 


used-car dealer 


tributor, or wholesaler, 
branch or distributor branch, $100 

2.—For each vehicle dealer sell 
ing both new and used motor ve 
hicles, $20 

3.—For each factory representa- 
tive or distributor representative 
and motor vehicle dealer selling 
only used motor vehicles, $15 

4.—For each motor vehicle sale 
man, $3. 

The law differs from some of 
other states in that it is broader in 
scope. I understand the Texas law 
for instance, doesn’t license manu- 
facturers, but just the dealers and 
their salesmen. Tennessee's law 1 
more like that of Louisiana. A law 
has to be drawn in accordance with 
a state’s constitution to make it 
constitutional 

Mr. Pace has been in Madison 
Wis., reviewing the operations of 
the Wisconsin licensing commi 
sion, as it is one of the oldest com 
missions and one of the most suc 
cessful of this kind now in opera 
tion. Dealers in Wisconsin, due to 
the protection afforded them under 
this law, have often said they 
would not take a million dollar 
Other states hav 
include 


for release of it 
ing such a law in effect 
Louisiana, Texas, Oklahoma and 
Rhode Island 

A bill was introduced in pra 
tically every state this year that 
did not have one. Some failed. We 
were the first state to pa 
this year. We had obstacles, in 
cluding a fight by some manufac 
ture! not all of them 


a law 


Willys Promotes Kershow 


Willys Motors, Inc., has _ pro- 
moted W. V. Kershow from tech 
nical service manager to general 
service manager, Hickman Price 
Jr., vice-president in charge of 
sales, announced. Kershow, who 
has been with Willys almost con 
tinuously since 1913, is 
of Society of Automotive Engineer 
and the Automobile Old Timer 


a member 
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NEWS ABOUT THE 
SCHOELLKOPF 


EXPANSION POLICY 
200 how youl benef 


86-year-young company 
announces development 
policy 


With the addition of aggressive, new manage 
ment personnel, The Schoellkopf Company is 
entering a new phase of expansion and develop- 
ment in the growth of this famous business 
institution. 


Customers benefit by 
stepped-up service 


You...the customers... will benefit from this 
policy in several important ways. First, augmented 


HARDWARE 


Distributors of General Hardware 
and Houseware Lines 
Implements and Repair Parts 
Sporting Goods 
such as 
Scott-Atwater Motors 
Remington Arms and 
Ammunitions 


Colt, S. & W., Winchester, 
Savage 
Leading Tackle Lines 


AUTOMOTIVE 


Distributors for Leading Automotive 
Lines, Including 
Champion Spark Plugs, 
Fram Filters, 


Thermoid, AP, etc. 


service on your business with the company... 
faster handling of your orders, more active con- 
tact with the Schoellkopf representative in your 


area. 


New profit-building lines 


Second, and very important, watch for future 
announcements of important new lines. The 
Schoellkopf Company policy is to seek out popu 
lar new lines and to stock the most profitable, 
fastest-selling merchandise in the field... mer 
chandise that is backed not only by the manu 
facturers involved but also by a distributing house 
that has conscientiously served the Southwest 
since 1869. 


MANUFACTURERS 


JUMaT 


BRAND 
Automobile Seat Covers 
and Fabric Goods 
Gun Cases 


Saddles and Accessories 


THE SCHOELLKOPF COMPANY 


806 JACKSON STREET 


hairmar 
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TIME SAVERS 











When Gauging Valve Lash 
While Engine Runs 


NYONE who has tried it know 
how difficult it is to gauge the 
valve lash on a Ford or Mercury 
while the engine is running. Some 
sort of holder is necessary for the 
feeler gauge, something that does 
not absorb heat and will not slip 
out of the finger 
The best holder we have found 
is the one shown in the sketch. It 
can be easily made from the han- 
dle of a cheap keyhole saw obtain- 
able at most ten cent stores, It is 


only necessary to remove the saw 


blade and attach a 

proper length of feel- 

er gauge stock by 

means of the screw 

which held the saw 
Then bend the gauge to the desired 
angle Lynn F. Snoddy, 1622 
Vivian Street, Shreveport, Louisi- 
ana 


Holding down Oil Use 
After a Valve Job 


ryvo HOLD down oil consumption 
| after a valve job, I find thi 
method very helpful 

To keep the dust and metal that 
comes from refacing the valve 
eats out of the cylinder bores (one 
of the major causes for this com 
plaint), I take some paper and 


tape from the body shop and tape 
the paper between the valve port 
and cylinder bore The paper 
covers the bores to keep out the 
dust and metal.—Herbert W. Huz, 
Walser Motors Inc 
Rapids, North Carolina 


Roanoke 


To Loosen Sticking Valves 
In Manifold Control 


Q)* MANY in-line engines we find 
JF the manifold heat control valve 
is sticking 

A good remedy for this i 
ply fine valve grinding compound 
to the exposed ends of the shaft: 
With the manifold hot, the heat 
melts the grease base and carrie 
the abrasive where it i 
most. Then work the valve back 


to ap- 


needed 





DON’T BE A HEADLINE! 


BE SAFE WITH A 
COLE-HERSEE 


Master G58 Switch 


A FLIP OF THE LEVER AND YOU SHUT 
OFF ALL CURRENT TO PREVENT: 


TAMPERING Disconnects current when parked or ga- 
raged. In many cases results in lower 
insurance premiums. 

FIRES Disconnects battery circuits to prevent fires 
of any electrical origin. 
VATA im No drain if some switches have been un- 
knowingly left ‘‘On"’. 


Send For Our Form 
D-177 For Additional 


Information. 
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as shown in the sketch Lynn a 's pipe tap and screw in the zerk 


GOT A GOOD F. Snoddy, 1622 Vivian Street fitting. After the housing is re 
Shreveport, Louisiana moved from the head of the 
i 


é | D EA? speedometer crew it on the 
e ; Greasing “Speed” Cable end of the unit and it is now ready 





r every With Housing Intact for a small hand lubricating gun 
r r . 23 In 


( Kernaghan, 2324 Har? 


T° LUBRICATE a speedometer dependence, M ( 
cable without removing it 


from its housing, the following unit Leaking Rear Pan Gasket 
will fit lanyvy model of pula ° 4 
a Pol On ‘55 Pontiac Fixed 


Cal 

Using a x X i male connector YW CORRECT i ( 
found in the copper tubing fitting leak on the 1955 
line, thread the '4 en SI with find it helpful 














and forth until it is free 

After the valve is freed up, the 
compound can be washed out with 
kerosene oil in a squirt can. Then 
apply some type of heat-resistant 
oil. The job is done and the valve 
works fine.—-Charles D. Trent, Jr., 
Route No. 1, Box 98, Elon College, 
North Carolina 


To Modify Wrench Handle 
For Ford Distributor YOU Everything in the 


O* LATE-MODEL Fords, Mercury ) 
Shock Absorber Business — 


and Lincolns there is a special 
wrench for the distributor, but on 
those job where a_ windshield plus that extra wallop oe 


washer jar is mounted close to the 


Soeeeneioas Shane fan's Veees ou Suen GABRIEL'S EXCLUSIVE PATENTED 


the wrench handle, so, consequent 


ly, the jar must be removed 
It is possible to change the angle 
of the wrench handle to allow re 
moval of the distributor without 
the time lost removing and re - 
placing the jar Just heat the 


wrench under the handie and bend 


the handle about 45° to the right 


because GABRIEL gives 


get into the SHOCK ABSORBER 


GABRIEL eo ..», , GABRIE 


the Yast name ry 
RIDE CONTROL 


THE GABRIEL COMPANY 


CLEVELAND 15, OHIO 
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acro the back of the pan (along it out good again and install two 


the concave section) by soldering in 
a strip of 5/64” welding wire 

This has plugged several 
for us when the usual device 
failed ‘Reds’ Fairies and Tom 
Leary, Kelly Pontiac, Inc., Balti- 
more, Maryland 


felt washers on the axle where it 
fits up against the end of the rear 
leak housing. The seals out of a Stude- 
baker timing gear cover make per- 

FELT WASHERS fect felt washe1 3e sure to pack 
HERE the outside wheel bearing with a 
good grade of wheel bearing 


600 miles with the rear wheel grease 


To Stop Grease Seal Leak grease seals leaking. We have tried This method will work on any 


installing new seals, but without model from ’35 to °'55.—Alvin L 


On Ford Truck Wheel 
proper results, After a couple of Walker, Tucker Bevell Motor 
W* HAVE had a number of new days the same truck returns with Chase City, Virginia 


trucks—F5 and F600 Ford the same trouble a 
come back after the first 500 to We remove the wheel and clean To Keep Slices Spliced 


Knot Wires Together 


_— lamp, appliance or exten- 
M | Presses ion cords break, instead of 
Acco an ey joining the broken ends together 


by baring them and wrapping them 


products “Our MANLEY Press about each other kin the insula- 


tion off each wire for 2”, then tie 


Paid for Itself in 9 Months’ Time. a knot in the bare wires before 
Now it gives us a good monthly profit”’ wrapping them around one another 
and taping each splice separately 
This makes a joint that won't 
pull apart at the slightest tug and 
can prevent blown fuses and fire 
MOVABLE HEAD Stanley Clar} 3ox 222, East 
eve> ge pete Bradenton, Florida 





Mercury Names Crowley 


Mercury Division of Ford Moto: 
Co. has appointed A. H. Crowley 
senieiilld masoes as assistant general sales manager 
Set ond work hom ony position in charge of field operation 
Joseph E. Bayne, general sales 
manager of the _ division, an- 
nounced. Crowley, who _ joined 
Ford in 1926, was formerly as- 
sistant general sales manager-Mer1 


AURILIARY PRESS 
Hendies light jobs independently : cury of the Lincoln-Mercury Divi- 


MANLEY New Hydraulic (a 
60-TON PRESS _ é vell-lecking two organizations 


Here's How You Too Can Make Money Dodge Appoints Snowden 


Dodge Division of Chrysler Corp 


. 
with a Manley Press has appointed Byron S. Snowden 


@ Hundreds of shop owners are making 5 mODELs as assistant sales manager-truck 


good money on their MANLEY Presses, like MANLEY in charge of advertising and sales 
the garage man quoted above. With a promotion, William S. Woolsey, 
MANLEY Press you save the time of a man TRESTLES general sales manager-trucks, an- 
delivering and picking up the work from (from 2 to 10 ton nounced last month. Snowden had 
somebody else. And. . . you save the profit capacities) been director of advertising and 
the other shop has to make. You will bring ee merchandising-trucks since De- 
other work in, too, if you have an efficient, —_— cember. 1954 
easy-to-use MANLEY Press. 


MANLEY Presses are made in 25, 40, 60 ' Ch . 
vei or : rysler Hires Huntress 
and 80-ton capacities for manual or air Let us tell you MORE y 
operation. Features such as bolted con- ' MANLEY DIVISION sas | CI — ¢ Chrveler 
struction, open design, self-locking table, {| American Chain & Cable, York, Po. | irysie ision Oo ir’ 
Please send literature and prices | Corp has appointed Jack B 


ositive ram control which can’t be over- : 
M4 Jed make a MANLEY Press your best buy lon MANLEY Hydraulic Presses | Huntress as merchandising man 
oaded make a - y ** [and MANLEY Trestles with name | . 
ager, announced E. M. Braden 


acco Manley Division | of nearest Distributor 
AMERICAN CHAIN & CABLE a ; was formerly advertising manage! 


ng ae of Nash Division of American 


York, Pa, Chicago, "ew York, Portland, San Francisco, Bridgeport, Co T 
The Best Equipped Shop Geta the Profitable Business L enema @s.60 Me jtors 


sion, which was recently split into 


general sales manager. Huntres 
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Kust Master Pict-()-Poem 


When customers drive in with steaming 
radiators ... 


oc 2 a ee ae ee eae Me ee 


Rust Master dissolves all rust and 
scale in the entire cooling system. 
Just pour Guaranteed Rust Master 
in the radiator — rust proofs for 
a whole year .. . 


® No Draining 
* No Flushing 
¢ No Waiting 





There's no need to drain and flush to clean out 
rust and scale and to improve water circula 
tion... 


SE eB Baa eee. 


PROFITS 








It's smart to stock all 
Rust Master products 
for More Satisfied 
Customers — More 


Profits! 


RUST MASTER — LEAK MASTER — SLUDG-MASTER — CARB MASTER — PARTS MASTER 





PRODUCTS WORK Wy 5 — 


p -"% 56 CREIGHTON ST, CAMBRIDGE MASS 
fo-CH IME SILENT PARTNERS OF MOTOR EFFICIENCY 


Pians Shape Up for Shop 


(Continued from page 31) 


ment of truck service.” His future 
plans call for “periodic advertising 
which personalizes the service 
manager, foreman, mechanics and 
body-paint crews—one or two men 
per ad 

Installing “almost all new equip- 
ment’ was a big factor in his 20% 
volume climb at Carlsbad, N. M 
said John Barton, “although I be- 
lieve we're on an upward trend.’ 

J. J. Altman’s Cadillac dealer- 


ship at Charleston, S. C., had a 
drop of seven per cent, due to a 
shortage of two mechanics. Back 
at full shop strength, the volume 
ituation “will pick up,” he com- 
mented. 

shop volume was the same for 
the four months this year as for 
that period last year at Lee-Gray 
Chevrolet Co., Forest, Miss., but 
this is expected to be improved by 
having “segregated our custome! 
ervice from used-car recondition- 
ing,”’ said Jack Lee 

Better have 


parking facilitie 





CUT REPAIR COSTS 


RIKER HEAVY DUTY EXHAUST SYSTEM 

ACCESSORIES LAST LONGER BECAUSE 

THEY’RE MADE ESPECIALLY FOR TRUCKS, 
BUSES, AND DIESELS 





Perfect 360° Clamping 
..no more “leakers”’ 











Riker offers a complete line of heavy 
duty exhaust system parts designed 
and manufactured especially for 
trucks, buses, and diesels 


These parts last longer in service, 
easier to install . CUT REPAIR 
COSTS! 

ANOTHER RIKER FIRST we 
are proud to be the first to distribute 
a NEW Patented 360° clamp (U 
‘T'ype). It’s easier to install... clamps 
in a “perfect circle’ to eliminate 
leakage 


You'll get more for your money when 
you buy and install RIKER MUF- 
FLERS and PARTS. Remember 
Heavy Duty MUFFLERS and 
ACCESSORIES is a business with 
RIKER . not a sideline 





UNIVERSAL TAIL PIPE ZZ eva inaiael 
aii SD a“ 





CURVED 
STACK PIPE 


id w 
REDUCER 


MUFFLER & PIPE HANGERS 


( iat, COUPLER 
Ask Your Jobber or Write 


RIKER 


FLEXIBLE STACK CONNECTOR 


— 


90 DEGREE 
ELBOWS 
sHORT 

TAIL PIPE 


WELDED STEEL TUBING 
HEAVY DUTY 
FLEXIBLE TUBING 


DESIGNERS & MANUFACTURERS 
HEAVY DUTY 


MUFFLERS 
Exclusively 


RIKER MANUFACTURING —4809 DETROIT AVENUE—TOLEDO 12, OHIO 
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been provided by W. C. Poindex- 
ter, Poindexter’s, Louisville, Ky., 
where volume was up two per 
cent. 

The rise of 10% at Elliott Mo- 
tors, Inc. (Lincoln-Mercury), Em- 
poria, Kan., was due to “better 
business conditions over-all.” 

But some didn’t 
agree with this view. Said Don A 
Miller of Bristol, Tenn., whose vol- 
ume was down 40% 

“Most of the public seem to be 
up to their necks in debt. Every- 
one wants price. There seems to 
be nothing else to do but do work 


respondents 


cheaper and advertise 

A Maryland dealer whose vol- 
ume was up 10% went into more 
detail 

“Why don't 


check on car owners and find out 


you make a positive 


how much they actually owe in all 
types of debt, both long and short 
term 


The Reason for the Rise 


“We attribute our volume 
to people repairing their cars in 
tead of buying new ones, as they 
plan to keep their present car for 
several more year 

“We have no plans for boosting 
hop volume as the credit situation 
is bad enough now. Also, one o1 
two bad days with increased over- 
head would hurt. We would rather 
business at a small profit 
than take on more men and over- 
head at this time. The average per- 
on is in debt up to his hat not to 
his eal and it’s all he can do te 
meet 


do less 


make end 
“The slightest expense over and 
above the normal ones and _ the 
iverage person is behind in pay 
ments to one or two of his credi 
tors 
“What this country needs is more 
to the 
economics of life as well as teach 
ing the three R There wa 
day when a man word was a 
bond, but today he | 
being encouraged to take on debt 
right and left without a thought 
for the future, Unfortunately thi 


is being encouraged from the time 


education in the schools a 


good as his 


he gets out of service and the final 
cost 1s never shown.” 

“Practically no change” in shop 
volume was reported by L. B. Al 
len of Allen Motor Co. (Chevro- 
let-Buick), Port Gibson, Mi 

“There is very little that we can 
do to boost shop work,” he said 
“as an ever-increasing number of 
‘shade tree’ mechanics offer sav- 
ings to our customer and GM 
parts are offered at a discount by 
any number of different outlet 

“Our parts business is suffering 
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ms PYRUIL 


ONE FREE WITH EACH ELEVEN YOU BUY 


qo 8uy tT cans 
vee. \ PYROIL “A” 
©) GET 1 FREE 


- 
<= 


HERE'S HOW IT WORKS* 


You Buy: 
Case of 48, 3 oz. "A" (@25¢ retail... 


You Pay For 
Only 44——(4 Cans Free) 


Dealer PROFIT 45% 


PLUS Valuable Premium ( oupons in every 
case of Pyroil! 


ZAP. 
pine” 


— 3, 


Buy 11 CANS 
PYROIL "B” 


ose \ GET I FREE 
oO, 
aii HERE'S HOW IT WORKS* 


You Buy: 
Case of 24, 12 oz. "B" (1 79¢ retail...$18.96 


You Pay For 
Only 22—(2 Cans Free) 


Dealer PROFIT 45% 
PLUS Valuable Premium oupons in every 


case of Pyroil! 


*Applies to 3 oz., 12 oz., Pints and Quarts. Offer expires June 30, 1955. 


ORDER BY THE CASE AND SAVE 


suy 11 ruees 
FLEX-O-FIX 


GET I FREE 


Flex-O-Fix, the amazing rubber repair 
product. Spreads from a tube. . . dries into 
a tough, elastic rubber. 1001 uses around 
car and home. Sells on sight. 


HERE'S THE DEAL 

You Buy 

12, 2% oz. tubes (1 75¢ list 

You Pay for 11--(1 Tube Free) 
Dealer PROFIT 45%......... 
Stock Up Now at this “LUCKY ‘'LEVEN”’ 


price. Order as many as you want... today! 


...- $4.05 





. 
Bigger Ad Program uring 
April, May and June to help you sell More 
Pyroil. Millions of messages to consumers in 


@ Saturday Evening Post © Sunset 

@ True @ American Legion 
® Argosy ®@ Christian Science 
@ Outdoor Life Monitor 

@ Sports Afield 
@ Field & Stream 
@ Hot Rod 

© Car Life 


®@ Popular Science 

®@ Popular Mechanics 
®@ Mechanix Illustrated 
@ Motor Trend 


Millions of motorists have used Pyroil for 
years. Know its money-saving features, 
won't accept substitutes. Have genuine 


Pyroil ready for them Flex-O-Fix, too 


Check your stock and 


ORDER FROM YOUR JOBBER TODAY. 


Write Pyroil for attractive premium ¢ atalog 
full of quality prizes Earn some for yourself 


THE PYROIL COMPANY, Dept. 55-65, LA CROSSE, WIS. U.S.A. 


SUPER LUBRICANTS «- WORLD FAMOUS SINCE 1929 
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and so is our shop work. However, 
much of our work is the result of 
inexperienced mechanics and these 
‘shade tree’ boys 

“The so-called franchised auto- 
mobile dealer is up against more 
problems right now than he has 
ever been before, and as a result 
profits have shrunken until it is 
most difficult to make expenses. 
The writer has been an active au- 
tomobile dealer ever since Sep- 
tember, 1912 

“The factories force us dealers to 
buy many tools never used, pay for 
subscriptions to everyone we sell a 
new car to and continue on ’til 
these buyers die. We also must pay 
outrageous prices for films and 
sales helps. 

“They demand we spend hun- 
dreds of dollars traveling to meet- 
ings, and send mechanics to their 
schools, which in turn cost dealers 
aplenty in loss of time of the me- 
chanics and their expenses while 
attending these school: 

“All of these things are good IF 
the dealer were able to pay them 
and still have something left to 
pay on his investment 

“General Motors’ 18.6° profit 
last year compares most unfavor- 
ably with the dealers’ net profit on 
gross sales, 0.64. We did slightly 
better, making 0.9% 

“Many dealers are badly crossed 
up with their factories, and the 
factories are too often demanding 
dealers take cars which the deal- 
ers know they cannot sell at a 
profit, or maybe not at all 


“A pgood 90-day strike would 
help the dealers out of a very bad 
hole. Too many dealers are selling 
cars at cost plus a few dollars, with 
no service to the purchaser, who 
comes to a franchised dealer and 
insists on free service on a Gyp- 
Jought car.’ 

Ivy Hall of Cabot, Ky., 
his volume up 10% and attributed 
it to “giving the customer more 
service for the same money.” He 
said he plans to “continue giving 
the customer good service at less 
profit.” 


reported 


His Volume Is Up 32% 


Volume was up 32% at Burton’s 
Repair Service, Mount Airy, N. C., 
because of “more consistent fol- 
low-up of customers and incentive 
bonus for employee: Herbert A 
Burton plans more liberal credit 
terms and more advertising 

Volume jumped by 45% after 
more new cars were sold and the 
hop was enlarged, said Peek Olds- 
mobile Co., Decatur, Ala. The com- 
pany is planning to enlarge the 
hop and add a body shop 

A Mercury dealer in Tidewater 
Virginia had a volume climb of 
44.9% 

Lee Chevrolet Inc., Sparta, 
Tenn., had an increase of 17.2%, 
attributed to a decrease of 21.8% 
in internal labor and a greater 
percentage of customer work. In- 
ternal labor department has been 
separated from the other shop ac- 
tivities 

Selling more new cars accounted 


“All right, lady, maybe I'd better take over now.” 





























SOUTHERN AUTOMOTIVE JOUBMAL 


hop increase at Sex- 
(Pontiac), Lilling- 


for the 30° 
ton Motor Sale 
ton, N ¥ 

“General 
accounted for the rise of 15% re- 
ported by Holden Motor Co 
(Chrysler - Plymouth), Newport, 
Ark 

Goodwin Buick Co., Inc., Sum- 
ter, S. C., had a climb of 11% be- 
cause of increase in personnel at 
the local air base. C. C. Goodwin 
has hired a stenographer to push 
mail advertising along with serv- 
ice follow-up board 

“Better organized shop 
efficient’ was the reason for the 
increase of 10% at Campbell 
Motors. Inc. (DeSoto-Plymouth) 
Sarasota, Fla 

Stephens Garage, Apopka, Fla 
listed a drop of 30% due to “local 
earnings decline of our customers.’ 
“additional 
automatic 
attach- 


weather conditions” 


- more 


Its management plan 
ervice in tune-up 
transmission and power 
ment service.” 

A well-known Tenne 
Plymouth dealership 
drop of 12% and said he planned 
a “steady post-card 
paign and phone calls by all re- 
tail salesmen on service while can- 


ee Dodge- 
reported a 


ervice Cam- 


vassing for car and truck pros- 
pect: : 

Bay Chevrolet Co Palacios 
Texas, reported its volume down 
20% and attributed it to ‘too many 
independent mechanics’ offering 
parts at a discount and sticking 
customer for labor.” 

Jimmie Lang, Orlando, Fla., said 
his volume was down 25°7 because 
“35% of our customers have pur- 
chased new, 1953 or 1954 cars in 
the past 90 days.’ But these same 
cars “will require work soon, so 
our volume should increase ac- 
cordingly,” he said 

“In the meantime we shall use 
the newspaper spot ads and a per- 
sonalized mailing list, plus the 
telephone.” 


Packard's Production 
Already Beats ‘54's 


none by late last month had 


produced well above 35,000 
current-model Packard and Clip- 
per cars, or 16% more than were 
built during its entire 1954 model 
run, it was reported by Dan 
O’Madigan, Jr., sales manager 

O’Madigan said both production 
and sales this year showed im 
portant progress being made to 
ward recapturing Packard's posi 
tion in the luxury-car market 
More than 45% of current output 
is being allocated to luxury units 
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NOW... LOW-COST Car Cooling 


WITH THE EFFICIENT REFRESHING COOL AIR 


THROUGHOUT THE CAR 
Wa o* (TT ——~ 
y LEAL LA awnte 
ICE COOLING SYSTEM - ‘ ) ) 
LOW-COST COMFORT FOR ANY AUTO OR TRUCK een ‘| _L*. 














Recirculating air, blown through the ice 
water cooled radiator is distribvted through 


1 thas : out the cor giving pleasent relief from the 
a HOT summer winds 


Fe, FF: =~ ae 
o - Ne EFFICIENT TRANSFER OF 
' COLD FROM ICE TO AIR 


One hundred pounds of ice cools the cir 
culating water for hours. A specially de 
signed sump pump circulates the ice woter 
from the chest into the cooling fins and 
returns it to the chest for re-cooling 


ELECTRICALLY OPERATED 
NO DRAIN OF ENGINE POWER 





The ‘“Comfort-Minded’ Drivers 
have been waiting for the... way de ih Yu a 


switch and aimost immediately your cor is 
filled with cool refreshing air No power 


SF OSE FF O- robbing compressors to run 
, INSULATED ICE CHEST EASILY 


DISCONNECTED FOR PICNIC USE 

















Here at last is car cooling within the reach of ‘Mr. Average Motorist.”’ 
Fill the insulated ice chest (100 Ib. capacity) and enjoy the refresh : 
ingly cool breeze throughout the car — eliminates driver fatigue — — 0 . 
insures pleasant dust-free driving. The easily installed FROST-FLO : - | 
takes up no more space than one or two pieces of luggage Lien 

\4 


‘7; 











Keep bottled or conned beverages icy cold 


MANUFACTURING COMPANY, INC. for added driving pleasure or merely dis 


¥ connect the hoses and take your ice chest 
605 South Summit St. on picnics to beep your food ond beverages 


Arkansas City, Kansas fresh ond cold 
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Coming Continental Series 
To Be Called Mark Ii 


} pre Motor Co.’s Continental will 
be designated the “Continental 
Mark II" based on the assumption 
that the 1940-48 Lincoln Conti 
nental series was Mark I, William 
C. Ford, 
company and general manager of 
the Continental Division, an 
nounced 

Departing from the practice of 
identifying American-made cars by 


model year, Ford said that the Con 
tinental Mark II, to be introduced 
later this year, will be redesignated 
Mark III at the time the next 


vice-president of the 


major-body change is made. 

Ford said that such a designa- 
tion would emphasize the basic 
body design of the Continental 
rather than a model of any par- 
ticular year. 

The hood ornament (shown here) 
is a four-pointed star with vertical 
and horizontal bars set in a hollow 
escutcheon. Adapted from the 
crest which will appear on the 
rear, the ornament is four inches 
in diameter and three inches high, 
excluding its base 


North Carolinians Ask 
For Junker Program 


HE North Carolina Automobile 


Dealers Association resolved at 
its convention last month at Pine- 
hurst, N. C., to institute an effec- 
tive junker program 

Other resolutions were: 

1.—Adequate state and federal 
legislation providing territorial se- 
curity for dealer franchises 

2.—Effective federal legislation 
toward curtailment and cessation 
of bootlegging 

3.—Provision of each automobile 
manufacturer of a vice-president in 
charge of dealer relations 











THE COOLEST... 


...most comfortable all-purpose cushion 


Manufacturing Company 


the coolest, most 
comfortable, all purpose 
cushion. Mitchell's famous 
"Open Window" weave of 
beautiful Vinyl-Coated fab- 
rics allows free circulation of 
air to all points of body con- 
tact, thus speeding evapora- 
tive process. Each cushion is 
hinged and trimmed with 
heavy duty plastic film— 
stoutly stitched for maximum 
strength and beauty. Parallel 
constructed coils of 21 gage 
wire allows the seat spring 
units to withstand heavy pres- 
sure, The beautiful cushions 
are conveniently packed in 
assorted colors (blue, red, 
green), 12 to the carton. 


Here is 


Ft. Smith, Arkansas 
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4.—That the industry institute 
and carry out a program similar to 
the prewar quality dealer program. 

5.—That car manufacturers 
establish bona fide provisions for 
continuing franchise contracts. 

The association also pledged 
continued cooperation with the 
National Automobile Dealers As- 
sociation in attempting to control 
bootlegging and in its fight to 
eliminate the phantom freight 
charges, 

Newly-elected officers are: 
Charles G. Conn, J: (Pontiac), 
Raleigh, president; John M. Tiller, 
Durham, vice-president; E. D 
Craig, Gastonia, secretary, and 
Troy Smith, Liberty, treasurer. 

Elected directors for three-year 
terms were Walter Deal of Ashe- 
ville, N. C., C. G. Nuzum of New- 
ton, ©. H. Harriss of Salisbury, 
John M. Tiller of Durham, Henry 
H. Sandlin of Dunn, W. A. Raney 
of Wilmington and Walter Har- 
rington of Greenville 


Chrysler Names McCarthy 


Chrysler Division of Chryslet 
Corp. has appointed George J. Mc- 
Carthy, one-time Jacksonville, 
Fla., regional manager, to assistant 
ales manager, E. M. Braden, gen- 
eral sales manager, announced last 
month. McCarthy joined Chrysler 
in 1939 and recently wa 
director of marketing and distri- 
bution 


most 


American Motors Builds Depot 


Motor ha tarted 
Texas . of a 


American 
construction in Dallas 
50,000-square-foot warehouse and 
office building as a parts depot for 
Texas, Oklahoma and New Mexi- 
co. The building will be 215 feet 
wide and 250 feet long with an 
8,000 


office area of more than 


quare feet 
McDowell of Kansas Dies 


Frank N. McDowell, Ford deal 
Kansas, died May 
$ at hi McDowell was a 
past president of Kansa Moto: 
Car Dealer Association and ac- 
tive in the affairs of National Au- 
tomobile Dealers Association 


er of Parson 
home 


Dodge Names Keller 


Dodge Division of Chrysler Corp 
has appointed Charlie M. Kelle: 
former Pittsburgh, Pa., city man- 
regional manager- 


age! a 


of the Greensboro, N. C 
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Sander drives saucer 
grinding wheel to 
smooth down welds. 


Sander with wire- 
cup brush removes 
old paint, rust, poe 
dirt quickly. 














20% more power, 20% less weight— 
NEW Black & Decker 7-inch Standard 
Sander does your tough jobs easier, faster 


The spe 


puee, grit 


a 


LEADING DISTRIBUTORS EVERYWHERE SELL 


@) Bh @ Blak Decker 


PORTABLE ELECTRIC TOOLS 


Left to right are these men of R. H. Chilton Co., Inc., 
Nashville, Tenn., snapped at the Southeast Automotive 
Show in Atlanta in late April: Ollie Edwards, James 





More Jobber News 


(Continued from page 45) 





Chilton Praises SE Show; 
Brought All Salesmen 


td Chilton, Jr., vice-presi- 
dent and general manager 
praised the recent Southeast Auto 
motive Show and expressed satis 
faction over the decision to bring 
the entire sales force of R. H. Chil 
ton Co., Inc., Nashville, Tenn., to 
the show 

“We feel that by taking our en- 
tire sales force that we accom- 
plished the task of getting com- 
plete information to them on the 
lines that we carry,” he said in a 
letter to SOUTHERN AUTOMOTIVE 


SERVICE “LUBRICAT 


MW DBSW 


JOURNAL last month 

“Since the show 
crowded, they were able to ask as 
many questions as they desired 
They came away completely satis 
fied that their lines are as good if 
not better than anybody else's 
This to me was as good a reaction 
as I could ask for 

“I do hope that two years from 
now that the show will not be 
placed as far away as Miami be 
cause we would like to take them 
again, but that distance would en 
tirely prohibit thi 

“The only thing lacking that I 
the absence of ‘hard 
parts’ and piston rings. These 
would have greatly added to the 
success of the show. We enjoyed it 
neverthele 

Chilton i 


wasn't too 


could see wa 


president of the Auto 


——— 
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Farmer, Alvin Perry, Bobby Chilton, Jr., Quinn Barton 
(sales manager), Milton Fernell, Hugh Orr, Eugene 
Ivy. Walter Long and Fred Piland (at extreme right). 


motive Wholesalers Association of 
Tennessee 

The Southeast Show conference 
will be held at Asheville, N. C 
next May 25-26 and the next show 
itself has been scheduled for April 
25-27, 1957, at Miami, Fla 


Wippern of McQuay-Norris 
Speaks at St. Louis 


| freon Wippern 
4president in charge of sales, 
McQuay-Norris Manufacturing Co., 
discussed “The Independent's Fu 
ture in the Parts Business” at a 
May 2 joint meeting of the Booster 
Club and the Greater St. Louis 
(Mo.) Automotive Parts & Equip 
ment Association 

G. R. Porter, secretary-treasurer 
of the part “Wip 
broad experience in the 


executive vice- 


group, said 
pern 
parts field and hi 
changes and progress were 


close contact 
with it 
reflected in his talk 
both enlightening and encouraging 
attendance felt very 


which wa 


Those in 
privileged indeed to have had the 
opportunity of hearing him 

Plans were discussed for broad 
ening the Certified Automotive 
Service plan of financing repair 
[o date there are 25 sponsoring 
jobbers and more than 400 retail 
participating. “We 
busine in 


‘rvice outlet 
nave shown a plu 
rease each month since its incep 
tion last November Porter said 


Aluminum Eiects Diefendorf 


Aluminum Industries, In¢ ha 
elected Robert Diefendorf a 
treasurer, Harrison O. Ash, presi 
dent, announced last month. Ap 
pointed controller and _ assistant 
treasurer in 1954, Diefendorf will 


continue as controller 
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Nation-wide Survey of GM Dealers and Customers Shows: 


51% OF BUYERS 
WHO PASSED UP 


R STEERING 


WANTED IT! 





Yes—over half the GM customers we interviewed who did't buy 
Safety Power Steering last year, passed it up because of price 
alone! This year at the new, substantially lower price, salesmen 


from coast to coast are reporting sharply increased sales of S.PLS, 


Now, figured in on the popular 24-month car-payment plan, 
Safety Power Steering costs LESS PER DAY THAN A 
COLPLE OF CLPS OF COFFEE OR A PACK OF CIG.- 
ARETTES! Practically EVERYBODY can afford that «eo 
make sure EVERYBODY gets behind the wheel before you deal! 


emphasize that S.P.S. adds so little to their monthly payments 
| | 


they ll scarcely notice the difference and watch your “take” 


increase! Saginaw Steering Gear Division, General Motors 


Corporation, Saginaw, Michigan. 
i fg 


IT PAYS TO PUSH 


Hafers ER STEERING 
by oe CAG ANAL 





NOW IT’S PRICED TOO LOW 
TO PASS UP! 
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Aluminum Industries Plans 
$1,000,000 Modernization or - 
WASH YouR OWN CAR 


Peg Industries, Inc., i: : —— 

planning a $1,000,000 plant | USE OUR WATER, CLEANER, 

modernization and improvement SPONGES, CHAMO!S — enh, 50% 
WALES, POLISH =S EXTRA 


program, Harrison O. Ash, presi 
dent, announced last month 

Piston casting and valve pro 
duction lines, now pushed to 
capacity, will be enlarged and the 
piston machining line is to be com 
pletely re-equipped at Cincinnati 

Plans include construction of a 
building for expanded operation 
at the firm’s Werk Road plant 
Completion of the program is ex 
pected in six month: 





























Carolinian Builds Addition 


General Auto Supply, Ine 
Columbia, S. C., has built a 20 x 35 
foot addition at the rear of the 
building for warehouse space, C. B 
Richardson, Jr., secretary-treasut “Thought we might as well ride the ‘do-it-yourself’ trend.” 
er, announced 


SOUTHERN AUTOMOTIVE JOURNAL 


“We recently hired another out 
side salesman and have opened Novi automobile air conditione: Federal-Mogul and Bower 


some new territory,” reported D. L. have been taken on by Battery & Propose Merger Plan 

Sims, Granby Auto Supply, Gran- Electric Co., Greenville, S. C., ac- 

by, Mo cording to Cecil Morris, president EDERAL-MOGUL Corp. and Bowe! 
Roller Bearing Co. have voted 

to submit to shareholders a plan to 

merge Bower with Federal-Mogul, 





Breaking All Sales Records! " changing oe Mogul’s name to 
‘ Mogul Bearings, 


Federal - - Bowe 
os os e 
HOLIDAY Bi-Flector Inc., Presidents G. S. Peppiatt, 
in Federal-Mogul, and S. A. Strick 
Use With or Without Flags land, Bower, announced in May 


H. Gray Muzzy would continue 


Merchandised in @ Super- as chairman of the board, Strick- 
po ge LE Ral Raa land would fill a newly-created 
assorted fluorescent colors (or post of vice-chairman of the board 
all-clear) complete with flags and Peppiatt would continue as 
and mounting brackets. president and chief executive of- 

ficer. 





Oklahomans Shine at Bowling 





Sinko SPEED-ECTOR 
“Our store-sponsored bowling 


ese tet — a team won the first-half champion- 
driving safety, keeping motorist aware of car ship and was runner-up for the 
speed, Molded of sturdy plastic in brilliant Tu- season championship in the Okla- 
tone colors. homa City B’nai B’rith bowling 
league,” reported Irving Sirotkin, 
sales manager, Solloway Auto 
WHIRL WAY 8Bi-Flector : S Supply, Oklahoma City, Okla. 
Team members are: Sol Solloway, 
Can be used with or without propeller. Smooth, owner; Meyer Sobol, branch man- 
quiet running . . . propeller equipped with bronze : Yy ager: Irving Sirotkin, Al Wain- 
bushing, metal shaft and self-lubricating Nylon S / troob and Al Jefferson 
bearing. Repels and deflects Bugs, Dust and Snow. 





“Walter Fulbright has _ taken 
over the office management for 
our firm, including our inventory 
system,” John F. McClure, Jr., The 


Feu ’ SINKO MFG. & TOOr [on @ am Order a supply of Sinko  y , . » J 
“~ 4135 WEST GRAND AVE HICAGO 22. ILLINOIS Bi-Fiectors TODAY! McClure Co., Cleburne, Texas, re- 


Bi-Fiectors are Easy 
te Sell . . . Profitable too! 





ported. 
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ge Custom Royal Lancer ost glamorous car on the road 


‘‘Hot’’ talk can’t change the cold facts! 


Dodge Sales Now Doubled! 


his spectacular sales success of the new Dodge is the 


Today, you in the automotive sales and service field 
both in Detroit and through 


have a front row seat on the greatest landslide of sensation of the industry 


public acclaim any car has scored in years. out the retail field 
Dodge sales for the first quarter of 1955 are double Are you missing any opportunities to flash ahead with 


“the Big One” in your community ? 


The New 


those of the same period one year ago! 


Owners of all makes of cars are in on this swing to 
Dodge. Obviously, they like its fresh styling. They like 


its beauty and bigness—up to 9 inches longer than 


competitive makes. They like its flashing performance 


and competitive features 


Dodge Dealers present 


New Dodge Coronet V-8 Four-Door Sedan value buy of the year Bert Parks, AB 
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90% Report Sales Volume Higher; 
Rains Brighten Up Some Sections 


volume the first four 


6* ES 
tJ months of this year really rolled 
along on a higher plateau, accord- 
ing to reports from over the South 
and Southwest in 
questionnaire sent to 350 whole- 
saler: 

A full 90° 


same period of last year, and ap- 


response to a 


listed gains over the 











HOLD ON TO 


YOUR PROFITS 
... with HASTINGS rebuilt 


pigittisiicns 


seititite parts!! 


HASTINGS’ products are re 
bullt with precision, queres 
feeling your customers ut 
most satisfaction. Strengthea 
your grip on profits—try the 
Hastings line of 
Generators 
Armatures 

Pressure Plates 
Carburetors 

Starter Bendix 
Starters 

Ford Distributors 
Clutch Discs 

Fuel Pumps 

Bonded Brake Shoes 


buy through 


your jobber 
Cotalegs avaliable 





pany 


KING, 
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proximately half said the gain 
were at least 15% higher: 
of more than 30° 
One long-established Florida 
house reported sales of $344,825.98 
this year, in contrast to $244,482.80 
the same four months of 1954 
Rains in some sections of the 
drought-hit Southwest brought 
rays of hope for the future to some 


listed increase 


companies 

Said one North 
volume was up 6% 

“Replacement parts have in- 
creased in demand. We feel it i 
due to increased five- to 12-year- 
old car registrations. There is also 
howling in our custom- 


Carolinian whose 


confidence 
er 

As was to be expected in view of 
the continuing reports from job- 
bers, collections were an eyesore 
One North Carolinian’s sales were 
up 15.6 but “collections are not as 
good as sales,” he said 

A Kentuckian experienced a 
ales increase of 10%, but he said 
his collections were off 25%! 

A sales increase of 25% wasn't 
enough for a Tri-Citie 
n Tennessee who said 


executive 
“Same old 
about current’ trade 
problems; ‘Need more sales.’ ”’ 

A Washington, D. C., official 
attributed his increase of 20% to 
“hard selling work and good serv- 


ice and quality, combatting a low- 


complaint 


quality and price market.” 

A Louisiana owner's sales climb 
of 15.6°, was attributed 
erally improved busine 
tions.” One New Orlean 
decline of 15.5 


“to gen- 
condi- 
hou se 


reported a sale 


These veterans of the automotive industry didn’t 


Some 





‘seeeeer-Ca 
+ +--+ ear ai | +—+— 
Reader Surv ey Hh 


* $4 pet tL et tS 
Se RP ORR e HR a: 
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Commented one Texar 
‘Hot shot’ delivery killing 
us. What can we do and not lose 
our accounts?” 

A West Virginian listed a sale 
boost of 7.15% and an Oklahoman 
aid his volume was up 20%. A 
Virginian near the Shenandoah 
Valley reported sales up 30° 

Said a South Alabamian ‘We 
had a 154% increase for the first 
quarter of the year over last yea! 
and a 11% increase the fourth 
month over the fourth month of 
last year.” 

One North Caroliniar 
couldn't account last ear for a 
drop of 25% in sales now reported 
his volume up 20 

An upstate South Caroliniar 
ed a gain of 34° 

A Georgian, situated in 
cultural area 
has depressed conditions, listed a 
ales downturn of 1! 

A Louisville, Ky., house 
ported an increase of 16 offered 
this comment: “We're happy! 

An interesting twist was a re 
port from a North Alabama of- 
ficial that ‘“‘we’re a little off on 
account of losing a salesman whom 
we have not been able to replace 
as yet,” while a Marylander said 
his volume was up $300, but we're 
salesmen instead of 


where lack of 


who ree 


using two 
three. Very good!’ 
One Baltimore, Md 


ales were up 25%. A Louisiana 


company's 


company in an agricultural section 
registered a gain of 24.5 


“travel” very far, 


although this 1899 Schacht (friction transmission and no differentia]) 

is in running condition. The picture was made at Keenan Auto Parts 

Co., Albany, Ga., and left to right are P. A. Keenan, John E. Colley 

of Perfect Circle Corp., Atlanta, and Ed Britton, manufacturers’ rep 
resentative, Atlanta. 
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Jobber's Son Cites 


Management 


As Weakness of Wholesalers 


By JAMES GORDON JOHNSON 


Roanoke, Virginia 


fom majority of the manufactur- 
ers interviewed felt that the 
automotive jobber was by far the 
dominant distributive agency in 
automotive parts distribution. The 
majority of the retail outlets held 
the Yet, it fre- 
quently expressed that wholesaling 
eems to have given way to the car 
dealer and other forms of distribu 
tion 

It is evident that the automotive 
jobber but not the 
job. No agency can be all things to 


Same opinion was 


is doing a job 
all people; but, it must be enough 
things to enough people if it want 
to survive, and if it wants to hold 
within the distributive 
The automotive 
has not held his 
This has been especially true 
the of World War II 
jobber has not been a 
things to as many people a 
before this time 

It was said that the factor of 
availability was an important one 
within this industry. The jobber at 
the present time is not making the 
right goods available to the right 
people at the right time in the right 
place and at the right price. Thi 
factor of availability, contrary to 


its place 
channel jobber 
place over time 
ince 
The 
many 
he had 


close 


wholesaler 
highly 


the opinions of many 
is not a constant. It is a 


variable factor 
Competition Is Waiting! 


maintain 
with 
form 


Unless the wholesaler 
flexibility 
factor, othe! 
which are able and 


degree of 
regard to this 
of distribution 
willing to change according to con 


a high 


demand bound to 
the non-flexible 
aler out of busines Thi 
“flexibility” is a key word in every 
industry that has been able to sur 
time. A business must be 
to adapt itself to 
which sul! 


ume! are 


queeze whole 


word 


vive ove! 
to change 
condition 


ready 
the 
round it 

In the 
tribution industry, 
industry as a 
looking 
and 


varying 
automotive part di 
and in the auto 
motive whole, the 
world 1; forward to a 
changing economy 
The realization of future 
potentialities for the 


jobber, and the improvement of hi 


growing 
these 
growth by 
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Here 


toward 


are excerpts from a 


thesis fulfillment of re 
quirements for a degree of 


master of business administra- 
tion presented to the University 
of Pennsylvania by the on 


of Gordon E Johnson, who 
founded Auto Spring & Bearing 
Roanoke than 30 
years ago and who is a 


president of MEWA. The writer 


consulted virtually every avail 


Co in more 


forme? 


able source for this material 


place within the channel, depend 


in large measure upon the execu 


tion of well-conceived long-rang¢ 


plans under the guidance of a more 


informed, professional type of 
management 

The products of busine 
to the 


can be attracted to 


( hool 


an give assurance jobbing 
channel if they 
the field. Thi 
higher wage to 
level: 
torical 


mean 
the 
It will mean discarding hi 


will paying 


executive 
tarting salaries” for em 
ployed management 

All about u 
dence of the wisene of thi 
ciple. We see 
big and important busine 
thirtie people 
results of 
who are 
the top 
the gain the 
better long-range plan the flex 
bility and the adaptability that | 
needed 

What the 
application of 
based 
knowledge of all 
that 
distribution 


today we see evi 
prin 
general managers of 
in thei 
not the 


younge! 


who are 
nepotism A 

men well-trained 
management position 


within field, we will 


industry need 
ounde! busine 
policie ipon a broade 


the 


irround 


economit 
the 
industry 


auto 
Man 


recognized 


ituation 
motive 
ifacturers have already 


this need and have done something 
about it 


generally 


wholesaler a of 
have not 

Management of an enterprise | 
to te 
hard year 

Management today depend 
tools that are 


] to be 


no longer an art learned by 


long and 
trade 
upon the many avail 
able to it if it 
The tools of modern busine are 
not available in the 


the of hard 


effective 


curricula of 


‘school Knock Thi 
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achieve 


within the 


effective to some 


control 


while 
extent, can only result in 
after the fact 

Further, the 
within a 


chool 


chool of 
company 
crentifi 


appren 
ticeshy with 
out outside academic and 
management knowledge, is in es 
living off a very limited past 


tricted to historical idea 


ence 
that Is re 
principle within 


allow 


ce veloped 
It doe not 


and 
the enterprise 
the learn the 
progressive that are be 
ing developed outside of the ente! 
that! industri 
are meeting that 
them 

the bas 
jobber 1 


apprentice to more 


method 
othe 


prise how 


new problem 
confront 
This 1 
the automotive 
the job—he 1 
type of 


field in which 
not doing 
not perpetuating the 
With 
ional type 
of management of the ills of 
will be on the 
ure, thi | the 


prope! management 


the advent of a prof 
many 
the industry road to 
recovery For 
panacea needed within the jobbing 
industry It 1 the core of the 
that auto 


jobbe I 


problem contront the 


motive 


Briggs Appoints Wanstall 


Ab orber Co ha 
Wanstall a 


entative to 


Brigg 


named 


Shock 
Charl E 

field repre 
all tate west of the 
ippi River, with 
Tyler, Tex: He ha 
i Oklahoma 
for Clevite, a sal 
for Allied Motor 


operato of oan 


tern 


headquat 
been 
representative 

representative 
Parts of Detroit 
and automobile 


Purolator Picks Bury 


Purolator Product Inc ha 
named John W 
AVC! ol t 


jomned the 


Bur ra] ale man 


division He 
1939 


jobber 
company in as al 


assembly) NOrKEe! 


Dayton Rubber Ups Williams 


ton Rubber Co. has ar 
rdon E. William fi 
yional manager in the Ricl 
Washing DD. ¢ 
t) 


ton 


We 
lete AC pr 
ludes plu, 
ive |ifte oll and 
oline oil bath 
cleane! 
L. V. 
Central 


and radiator cay 
i CiMmuanel 

ind ndicator 
Bennett, genera! 
Auto Supply Co., Birmingham 


plug 


parr 
announced 


manayel 
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Impact Wrench Handle ' 
1 120° are strike with tremendous 
n rusted, frozen nuts fast Ang 
keep r indie clear of truc or bus bod 
habia Newly-elected officers of the Automotive Engine Rebuilders Associa- 
tion are (l. to r.): Fred A. Lambert of Los Angeles, Calif., second 
vice-president; L. J. Messer of Lincoln, Neb., president, and H. A. 
Torgis of Toronto, Ont., first vice-president. Robert G. Patterson, 
Sr., of Cleveland, Ohio, was reelected executive vice-president and 
C. W. Yount of Indianapolis, Ind., was renamed treasurer of the group. 





Lubrication of Rebuilt Engines 
Is Highlight of AERA Meeting 


A SYMPOSIUM on “Lubrication of tors Corp., Canton, Ohio, and E 
Rebuilt Engines” was the F. Lindsley, Waukesha Motor Co., 
highlight of the program of the Waukesha, Wis 
annual convention of the Automo- Other panel discussions on “Ex- 
tive Engine Rebuilders Association panding Markets” and “Valves 
held last month at Cleveland Valve Failures and Correct Pro- 
William S. James of the research cedure” created a great deal of 
and engineering division of Fram favorable comment. Other topics of 
Corp., was moderator with the fol- special interest to shop operator 
lowing panel members: G. A were “Camshaft Grinding Pro- 
Round, American Petroleum Insti- cedure and Equipment” and “Shop 
tute, New York City; A. J. Grun- Kinks.” 
der, Richfield Oil Corp., Los An- The complete support of the as- 
geles, Calif.; Arthur M. Breneke, sociate members producers of 
Perfect Circle Corp., Hagerstown, automotive replacement parts, 
Ind.; H. G. Braendel, Wilkening hop equipment and related prod- 
Manufacturing Co., Philadelphia, ucts was evidenced by all avail- 
Pa.: O. D. Treiber, Hercules Mo- able booth space being taken 


5-piece Impact 
Wrench Set 
for all Ford and Budd Wheels. 





TR-41 Set 10-piece Impact Wrench Set 
for 90% of popular trucks. 


="i 


pe ne ml ee 
TR-40 Set |8-piece set—Impact Wrench 
plus 9 Ken-specialized Tire Changing Tools. 











When Williams Hardware Co., Fort Smith, Ark., recently took on the 
Sherwin-Williams paint line, shown are (l. to r.): Seated, Omer Callan, 
Lenn Lee, Bob Martin, Bill Kincannon, Paul Rhodes, James Thompson, 
Bruce Neal, Lloyd Davis, Bo Roop, John Gabbert and Claude Maxey, 
all Williams representatives. Standing are Ray Cotton, Williams vice- 
president; Ray Potts, Sherwin-Williams representative for western 
Arkansas and Oklahoma, and Rex Hall (right corner), Sherwin- 
Williams mid-South automotive zone manager. 


Budnut Wrench, a “must” for Budd and 
Ford wheels. Holds outer cap nut while 
turning inner. No chiseling necessary. 


SEE YOUR JOBBER on the complete 
line of Job-Designed Ken-Tools. Forged 
by the largest exclusive manufacturer of 
top-quality Tire-changing Tools and 
Equipment. THE KEN-TOOL MFG. 
CO., AKRON 5, OHIO. 


AOS -OLSIGNEO 
— er ae ‘ HANGING” 


TOOLS KNOWN, | 
AROUND Tt we 
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How fog shield in G-E he Waiter 


Headlamp permits drivers 
to see better on clear nights, too 


== op op oe oe a ee eT 


FOG SHIELD COVERS 
ONLY THE LOW 
BEAM FILAMENT 

TO IMPROVE SEEING 

IN FOG AND RAIN 


HIGH BEAM 
FILAMENT 
UNSHIELDED TO 
GIVE MAXIMUM 
LIGHT FOR SAFER 
DRIVING IN CLEAR 
WEATHER 
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N'Y General Electric @Zeehn Head- 
lamps make night driving safer for your 
customers than ever before. 

One reason is the built-in filament shield. 
While it helps drivers see better in fog and 
rain it also enables them to see better in clear 
weather! 

Because of the special design and precise 
location of the shield, no useful light from 
the high beam of a G-E @Zeele Head 
lamp is blocked out! With more light in the 
upper part of the beam, motorists can see 
rises in the road ahead quicker in clear 
weather. And the contrast between the beam 
of light and the blackness of night is soft 
ened for greater eye comfort. 

For driving in bad weather, the G-E filament 
shield blocks off the uncontrolled upward 
light from the low beam that causes reflected 
glare and obscured vision in fog and rain. 
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Enlargement from section of cutaway headlamp shown below 


Obstacles almost invisible in fog with ordi 
nary headlamps are more easily seen with 


General Electric GW ZRn Headlamps! 
SELL PAIRS INSTEAD OF SINGLES! Your cus 


tomers can't get the full 2-beam safety of 
G-E Qh Ghali Headlamps unless they buy 
a pair. So feature this new G-E headlamp 
Don't wait for old headlamps to burn out! 
When you tell customers about the extra 
safety features of G-E A Zeelan Headlamps, 
you'll sell pamrs to replace their stll-burning 
old-style headlamps! Get your share of the 
extra profits! Order lamps and free display 


material from your G-E supplier now! 


Af 
ae 
y\ 

r) 


Progress ls Our Most Important Product 


GENERAL @@ ELECTRIC 
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MEWA Appoints Schutte, Auto-Lite Sales Meetings Holley Carburetor Ups Three 


Mehler as Counsels Scheduled for 11 Cities 
Holley Carburetor Co., Van 
promoted John 
alers Association has named scheduled a series of distrib- C. Holley from general sales man- 
Robert L. Schutte as merchandis- utor sales meetings in 11 cities for 
ing counsel and Richard A. Mehler June and July with W. E. Blank, of sales, Edwin R. Stroh from 
as legislative counsel ales manager, presiding automotive sales manager to vice- 
Schutte, former sales manager of Southern dates and hotel loca- president and automotive sales 
Ahlberg Bearing Co., has been ac- tions are: Muehlebach, Kansas manager and Danforth Holley 
tive in automotive service indus- City, Mo., June 13; Baker, Dallas from cost savings director to vice- 
Mehler, Texas, June 15, and the Biltmore, president of public relations and 


Mo and Equipment Whole- bp Electric Auto-Lite Co. has Dyke, Mich., ha 


ager to vice-president and director 


tries for over 25 year 
previously MEWA'’s Washington, Atlanta, Ga., June 18 new products 
D. C., resident representative, suc- 
ceeds Howard Reed, who has re- 
signed 


Owatonna Promotes Allyn Oklahoman Moves 


Tool Co. has elevated Solloway Auto Supply, Okla- 


Owatonna 
moved this 


Robert Allyn from assistant sales homa City, Okla., 

manager to sales manager, A. R month to its new location at 4 
Winona, Kaplan, president, announced last N. W. 7th. “It is a modern one- 
South month. Allyn has been with the story building, and the machine 
eastern representative Warren company in sales and sales ad- shop is to be enlarged as we now 
Katz & Associates, with office and ministration since joining it dur- have space to do so,” Irving Sirot- 
at 1187 West ing 1944 kin, who 1} ales manager, an- 
The - nounced 
Kentuckian Remodels Branch 


Katz Handles Vulcan 


Vulcan Mfg. Co., Inc., 
Minn., has appointed as it 


warehouse space 
Peachtree Street, Atlanta 


company travels five men 
Kitchens Hires Two 


Womwell Automotive Parts Co 
Lexington, Ky., has remodeled it Wm. C. Kitchens & Co., Atlanta, 
oils and greases,’ C, B. Richardson, Richmond, Ky., store to provide Ga., has appointed W. Ear! Hol- 
Jr., secretary - treasurer, General better counter service and more land to cover its Charlotte, N. C 


Auto Supply, Inc., Columbia, S. C room for inventory, P. W. Shaw territory and Gene Daniel for the 
purchasing agent, announced Atlanta area 


“We are now distributor for 
Union Oil Co.'s Royal Triton moto: 


reported 





Attention all Automobile Dealers! 


today’s “hottest” profit maker! 


and your fastest seller is the 


New CHILL-AIR $5995 
CAR COOLER Wa 


ONE MINUTE DEMONSTRATION! INSTANT COOLING! 


Set it over hump (any model car), fill it up... plug it in.. 
No Installation — Just plug it into 





only 


feel the fresh-washed Chilled Air! 110 v. transformer avail 


able for use in show-room demonstration — or to sell for cigarette lighter (6 v. or 12 v. models) 


home-cooling use 


@ Cools, washes, circulates air @ Doesn't interfere with door, 


@ Circulates air in car every 20 seconds ° _ x ss Nationa! Engineering & Mfg. Inc. 

€ Finger-tip control from driver's seat asy fo fi automatic water gauge i Dept. SAJ, Sedalia, Mo. 

@ All of the air can be directed on @ Works while driving or parked ) Please tush me illustrated folder on CHILL-AIR Car Cooler 
driver or over entire front seat * Battery-saving 1/17 H.P. motor i and nome of my nearest CHILL-AIR jobber. 

@ Can be used in home (with trans- @ Available for 6 v. or 12 v. ' 


former) for spot coolin electrical systems 
° Service Station [) 


—— a ee Accessory Store () 
wove Others 


oe ee ee oe ee ee ee ee ee ee ee ee 


You make $20.00 on every sale! 
Every car a customer! — Salesmen.. . families trucks... taxis 


trailers travellers 
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Look at it 





from a FORD owners point of view! 


Ford owners always like to know where there’s a service garage that keeps 


the right parts on hand for quick replacements when needed. They'll drive 


in when they see this Genuine Ford Parts oval sign over your door. 


— 


“ver stop to re alize how many Fords* there are 
in your me ighborhood hou many pass your 
shop every day? Well, there's a continuous adver 
tising campaign in national magazines that keeps 
telling millions of Ford owners why Genuine Ford 


Parts are best for Fords 


These messages point out that “Made right to 
fit right to last longer” is a mighty sound reason 
for owners to patronize the shop that displays 
the famous Blue and White sign. This extensive 
advertising, plus the Genuine Ford Parts sign at 
your service entrance can both be working for 


' 
you the year round! 


*R. L. Polk & Co., official statistician for the automotive ir 
dustry, estimates over 665,000 more Ford cars and trucks or 


the road in 1954 than in 1953—a total of | 
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Just fill out and mail the coupon. Wel! let 


you know how Soon you can have a Gonuine | ord 


Parts sign pulling more Ford busine your was 
Right now is the time to do it. With new Ford 
selling like hot cake there's more Ford traffic 


' 
coming your way than ever before! 





PARTS AND SERVICE SALES DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 


gme how ndepemient gar 


Vileune sen craton tellis 
‘ 1 Parts sign. I'd like to cash in of 


nm get 
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Automotive NEWS BRIEFS 





Slow Automotive Changes 
Expected by Oil Man 


é.* TURBINE engines and the 
FW development of new method 
of introducing fuel into automo 
bile engines aren't going to bother 
the oil industry for a few more 
years at least 

That 
A. L 


earch Corp., 


the opinion expressed by 
Lyman of California Re 
San Francisco, Calif 
in a paper before the 20th mid-year 
meeting of the American Petrole 
um Institute's Division of Refining 
at St. Louis, Mo., last month 

“Octane requirements of future 
cal will be influenced by the 
octane numbers of the gasoline 
which can be produced,” he said 
And the octane numbers of the 
gasolines will be influenced by the 
cars in which they will be used 
The net result will be better per 
forming, more economical. cars 
using better gasoline 

Lyman said Many 
will be demandiny 100-octane fuel 
before 1965. In order to meet thi 


motorist 


trend, more catalytic equipment 
will be Eventually, new 


processe will have to be de 


needed 


veloped to keep pace with thi 
demand for higher octane 

Lyman also commented on auto 
motive developments which, if suc 
cessful, could have an influence on 
future gasoline-refining trend 

The automotive gas turbine i 
not likely to be a significant factor 
in fuel requirement 
next few year he predicted 
“Even if manufacturers were tool 
ing up now to mass-produce an 
automotive gas turbine, the num 
ber of these units on the road 
would constitute a minor percent 
age of the total. Thi 


become quite dif 


ituation 
could, however! 
ferent by 1965. Should automotive 
gas turbines reach the quantity 
production stage, refinery-product 
balance would be altered marked 
I\ 

He also felt that the develop 
ment of new methods of introduc 
ing fuel into automobile engine 


uch as by direct cylinder injec 


within the 





We Rebuild xy 
Size Crankshaft 
Goeotknhs 

Better Than New 


err, ARCWELL * pr cess not ny 


crankshatts to exact 


rebuilds wor 
ToT a Today spe hitaehilelaL but actually 
provides ale lee (ciao ale Mmlelale lois lasting 
al surfaces tha ire supplied 

ffs Bal ew meta 

felailielil mel nes part of the parent 
metal and 


flake ff or | 


guaranteed never 


ARCWELL 


ably less tha » replacemer 


will give better service 


write 


Standard Crankshaft 
& Hydraulic Co., Inc. 


2917 Reoxzelle Ferry Rd., Charlotte, N.C., 
Phone: FR 6-2374—5-3469 
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*Trade Name 











tion, could not be exp 
vance sufficiently to exer 
nificant influence on 

in the next five yea! 


La olu © 
quirement 


and probably not in ten yeal 


Ford Names Walker, Brink 
For Styling Department 


pew Motor Co ha elected 
George W. Walker ; vice 
tyling 

yling 
trans 


president and director of 
named Victor Z 
operation 
tyling responsibilities pre 
viously held by the 
taff to L. D 
vice-president 

Walker, who had bee: 


in a consultant capacity for the 


Brink a 
manager and 
ferred 
engineering 
Crusoe. executive 

retained 


past ten yea! will direct styling 
activities as a member of Crusoe 
taff He will have 
ponsibility for the creation of ad 


primary re 
vanced styling designs as well a 
working in conjunction with gen 
eral managers of the vehicle div} 
ions in development of forward 
product plan 

Brink 


eral manager of the aircraft engine 


formerly assistant gen 


division, Chicago 

ible for 
all administrative 
tyling staff 


general 


Ford Motor Co. has appointed J. C. 
“Larry” Doyle as general sales and 
marketing manager of its Special 
Products Division, Richard E. 
Krafve, general manager, an 
nounced last month. Doyle joined 
Ford in 1916 as an office boy in 
the Kansas City, Mo., district sales 
office, advanced through the ranks 
to become district sales manager in 
St. Louis, Mo., and Dearborn, 
Mich., and then to central regional 
sales manager for the Ford Divi 
sicn. In 1952 he was made sales 
and advertising manager. 
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ARROW GIVES YOu 
MORE TO SELL 


for Passenger Cars 


Ay EVERY EVERY —_—— 
‘By MAKE MODEL - <—! 


In stock . . . generators and starters for every make and model. Every unit more 
carefully made than the part it replaces . . . each one proved by Arrow’s own “102” 
running breakdown test. 








for Trucks for Buses for Tractors 





In stock . . . the most complete line . . . plus extra sales with Arrow’s 24-hour Rush 
Rebuilding Service for Truck and Bus Generators, Starters and Armatures. 


i side 10-more profin 1 A Complete Line 2. Completely Rebuilt Units 3. 
J For advance information, use the 


A . b 0 W ARMATU R E Ss C 0. Y we want complete information on how Arrow in 


creases profits for Jobbers and Service Shops 


BOSTON 34, MASS. SPARTANBURG, S. C. Send lt te 


al a a & 


City State 


TL t quality srt 


nade than the parts they replace Hove ARROW District Manager cal 


~ 
aw 
= 
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billion cost because emergency ac- 
Modernization of Highways Is Vital ssket da te GOR cece ae 
g y never catch up with growing de- 
mands 
To Our Future, Nance Tells Congress 3.—Congress should grant some 
increases in other federal aid road 
4. ULL modernization of the inter- > funds to help the states speed up 
tate highway system over the ‘ AS improvements of routes outside the 
next ten years is vital to Amer- 1 he interstate system 
ica’s future in terms of employ- At ; 4.—-Congress hould authorize 
ment, family income and over-all , ; long-term financing for improve- 
economic growth, James J. Nance, : : ments that cannot be afforded by 
president of the Automobile Man- : current tax revenues 
ufacturers Association and Stude- i, Authorities estimate that when 
baker-Packard Corp., told the : fully modernized, the system will 
house public works committee last handle about 26° of the nation’ 
month traffic volume as opposed to the 
Nance predicted that demands on 15% it now accommodates. It now 
the present 40,000-mile interstate comprises just over one per cent 
ystem would be nearly tripled in . of the nation’s total and street 
the next ten years and that high- * : mileage 
way deficiencies now cost the na . 
President Nance 


tion $5.3 billions yearly, a figure Kansas Garageman Holds 
exceeding the total currently be- Transmission School 


ing spent for all road and street ment 
construction The statement made the follow- . R. “ERNIE” Welborn, presi- 
He stated that an emergency ing basic proposals to Congre E. dent of the Kansas Inde- 
federal road program is needed to ] The interstate highway sys- pendent Automotive Repairmen’ 
catch up with deficiencies and that tem hould be fully modernized Association, conducted last month 
“a large part of the cost can prop- in the next ten years as it hold a school of instruction at Pittsburg 
erly be spread over 30 years ot! the key to expansion of traffic in Kan., on the subject of automatic 
© and paid for out of greater fu- this nation transmission 
ture federal tax revenues gene! 2.—The federal government He closed his garage while hold- 
ated by the highway improve- hould assume most of the $27 ing the school for the Pittsburg 
unit of the association. Twenty- 
five membe! attended the di 





cu ion 

Commented Walter J. Snyder 
ecretary of the association 

“The time wa hort, but some 
valuable information was reviewed 


on automatic adjustment was 


LEADS J and means of discovering difficul- 
THE FIELD < ties and the importance that 


properly-tuned motor ha 
TUBELESS TIRE BEAD EXPANDER efficiency of the operation of 
automatic drive 

“Some of the boy 

BEAD EXPANDER le ‘ ace manua are ready and willing to give of 
their time and knowledge for the 
benefit of the state association. The 
good to be derived from member- 


SIMPLE TO OPERATE SAFE 


wad expanding 


hip in the independent organiza- 
tion cannot be measured in dollar 
and cents. E. R. ‘Ernie’ Welborn 
has demonstrated this fact again 


Conne set Iv n ti 
! After tire ta tr t air bh alve re 
ready for inflatior 


tire, draw up enu k in place ‘ eine ant t clamp releasing preseure in engender by giving of his time to the Pitts- 


turning handle 


tire inflates, turn handle on hose 


burg group.” 

The association is affiliated with 
the Independent Garage Owners of 
America, of which Welborn is a 
regional vice-president 


Millionth PowerFlite Rolls 


EXPANDEN 
Expandet 


—— Chrysler Corp.’ Indianapoli 


NATIONAL MACHINE AND TOOL CO. Ind., plant produced its milliontt 


PowerF lite transmission last montt 


4077 PAGE AVENUE JACKSON, MICHIGAN 


at a ceremony witnessed b 250 


local business and civic leaders and 


representatives of supplier 
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*"COLEDOX” Reg. US. Pat. OF 
**""TRI-LOY” T.M. Reg. opp'd for 


TRI-LOY**is an exclusive new PRICE formula, produced 
in our own smelting plant, that is now used in casting all 
Thor grids. It increases battery life by 50% or more 
because it prevents corrosion caused by over-charging ... 
the greatest single cause of battery failure today. 

COLEDOX* is another exclusive PRICE development. 
This special oxide yields higher capacities, increases shelf 


life and improves zero starting by 20% or more 
DOUBLE INSULATION: Top lines in all groups of Thor 
Batteries are double insulated with high grade wood sepa- 
rators and glass fibre retainer mats, which greatly prolong 
battery life. 

IMPROVED CONTAINERS: The latest types of hard 


rubber and plastic containers are available. These provide 


maximum protection against heat, cold, vibration, impact, 
leakage and acid corrosion. .. greatly increasing battery life. 
NEW CELL COVERS: Developed and produced by our 
own Rubber Division, they insure the greatest possible 
resistance to breakage. 

NEW SEALING COMPOUND: The same compound 
developed for and specified by the Armed Services to with- 
stand extremes of both heat and cold. 

SPECIAL GRID FEET: These provide extra space below 
the grids to safeguard against premature failure from short 
circults, 


Are you getting these top quality features from your present 
supplier? Get the complete facts about the famous Thor line... 
backed by 35 years of experience in building fine batteries. 
Write today. 





comply with law; selling new cars 
as new without dealer franchise or 


Tarheels Outlaw Coercion of Dealer, written contract with manufactur- 


e .* er or authorized distributor; wilful 
Bootlegging and Shady Advertising defrauding of buyer; fraudulent 
practices in repossession under in 
{yp North Carolina legislature pective dealer by manufacturer o1 stallment contracts; unfair compe 
passed a law last month out- distributor into selling, assigning tition or deceptive acts and untrue 
lawing factory or distributor co- or transferring retail installment or deceptive advertising 
ercion of dealers, bootlegging and sales contract to a specified finance The law was enacted May 25 
deceptive advertising in the indus- company, or other specified per and goes into effect July | 
try. ons. Similar legislation has been en 
The following acts are mis- 6.—Acts, statements, etc., which acted in Louisiana, Tennessee and 
demeanors punishable in the dis- may cause lessening or elimination in a more modified form in Texas 
cretion of the court of competition or create monopoly A measure aimed at checkmating 
1.—Coercion or attempted co- The law also requires new- and bootlegging has also been intro- 
ercion of dealer by manufacturer, used-car dealers to advertise as duced in Congress. A similar bill 
factory branch, distributor, dis- uch to prevent cars from being failed last year. 
tributor branch or their agents in- sold as new by anyone other than 
to acceptance of vehicles, parts, o1 the dealer with that particular Pensacola Dealers Elect 
accessories not ordered franchise. It compels dealers to 
2.—Unfair cancellation of deal- have an established place of busi- The Franchised Automobile 
er’s franchise without just provo ness where records are kept. Deal- Dealers Association of Pensacola 
cation and due regard to equities er tags will not be issued to any- (Fla.) have elected Dick Turner 
of dealer one not licensed under this act Pensacola Buggy Work Inc 
3.—Sale, offer or attempt to sell Salesmen are restricted to one (Chevrolet), president; James B 
motor vehicles by salesman except license and a dealer acting as a Gloer, Romana Motor Co., vice 
for dealer by whom employed salesman must have an additional president; Mort O'Sullivan, Jr 
4.-Attempted assignment of alesman’s license. Licensee is re- Mort O’Sullivan Pontiac, Inc., sec 
sales or exchange negotiated by ponsible for salesmen’s acts retary-treasurer; Ed Lee, Ed Lee 
salesman to salesman or dealer Grounds for denying, suspend Motors, and Guy Green, Green 
other than employer ing and revoking licenses are: mis Motor Co., directo: 
5.—Coercion or dealer or pro tatement in application; failure to (More News Briefs on page 140) 





Carnrett Offers: THEY'LL PAY FOR THEMSELVES THE FIRST TIME YOU USE THEM 


$ p a , > A new Vellumoid 
7, New lt CIns Vinal er ae cae 
Gn ff { }V, and gaskets a SNAP 


BLEEDER TANK ADAPTER 
Special Bleeder Adapter 
required for servicing 1955 
Chrysler Products master 


cylinders (except those 
equipped with power - 
brakes). Fills reservoir to 


correct level—no overflow, 


4 inch coupling fits all aa 
popular Bleeder Hose 
Connectors, PATENT PENDING . 


SPECIAL RADII CONES 


instead of a headache! 


@ Screw the VELLUBOLTS into the four corners of 
the engine bed. Snap the gasket over the bolts, 
then snap the pan on over the gasket and presto! 
.... the pan is locked in place while you screw 
in the regular bolts. Then remove the VELLU- 

= BOLTS. They can be used over and over again. 


A 5 @ Set of 12—fitting most cars and small trucks— 
Special Radii Cones for machining front drums. $4.95. Set of 8&—fitting large trucks and busses 


Radii A fits inner bearing cup, 1955 Pontiac —$3.75. Ask your jobber. 
.. Radii B & C fits inner and outer bearing $ y ! 
cups, 1955 Chevrolet . . . Radii D fits outec 


bearing cup, 1955 Nash, Hudson, Ford and 
Chrysler Products. THE VELLUMOID COMPANY 
WORCESTER 6, MASS. 


BARRETT EQUIPMENT CO. 
aie & Coss St, Levis 6, M VELLUBOLTS — THEY WORK LIKE MAGIC! 


Model #571 
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THE EASIEST-TO-USE 
EASIER... HYDRAULIC BUMPER LIFT 


rovosion you ever owned ! 


Here is a truly great hydraulic one-end bumper lift--Walk 


EASIER... 
engineered to meet in detail the new lifting re quirements of modern 


TO RAISE automobiles, 
It s the easiest-to-use jack you can own You'll like its convenient 


Iri-evele maneuvera 


“Top-Column controls and its unusual 


new Walker designed hydraulic power unit 


EASIER bility. You'll like its 
eee 
and its fast, low effort operation. You'll like its safety features and 


y-away” handle. 


TO LOWER its permanently attached “swing. 
ervice fioor... for tire changing... 


On the driveway or on the s 


. brake or sho« k absorber eTrvice 


wheel rotation... chains 
. light body work ... or wherever it i 


eee AND . front end assemblies 
necessary to release springs 
choose the new Walker No. 99, 
“Handy Boy” provides the convenient, fast, safe 
for. 


or have both wheels free and accessibl: 


unh ATi pe red 


hydraulie lifting power you have been hoping 
WALKER MANUFACTURING CO. OF WISCONSIN 
RACINE, WISCONSIN 
Jacks « Exhaust Silencers « Oil Filters 
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NO OTHER HYDRAULIC BUMPER LIFT HAS 
ALL THESE OUTSTANDING FEATURES 


NEW SPECIALLY DESIGNED WALKER POWER UNIT... Not an adaptation 
but an entirely new Walker precision engineered hydraulic powet 
unit designed specially for the lifting job to be done. Fully en 
closed and protected. Easily serviced 
RUGGED “STEEL COLUMN” STRENGTH The load i aflel ipported 
on an unusually strong steel column with a welded steel triangular 
base to provide stability and safety 
“COUNTER-ACTING” ROLLER ACTION The load moves up and dows 
the steel column on broad “Counter-Acting oll operating on 
the front and back of the column. Rollers are mounted on hardened 
pins and “guide flanged to the cornet of the column to a 


low effort and long-lived, smooth operation 


TWIN “SYNCRO-LOCK” SAFETY . Twin safety dogs automaticall 
engage in both connecting links at three positions to protect the 


load and the operator Aavainst ace ide ntal lowering, 


“ALL-CAR” ADJUSTABLE LIFTING SADDLES . Welded pressed steel 


saddles are adjustable from 23 to 43'4”" to provide firm 


points for any design of bumper. Clears all guards, hitehe ind 


hifting 
tail pipes. 9'4 ‘ clearance from front of column to center of saddle 


prevents damage to bumpers. 


ontrol conveniently located on 


“FINGER TIP” CONTROL... 
top of column disengages chanism and releases hydraulic 


pressure for lowering. 


PERMANENTLY ATTACHED “SWING-AWAY” HANDLE 

Boy's” handle is always ready to use but never in the 
not in use it swin down — out of the operating 
locked in its “swing-awa position. Fitted 

plastic grip the cannot get lost or laid aside 


“¥-BAR” SUPPORT PLATFORM WITH “TRI-CYCLE” MANEUVERABILITY 
The unique \ Bar hase de in pre ie in unwu ual con 
of stability and maneuverabilit Three wheels carry the 
Boy.’ The forward wheel is a 
the jack rolls freely ft an ree on Ihe 
able iron. Under load the forward wheel deflects to all 


"V-BAR” base to contact the ground or pavement Ihe 


ivel 1 pe ca ler prim 


two rear whee 


cross member prevents the “toe” of the | 


{¢ 


when used on dirt yravel or 
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More News Briefs 


(Continued from page 136) 





Nash Fetes D. C. Agency 
At 25th Anniversary 


N48! Motors Division honored 
W. Preston Williams and 
Earle O. Baker, partners in Wil 
liams & Baker, Inc., Nash agency 
of Washington, D. C., at a dinner 
party June 1 celebrating their 25th 
business anniversary 
The dealership, which had ten 
employees when first franchised 
now has a staff of 16 with a total At the Atlanta, Ga., Chevrolet assembly plant last month, George 
of 230 “Nash” years. It has sold Steele, Ellenwood, Ga., foreman of the inspection department, won the 
: maximum award of $2,500 for a suggestion concerning an improved me- 


10,000 new and used cars since it chanical device for use in shipping cars. Shown are (I. to r.): W. J. Sul- 
livan, chairman of the suggestion committee; Steele, and L. R. Mason, 


opened, and is a six-time winner 
plant manager. Steele has been a Chevrolet employee for 29 years. 


of the “Ten-Point Select Dealer” 
award 


Floridians Choose Officers 
“The largest market for 


* Sales of Seat Covers 
The Tallahassee (Fla.) Automo May Climb 15% 


bile Dealers Association has elected 
John Manthey, John Manthey, Inc., QQ 12,000,000 seat covers will original purchase market is among 
(Oldsmobile), president E. W be sold this year—an increase owners of recent, but not new 
Richardson, Tallahassee Motors, of 15° over 1954 sales, it wa 
Inc vice-president Al Grider dicated in a survey released by prove their appearance 
Capital Lincoln-Mercury, Inc., sec George H. Day II, vice-president in “We expect plastics in general 
reta! and Frank Shaw, Tallaha charge of ales, Chicopee Mill take a rise to better than 65° 
ee Motors, Inc., treasure: last month total yardage in 1955.’ 


iy Ke Sf by lubeless Tire 
Manutacturers / 


covel is among Car ownel re- 
placing covers, and the largest 


in Cal whose owne! want to im 
Day aid 


] 
to 





RAJAH PAT. HAND CRIMPING TOOL 


oS -—am 


NOTE—The simplicity of this Tool 
it strips and also crimps Rajah Terminals to 
Ignition Cable 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, 35 Verona Ave., Newark, N. J. 





© Our New SNUGL 
Spring Steel Clip 


is contoured to Py tai 

fit the rim... SOILS AS BATTERIES 
the only tailor-made , CC 
clip on the market 


Our New SNUGL Clip has been used for many months and proved OK 
by Tubeless Tire Manufacturers. Dove tailed on both ends, inside and 


outside of the lead to hold weight firmly with a Bull Dog grip 
Snug! Wheel Weights are recognized as the “STANDARD OF if ObtOr 


THE TRADE write us now for our New 4 page Brochure 


sien of Mid Weer 








BOWERS BATTERY & SPARK PLUG CO., READING, PA. 


KOKOMO, IND. encuu 
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Don't get the idea that the South Carolina Auto participated in putting on “This Old House” at 
mobile Dealers Association convention is one con Myrtle Beach last month. The hound even had fleas. 
tinuing frolic, but this should give you the idea The furred lady is one of the brats who became 
that the “breakfast” is a whooperoo from back yon citified. To the surprise of the orchestra behind 
der! Dealers, finance company men and their wives the setting, the old house did fall in the finale 


NADA Manager Cautions 
About "Good Times" 


“ae let today’s good times 
blind you to the faults of a 
one-sided sale agreement 

That what Executive Vi 
President Fred J. Bell of the Na 
tional Automobile Dealers Associa 
tion told the annual convention of 
the South Carolina Automobile 
Deale: Association at Myrtle 
Beach last month 

He asserted he did not place 
all the blame’ for dealer trou 
bles today on the factories, but de 
clared it was ‘a lot of damned non 
ense’”” when car factorie ay 
Come here (to Detroit), lay your 
cards on the table. You need have 
no fear of retribution 

Gen. Carlos P. Romulo of the 
Philippines, former president of 
the United Nation Council 
warned that “democracy is serious 
ly threatened in Asia” just as in 
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American Motors Plans 


La pooner ely 5. cities. Production Increase 
1e@ 1 peakel nel | 


Bill Gove Vi if nt N Fyre in M 
Recordings Cor ¢ Mit re i t 


1942 when he sj 


Vince Baker of 
Horace Hende 

W. H. Rockafellow 
Columbia 

W. T. Rose (Ford) of Union wa 
elected president W } Hancoch 
Jr.. of Columbia was chosen vice 
president and R 
of Columbia Wa 
tary-treasure! 

New directors a! Woodrow H 
Taylor of Batesburs '. Good 
win of Sumter, H. L. Prince of 
Abbeville, W. S. Baker of Greer 
ille, J. T. Neely, Jr., of Rock Hill 
W. W. Forrester of Florence and 
W. E. Cameron of Myrtle Beach 

A Carorama held at tne 
Myrtle Beach Pavilion, and beauty 
pageant attracted considerable at 


tention de pite wet weatne! 
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South Carolinians Sue 
Ford Over Contract 


a partners in Greenville, S. 
C., have filed suit against the 
Ford Motor Co. for $630,000 for 
damage allegedly incurred in 
violation of the Sherman Anti 
Trust Act 

The complaining 
now operating under the name of 
The Nelligans, is a successor to the 
Bob Nelligan Motor Co. The latter 
firm was required to sign several 
advertising agreements with the 
Ford Motor Co., the plaintiffs con- 
tend, to finance television adver- 
tisements of Mercury and Lincoln 
automobiles 

The plaintiffs alleged further 
that Ford terminated its sales con- 
tract with the dealership on June 
14, 1954, because of the plaintiff's 
protests and unwillingness to make 
contributions to the  Lincoln- 
Mercury Dealers Advertising 
Fund, Inc. The complaint con- 
tended that: “Said TV programs 
were not received in Greenville, S 
C., where plaintiff operated his 
business.’ The cancellation of con- 
tract, continued the charge, repre 
sented “a coercive and unlawful 


partnership, 


conspiracy.” 

The complaint further alleged 
that the plaintiffs’ sales agree- 
ments with Ford permitted the de- 
fendant company “to monopolize” 
the market for car parts and acces- 
sories in violation of section 2 of 
the Sherman act 

The suit asks that the defendant 
pay treble damages of $210,000 in 
accordance with the anti-trust act 


Missourians Elect Martin 
As Dealer President 


HE Missouri Automobile Dealers 
Association has elected C. H 
“Bud” Martin (Chrysler-Plym- 
outh), Springfield, as president at 
its board of directors meeting in St 
Louis last month 
Other officers are R. G. Bentrup, 
Kansas City, first vice-president; 
Vince McMahon, St. Louis, second 
vice-president; J. M. “Tom” Allton, 
Columbia, treasurer, and James 
A. Gorman, Jefferson City, secre- 
tary 
At the group’s recent convention 
“Nor” O'Neill spoke on “Service” 
and Rudy Fick on “Daily Operat- 
ing Statements.” 
M. E Morris, 


director of reve- 


nue, told of interesting incidents in 
state government and Col. Hugh 
Waggoner, superintendent of the 
highway patrol, sought the dealers’ 
aid in promoting a “Slow Down 
and Live” program 

Other speakers were H. H 
“Scoop” Shuart, editor, Motor 
News Analysis; Alan G. Rude, sen- 
ior vice-president, Universal C. I 
T. Credit Corp.; Jack P. Mansfield, 
president, Plymouth Motor Divi- 
sion, and Dr. Charles N. Kimball 
president, Mid-West Research In- 
stitute. 


Ford Budgets $130,000 
For Florida Depot 


aye Motor Co. has earmarked 
$130,000 for improvement and 
Jacksonville, 
Harris, 


modernization of it 
Fla., parts depot, H. O 
depot manager, announced 

The depot, which services parts 
and accessories to 147 Ford dealers 
in south Georgia and Florida, em 
ploys approximately 66 people 
and, in addition, houses the Jack- 
sonville district sales offices for the 
Ford and Mercury Divisions 

Construction is scheduled to 
start this month 





~~ Plaati-Kote INC. 


97, 425 LAKESIDE AVENUE, N. W. + CLEVELAND 13, OHIO 


ARE YOU READING SOMEBODY } 

ELSE'S COPY OF SAJ...? America’s foremost 
manufacturer of self- 
spray enamels, lac- 
quers, and other aero- 
sol consumer products. 


Pasti Kote 
Seip. geaar 


Why not get your own subscription so you can always be 


sure of seeing each issue . . . the price is low and it's a// 


good reading. 
WRITE FOR CATALOG 


SOUTHERN AUTOMOTIVE JOURNAL 
Department A-11 

806 Peachtree Street, N.E. 

Atlanta 5, Georgia 


New Subscription 








[} Renewal 


Enter my subscription to SOUTHERN AUTOMOTIVE JOURNAL for 


3 years 


Name 


P. oO Box or 
Street and No. 


City 


No Pair of Aces 

For that new ‘55 look. 

Nine colors for smart cars 

Cover floor and toe boards. Sel! fast. 


ACE RUBBER PRODUCTS, INC. 100 Beech St., Akron 8, Ohio 


Name of Firm 


Enclosed find $2.00 BILL me for $2.00 
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This bearing \ 
received 108 
factory “OK’s” before it 
was 
ara packaged 


for YOU! 


Guarding precision standards for you our 


1508 SB -20 quality controls and rigid inspections follow 
step 


your engine bearings through every 


ENGINE BEARI N of manutacture 
CS Research design .. metallurgy 


precision manufacturing service. They 
add up to this: Whatever your engine bearing 
needs may be, you will find the best answer 
in the red-and-black Federal-Mogul package! 


for New Power... EAR ING 


FEDERAL MOGUL eit 
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The “Teracruzer,” an experimental cargo and per- 
sonnel carrier built by Four Wheel Drive Auto Co., 
was unveiled before representatives of the Army, 
Navy, Marine Corps and Air Force last month. Built 
for driving over difficult terrain such as rocks, which provides 
soft or unstable ground, sand, snow, marsh, ice, 
swamp and steep inclines, the vehicle utilizes soft, 
fat tire bags which conform to surface irregulari- 
ties instead of resisting 


lows, made by Goodyear, are inflated with only 340hp Continental. 


a 


” 
2 
PTR 
' r 


Pun 


sertts eS 


NADA's "Spotlight" 500 cities and counties, the associa 
. 
Covered Millions 
We “Spotlight on Automobiles” 
promotion sponsored by Na- ing evidence in the ‘Spotlight’ re- 
tional Automobile Dealers Associa ports that wherever group 


tion reported 


April 11-16 reached five to program dealers 
million people in more than fited.’ 


are 


gator, 


Ark., chairman of the public rela 
tion committee, expressed plea 


Said Walter M. Kiplinger 


promotion director, “There 1 


planning to make this an annu 


three to five pounds of air per square inch. While 
high speeds are not required, the “Teracruzer” can 
go 25 mph on generally level surfaces. Its dimensions 
12’ wide, 25’ long and ten feet high. The cab, 
sleeping room for two men plus 
working room for the driver and the observer-navi- 
winterized for sub-zero temperatures. 
Classified at 40,000 pounds gross vehicle weight, it 
them. The eight air pil- has a load range of seven to ten tons. Engine is a 


See size contrasted with jeep. 


Roland Hughes of Jonesboro 


ire with the program a literally 
cores of the letters received say 


that local dealer associations are 


program.” 





AAD 


Wiel 


I CTT Batis Ride 
SELL D&T COIL SPRING 
STABILIZERS 


MOLDED 
OF HIGH 
QUALITY 
RUBBER 


TURNER Mesufacturing Co 


a 
KOKOMO, INDIANA esa ® 


SEE YOUR JOBBER OR 
WRITE FOR LITERATURE 
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A ROUGHER 


MOVES 2 DIRECTIONS 


COMPLETELY NEW 
DUAL ACTION SANDER 


"You gotta’ see it to believe it.” Two 
Way action speeds the job, retards 
loading of sand paper even on solder 
or surfacer. Cuts costs up to 80%. 


Gasy FOR EVERY JOB 


Dual Action or Straight-Line, . 
electric or air. 
SEE YOUR JOBBER OR WRITE FOR LITERATURE 


DETROIT SURFACING MACHINE CO. 


1245 E. Eight Mile Rd. — Detroit 20, Mich. 
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Southern States Lead Entire U. S. 
In Registering Vehicles in 1954 


Te. South and Southwest con- 
tinue to show their heels to the 
remainder of the nation when it 
comes to increases in motor vehicle 
registrations 

Tabulations released last month 
by the Bureau of Public Roads, U 
S. Department of Commerce, fo! 
1954 revealed 

Twelve of the 19 Southern and 
Southwestern states ran above the 
average percentage increase of 
4.1% in registrations. They 
Alabama, Delaware, Florida, Geot 
gia, Kansas, Kentucky, Louisiana 
Maryland, Mississippi, 
Texas and Virginia. Below the na 
tional average Arkansas, 
Missouri New Mexico, North 
Carolina, Oklahoma, South Caro 
lina, West Virginia and the District 
of Columbia 

Florida, 
tate in 


were 


Tennessee 


were 


with 8.2%, led the 
percentage increase 


Nevada, placing second with 8 
non-Southern 
the top 
7.1% 
with 6.8% and 
fifth with 


Wa the only tate 


anywhere neal! Louisiana 
ran third with 
fourth 


ranged in 


Tennessee 
placed 
Alabama 
6.5% 
4.4°, 
regis 
1953 to 


Texa 
pelled out by increasing it 
trations from 3,359,446 in 
3,506,599 last year 

West Virginia was the only state 
to register a decline. It unit 
helved off 0.7°7 last 
the 1953 figure 

Registration during 1954 
brought the total to 58,589,863, a 
gain of more than 2,300,000 ve 
hicles over 1953. The 1954 total in 
48,498,870 passenger car 
truck and 248,346 


Increase Wa 


year trom 


cluded 
9,842,647 
buse 
Passenger-car registration in 
4.4°% 
trucks 2.8°7 and buse 
4.1% 


with an increase of 5.7°7 in 


creased over the previou 
1.9% 


com 


veal 
The 
pare 
1953 

Six tate 
$000,000 
these tate 
over 40°? of all registrations in the 


over-all gain of 


than 


vehicles registered and 


reported more 


accounted for just 


country. California again led with 
698.842, followed by New York 
with 4,392,875; Pennsylvania 
953.981 Texa 3,506,599 Ohio 


$087,792 


2 
’ 


},300,486, and Illinoi 
tate 


vehicles regi 


reported a mil 
lion o1 tered 


with Kans: jt group fe 


Twenty one 


more 
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Fifteen states re 
registration 
in excess of one million, with 
North Carolina being added to the 
list 

Motor-vehicle travel on 
and streets in 1954 was estimated 
at 557 billion vehicle-miles, a gain 
of 3°% 1953. Travel last year 
was 67‘ greater than in 1941, 
motor-vehicle registrations 


the first time 


ported passenger-ca! 


roads 


ovel 


while 
were up 68° 

Motor 
$4 billion gallons of gasoline and 
other fuels during 1954. State 
taxe on motor fuel yielded 
$2,295,228,000 

The tate 
ranged from three to 


vehicles consumed over 


taxe on gasoline 
even cent 
a gallon, and diesel and other 
fuel from three to eight 
cents. The average 
tax for all states in 1954 wa 
gallon a 

1953 


New Jersey and the 


pecial 
tate motor-fuel 
5.19 
with 
During 1954 

District of 


cent a compared 


9.1 cent for 


Columbia increased their gasoline 


taxes by one cent 
Registrations of 
tate 

Total 

1954 

Regis- 
trations 
915,398 
379,704 
545,019 
5,698,842 
682,325 
867,256 
139,726 
1,407,697 
1,133,528 


motor vehicle 


Total 

1953 

Regis- 
trations 
859,710 
359,199 
528,814 
5,504,413 
648,641 
828,392 
133,970 
1,300,592 
1,081,403 
314,823 304,062 
3,087,792 2,958,824 
1,682,430 1,610,751 
1,143,540 1,125,551 
1,001,602 957,077 
957,596 907,484 
873,800 816,113 
306,002 296,563 
871,005 819,897 
479,889 1,421,799 
2,847.745 2,783,122 
1,306,491 1,273,122 
584,530 556,725 
1,433,878 1,385,938 
314,329 302,302 
636,990 631,796 
115,182 106,645 
201,967 192,228 
1,928,077 1,836,914 
309,517 303,096 
4,392,875 4,176,495 
1,304,252 1,257,004 
299,685 292,703 
3,300,486 3,166,741 
963,423 928,551 
764,849 744,952 
3,553,981 3,419,942 
294,072 280,710 
719,706 716,329 
314,636 307,550 


Per- 
centage 
Increase 


a 
w 


Ss. C. 
S. D. 


NOS OVO SNVNOGNAGABOSROUNNSMRONUS -S2eaOeSeaUOON 
OUOBDYIBN SONOS OSCBOUWORO NH —-BUUTRUHAUONOUNBH 
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1,047,002 
3,359,446 
292,521 
128,636 
,090,721 
051,517 
516,867 
-302,345 
163,154 
192,362 


1,118,185 
Texas 3,506,599 
Utah 306,646 
Vt. 131,287 
Va. 1,153,113 
Wash. 1,085,158 
W. Va. 513,409 
Wis. 1,336,771 
Wyo. 168,487 
D. C. 195,563 


Tenn. 


—EKNPOeEYUNS2D 
MOOuNNN~Beae 


a! 
- 


58,589,863 56,270,691 


Nash Names L. R. Whittle 
Memphis Zone Manager 


ASH Motors has appointed L R 

Whittle, forme 
ordinator in Detroit 
ex-Houston, Texas, dealer, a 
manager for Memphis, Tenn., Roy 
Abernethy ale vice-president 
announced 

Whittle 
busine 
Memphi 
Ine New 
president and general manage! 
opened a Nash dealer hip Roy 
Whittle Nash, In¢ in Houston in 
1951 
the Kans: 


merger! co 
Mich and 


zone 


Nash in 1946 a 
management manager In 
Nash Eastern 

1950 as 


joined 


joined 


York, in vice 


became used-car manager of 
is City, Mo 
later istant manager of 
the Oklahoma Cit Okla zone 


and then went to Detroita 


zone in 1953 


became a 


mere! 


coordinator 


Arizona Garagemen Join 
National Association 


EW strength came to the Inde- 
N pendent CGiarage Ownel of 
America last month when the In 
dependent Garage Owners of Ari 
zona affiliated with it 

Robert W. Chase of Chase Auto 

1738 East Thoma Phos 

vas elected to represent that 

on the national board of di 

announced by Ralph 

of Tulsa, Okla 
ector of IGOA 

Earlier it had been revealed that 

ociation had hit the 2,300 


it Wa 


executive 


thre i 
mark, Plans are continu 
add other tate 


the i“ 


member 
group oft 


ociation 


“Doc” McElveen Dies 
In South Carolina 


W ILSON Ashby Dor McElveet 

9 Sumte! a « Pontiac 

dealer, died April 29 in a local 
junt 
ust pre 

olina Auto 

ociation and a 
Sumter Autom«e 


lation 





is out. Our busin 
Insane, Fantastic, Hog-Wild Selling? ge eng 


buying L. M. Stewa! 


"We're Not on Fire," Says Missourian without venetit o1 


f 


free lunche fabulo 
M. STEWART, Chrysler-Plym- Pas hy and chorus girls? There 

© outh dealer of St. Louis, Mo ee ard good reasons. Fir 
has been combating trends toward Oe “Wik elve the be: 
“insane” elling by running a 4: : Chryslers and 
chedule of institutional new Sal ; outstanding in tyling 
paper ads stating that his agency 1 if ance and value that the 
not “on fire,” nor does it have “100 “ : ‘4 how’ in themselve 
cars that must go today but he r Secondly, folk 
Just in the busine to sell Chry f, " have faith in our 
lers and Plymouths that have been ’ ve tation for square 
serviced to perfection, priced at a ‘ ' only in seliing ca! 
fair figure, to people who are ing. When you 
treated “like L. M. Stewart cus- and drive a new 
tomer! (implying that the treat f outh, we invite you to 
ment is really something special) 7 it feels to be treated 

Stewart oft sell ad feature L. M. Stewart Stewart custome! 
simple illustration of Stewart Another ad headed 
himself leaning on the front of a horse-trading a 
Chrysler, at his desk signing a L. M. Stewart. No one here is ‘go ing was exciting, year 
paper or strolling outside his place ing hog wild nor are we having a battle of wits to see whicl 
of busine: any emergency 24-hou! ale operator could put over something 

Using a “quiet” type face for We're not ‘on fire’ and we don't on the other. And, for the price of a 
headlines and body type, one in- have 100 cars that ‘must go to horse, perhaps you could afford 
troduction say Napoleon doesn't day gamble 
work here ; “Frankly, we don't believe that But horse-trading 

Copy read We are pleased to thi ort of carrying-on Is neces power is a different stor) 
report that there is no ‘insanity’ at ary to sell cars. And the facts beat a new car these days repre 





DEGREASER! 


On: ee 


<se—__. SIZE CONCENTRATE 
MAKES 2 GALLONS 


A rugged and 
dependable 
SPRAY OR BRUSH ON oan i pea 
Takes cling out of oil and you light where 

grease . . . emulsifies it. . . so that tee 

all dirt may be hosed off as easily as you rinse want it 

hands under water faucet. Launders engines faster, more com- 
pletely, and safer than steam cleaning (warm the engine). Self Yk Crack.proot phenolic pistol-srip WC Underwriters’ approveds Neoprene 


handle includes the time proven cordteaturesakink proot moulded 


scouring action brings out factory new appearance . . . provides LEVOLIER toggle-action switch into-core jacket construction 


and socket oil and water resistant 


accurate visual inspection . . . Gunked engines run cooler. Genuine te New type heavy duty, alt ste! Pr F00!-proot gravity action tocking 
all chrome reflector with swing mechanism has nothing to break 


Gunk is sold in bulk sizes at better automotive wholesalers every- open querd or jem 
where. Retail sizes may be obtained at Western Auto Stores and Be Seamenegectienning. onary We The vnotawmTens LasonA 
Associate stores. Try it today! ale ant dt'el be conn nen 4f Gide Gnd Geena 


chrome trim 


*¥ DIVISION OF THE 
“d VACUUM CLEANER 
CORP. OF AMERICA 


Chemists 1724 INDIANA AVE., PHILA. 32, PENNA. 


(LAWRENCE, mass 
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FACTORY FRESH BATTERIES 
When You Want Them, 
Where You Want Them 


Southland features store door delivery 
by factory trucks from 50 conven 
iently located warehouses. This means 
you can stock i smaller inventory ind 


still offer complete service. It also 


means fener customer adjustments and GUSTOM-BUILT TO MEET ALL BATTERY COMPETITION 
complaints, because you will be selling IN EVERY PRICE RANGE —WET OR DRY CHARGED 


factory fresh bateries 


Southland enables you to make higher profits with a 


— _? 
ree 
better battery to meet all competition in every price 


range. With fully guaranteed, new, factory fresh 


batteries retailing from $7.95 exchange to $23.95 


EXCLUSIVE ELECTRICAL exchange you’ll meet and beat competition with 
CHECK SYSTEM With Batter) higher quality at lower prices. And, all Southland 


Scope Boosts Profits Rub-Glas Silvernode batteries are available in either 


Southland dealers are able to increase wet or dry condition, so they can start their active 


their profits with a complete electrical life when they are put in service. Start your active 
check system that builds battery, gen 
life as a Southland dealer, now. Write or wire today 


erator, starter and parts sales. It helps 
| i for full details on making greater profits with 
cut down on customer compiaints ane 


idjustments, too. The Battery Scop Southland’s Custom-Built deal. 
makes a complete battery analysis and 
spots trouble before it starts 


Custom -burll {or lhe South 


for complete information 
WRITE OR WIRE TODAY 


ALLIED BATTERY CO. 
2040 AMELIA STREET « DALLAS, TEXAS BATTERIES 


Manufacturers of a Complete Line of Wet and Dry Charged Automotive, Marine and Commercial Batteries 
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ocal 


Used car market conditions 
vary greatly from one part of 
the country to another. See the 
picture in your area with the 
N.A.D.A. Official Used Car 
Guide published in six 
regional editions. 


Accurate - Concise - Thorough 


© Based upon actual sales trans- 
actions by auto dealers 
throughout six regions 
Facts in compact, eacy-to-use 
form 
Includes average loan, "as is”, 
and retail values for all models 


Subscribe for all your $f Per YEAR 


key employees only (quantity prices 
on request) 


NATIONAL AUTOMOBILE DEALERS 
USED CAR GUIDE Co. 


1800 H Street, N.W. Washington 6, D.C 





Mada) 
YOUR 
LEATHER 
& PLASTIC 
SOFT AS 
NEW! 


er 


kleen 
3) 


plostic leather 


CLEANS = SOFTENS - PROTECTS 
with 1 application! 


OUTSELLS ALL OTHERS 


New Leather Kleen’s 3-in-1 efficiency 
makes it easy to keep upholstery lus- 
trous and pliable! Contains saddle soap 
to CLEAN...neatsfoot oil to CONDITION 
... beeswax to PROTECT. Prevents 
cracking and fading. Highly concen- 
trated —a little lasts and lasts! 
TRY IT TODAY! 


Sold By These Fine Stores In Your City: 
Firestone Tire & Rubber, Montgomery- 
Ward, Gamble’s Western Auto, Coast to 
Coast Stores, Chris-Craft Boat Dealers, 
OR... SEND $1.00 FOR 8 02. CAN OF 
LEATHER KLEEN TO: 


TANNER PRODUCTS 
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important investment. Here at L 
M. Stewart we feel that this is a 
transaction deserving careful, busi 
nesslike consideration rathe! 
than horse-trading haggling 

‘That you'll find us quick 
to put our cards on the table. We'll 
be glad to tell you the exact price 
new Chrysler or Plymouth 

with the acce you want 
no more and no les and how 
allow on you! old 


wh 5 } 


of any 


orie 


can 
there 
new Cal 


much we 
car. From on, we let ou! 
beautiful do the selling 

and you do the deciding 

“If this is the way you like to do 
you ll enjoy being treated 
Stewart 
and see for your! 


busine 
like an L. M 
Come in 


self 


custome! 


oon 


Price Precedes Financing? 


A third ad headed “A point of 
interest tates, ““Most people 
are far more interested in the price 
than in the interest 

to finance it Sut 


of a new Cat 
they 
actually, 
make a big difference in the cost of 
your new Cadi 

“The most reliable way 
pare deal with another is to 
add up all the monthly payments of 
You may be surprised at 
ome of 


must pay 


financing charge can 


to com 


one 


each one 
what thi 
fantasti 


does to 


trades and ‘sensational 


discounts you've been hearing 
about 

“Here at L 
every effort 
economical as po 
And we don’t depend on financing 
After all, we're in 


busines not 


M. Stewart we make 
to make financing a 
ible for you 


for our profit 
the automobile 
the banking busines 
“You make 
rangements at your 
we will be happy to make them fo! 
you at low bank rates. Payments 
can be set up just about any way 
your credit allows. When you are 
ready to select your beautiful new 
Chrysler or Plymouth we will be 
happy to discuss financing frankly 
to your best ad 


financing ar 
own bank, or 


can 


and openly 
vantage 

“This 
you will 
treated like an L 
tomer.” 


is just one of the things 
appreciate when you're 
M. Stewart cus 


GMC Promotes Surratt 


GMC Truck and Coach Division 
has appointed Hugh M. Surratt, 
formerly an assistant zone man- 
ager in Atlanta, Ga., as the zone 
manager for its newly-created 
sales zone in southern Texas and 


southeastern New Mexico 


those 


This “cook” is probably inquiring 
if there’s a Chevrolet, Pontiac, 
Buick, Oldsmobile or Cadillac in 
the pot for every American. You'd 
expect that of Philip G. Rozelle, 
regional manager, department of 
public relations, General Motors, 
Atlanta. It was in this regalia 
(and this bachelor really can 
cook!) that he was “chief cook” at 
a convention breakfast of the 
South Carolina Automobile Deal- 
ers Association at Myrtle Beach 
last month. 














“Order 
4U5""STEELFLEX" 
: = . 
Flexible 
EXHAUST TUBING 
from 
UNIVERSAL 
METAL HOSE CO. 
local Atlanta 


warehouse stock 
e 


SAFETY 
EQUIPMENT COMPANY 


212 Marietta Street, N.W 
Atlanta 3, Georgia 
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triple Pinte CHROME 
TP PLATE 
WHEEL COVERS— 
Specific Car Models 
' chromium plated tnt 
Salah prevent Gevers trom Shee 
PING TURNING of SQUEAKING 


UNIVERSAL STYLE COVERS 


69A 


COMPLETE 


Hub Caps for All Pepular Cars 
A omplete ine heavy gauge stee 
hrome plated Engineered for 
perfect fit. Hub Caps for many indus 


beautifully 








AMAZING NEW 


“WHITTE” 


outperforms any other 


WHITE WALL 
CLEANER! 











trial uses lawn mowers, motorcycies 
et Write us your requirements 


Tru-Seal Gas and Radiator Caps 
Gas Tank Caps for most all 1930-1954 
model cars, both outside and fenderwe!l! 
installations. Tru-Seal Radiator Caps are 
available for all popular cars. Durable 
Metal Displays in three colors 








Wheel Ports—Exhaust Extensions 
Precision manufactured for perfect fit and 
genuine safety. Buy the Handi-Pak way 
xhaust Extensions are heavily plated 
with brite nickel and chromium. Jewel 
adds beauty and safety 


we (SF eo 
BUY FROM YOUR JOBBER—Write for 








—— t \ 
ot 
4 J 
a 
your copy of our complete catalog 





NAMSCO, INC. *"292:.t5t!NOIS 








NEW SURE-FIRE PROFIT MAKER! 


Another great new product by the 
Quaker Supreme people! “Whitie" 


spray white wall cleaner! 


HERE'S ALL 
YOU 00: 
Simple to use for wash rack oper- @ Spray on.. 
ator or for resale to the man who © Mines oft. 

prefers to clean his own tires 


© Side Walls 


So simple a child could do it! like new 


Even scuffed, curb marked or 
grease stained tires come gleam- 
ing white with one application of 
“Whitie.” Packaged in pints with 
free spray unit. Also in 6 gallon 


sizes—and 55 gallon drums 


A QUALITY GLACK Tine 
rreme 


ALSO STOCK BLACKIE RUBBER DRESSING 
CONCENTRATE COMPETITIVELY PRICED AND BLACKIE 
FINEST ON THE MARKET 


QUAKER SUPREME CHEMICAL CORP 


MONTGOMERY ALABAMA 





The PIONEER Tool 


FOR INSTALLING VALVE SEAT RINGS 
The Biggest 


THE FIRST... 


, 


EVERLASTING 


) 


K.O.LEE CO. 


ABERDEEN, SOUTH DAKOTA 


If its made by Lee itsa “Knock-Out” 
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KEM 1-PIECE — 
POINT SETS’ 


"A CINCH TO INSTALL “ 


FACTORY 
PRE ALIGNED 


™ 


TENSION 
CONTROLLED 


,P 
4 
_ “GD - 


‘@ 


RIGID 


CONNECTING SCREW *PAT. PENDING 
+ 


for use on 
BUICK, OLDSMOBILE, PONTIAC, 
CADILLAC, CHEV-V8 and others. 


KEM MANUFACTURING CO., INC. 
FAIR LAWN, NEW JERSEY, U. S. A. 


Cable: Kemsales Fairlawnnewjersey 


Want more facts? Use Reader Service Card Page 98 








RAKRY 


yey 


-/ BLAST-OFF 
> CLEANER 


USED-CARS 


A fast cutting liquid cleaner 
for quick removal of road film 
and oxidized finishes. Easy to 


Ford Plans Addition 
To Michigan Plant 


yp Motor \ is planning a 
580,000-square-foot addition to 
its Livonia, Mich., automatic trans- 
mission plant as the first step in 
its $625,000,000 facilities expansion 
program 
Construction is 
diately and initial production work 
is scheduled for mid-1956. The 
operation, which now employs ap- 
proximately 5,000 people, will ul- 
timately have than 8,500 
workers, it was announced 
While there ha 
announcement, 
1956 Ford passenger cars is ex- 
pected to begin with the Lincoln 


to begin imme- 


more 


been no official 
introduction — of 


some time in September 


Trailmobile Will Locate 
In Longview, Texas 


b peipeagcone Inc., manufacturer 
of car trailers and related e- 
quipment, will locate a manufac- 
turing plant in Longview, Texas, 
where it has bought the plant of 
the Powers Manufacturing Co 

The bid covered all buildings and 
real estate and possession will take 
place immediately, according to 
Carl Estes, publisher of the Long- 
view News-Journal 

Trailmobile operates manufac- 
turing plants in Cincinnati, Ohio; 
Springfield, Mo Jerkeley, Calif., 
and Toronto, Canada 


The 1955 Packard Caribbean, with 
a 275hp V-8 engine, is pictured on 
Packard's proving grounds with 
Bill Holland, winner of the 1949 
Indianapolis 500-mile race, at the 
wheel. Torsion bar suspension is 
standard equipment on the car, 
which went on display in selected 
markets last month. 





Universal! 


Excel TU-CLIP 


WHEEL BALANCE WEIGHT 
Fits ALL 1955 Models 
and All Previous Models 
NO SPECIAL TYPE WEIGHTS 
NECESSARY 
Eliminates creeping and fly-off 
Engineered for Tubeless Tires 
Clips are of high-grade blue 
spring steel—retain their tight- 
gripping shape. 
Will not break. 
New Excel single-clip weights 
are available in all sizes—'/, 
oz. thru 3 ozs. in ‘Wg o7. inter- 
vals, and 3 ozs. thru 6 ozs. in 
Vy o2. intervals. 
TU-CLIP available in 2'/2 oxs. 
thru 6 ozs.—optional at same 
price as single-clip weights. 
WRITE FOR CATALOG SHEET 


Volt) 1m Meet 


COMPANY, INC. 
817 BURLINGTON AVE., LOGANSPORT, IND. 








i ASOLO a 
a > ¢ ES AN 
IF YOU HAVE fi B/G 
A GIRAFFE a Geile) ) 
TO MOVE be Rae 
eee Mi sy’ iy ) 
4. 


apply ... wipes off clean, It 
emulsifies dirt, producing a 
hard, dry, surface. 
Non-injurious to lacquer or 
enamel. Year-’round demand 


Chevrolet Promotes Mays oA 

y : DON’T FORGET 
smooth . 
Chevrolet Motor Division ha 
N. Mays 


istant to the gen- 


upped L from used-car 


manager to as 


means steady profits for you! eral sales manager in charge of SOUTHERN 


central office staff activities, W. E FIBER BLOCK 


announced SSSR SESE BEEBE ESSE Bees 


LITHERN 


FRICTION MATERIALS CG. CHARLOTTE |. N.C. 


Fish, general manage! 
last month. Mays joined Chevrolet 
in 1935 as district 
Charleston, W. Va 








PARK CHEMICAL COMPANY 


Detroit 4, Mich manage! in 


8074 Military Ave 
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GET IN ON THE HOTTEST PROFIT PLAN EVER 
TO HELP YOU BUILD BRAKE BUSINESS 


POINT 
BRAKE 
CHECK 


INCLUDING ADJUSTMENT 
Wheels off pay off when you make this 7-Point Check. You get more 


brake work. And with the Raybestos Plan you can charge for every 
check you make. See your Raybestos jobber for details now 


HERE’S WHAT YOU DO— 


a Pull front wheels and inspect 
linings 


Check brake drums 





\¢ $9 Saute 
for ONLY 











Inspect front wheel bearings 


BRE PER ' 
Clean brake assembly : SHOP POSTER 
| LARGE OUTSIDE BANNER 


uae sy schtabntstieneatns 


Check hydraulic system 


Adjust brakes BRAKE LINING 


> 
Road-test brakes ENVELOPE 


FFER 
STUFFERS DECALCOMANIA out WALL CERTIFICATE 


BACKED BY ADS LIKE THIS } ——— 
May baaton 
Telling Car Owners in Your Neigh- . wie a ail ~ cee =| 
: CERTIFICATES “Omen = 


borhood to Ask for the 7-Point " ATTENDANTS 
Check 


_RAYBESTOS "CONTOUR 
GRINDING” WILL HELP 
YOU CASH IN 


Roybestos “Contour Grinding” 
assures true shoe radius. All Ray 
bestos Lined Shoes are “Contour 
Ground for perfect lining-to 
drum contact. No chance of high 
spots——-no spongy pedal action 


due to excessive belly contact 


SEE YOUR RAYBESTOS JOBBER NOW. 
OR WRITE US DIRECT. 


Reline with 


RAYBESTOS DIVISION of Raybestes-Manhatton, inc., WHIDGIPOR! ( 


RAYBEST MANHATIAN N Brat y 
utch fa gs « Fan Belts © Radiat Hose « 
Engineered Plastic and Sintered Metal Product 
SELLING BRAKE LINING cqupmont o Nebostes Ventties © Pachings 


Wheels « Bowling Balls 


AMERICA’S BIGGEST 
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The Advertisers’ Index is published as a convenience, and not as a part of the advertising contract. 
Every care will be taken to index correctly. No allowance will be made for errors or failure to insert. 
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\ 
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WORLD'S FINEST! 


AuleTat 


COMBINATION 
POWER TIMING LIGHT 


Foolproof! No adjustments! Operates on both 6 and | 2-v 

systems avtomotically! GUARANTEED FOR FULL YEAR 

* Exclusive built-in VOLTAGE SELECTOR adjusts avto- 
matically to battery input 

* Exclusive new “HI-SPEED" testing on engines up to 
2500 r.p.m. and highter 

* Unbreakable neoprene pistol-grip case 


= _ 
) 





C= 


Exclusive ADVANTAGES 


wu ule Toit 


ELECTRICAL TESTING EQUIPMENT 
YOUR FIRST CHOICE 


EXCLUSIVE EXTRA 
FEATURES help you make 
electrical tests quicker, 


easier and with greater ac- 
curacy. No wonder shop- 
men are “sold” on every 
Auto-Test specialty in this 
famous, ever-growing line. 
Make Auto Test your choice 


Herman . y : v ‘ , I , 
p ; for year ‘round, extra service! 


p Payne “ | " - . an 
Sinko Mfg. & Tool ( b- ose 

Smith, Don Wixe ’ Contact your jobber 
swith, Merl i » = ' or write direct. 
Snug] Wheel Weight Mfg (« 


Southern Autemotive Journa 7 
Southern Friction Materials 
a Y : leTesT INCORPORATED 
TTTLE TILT EE 7. ‘ 


outhern Sales Agency 
86. 112 2 1 
Metal | 600 Sev 


Yankee 


. <aqe 





Southern Sales Oo 


Sparkes, Ohas. L Yaras 
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THE HIRSIG ORGANIZATION 
SALUTES 


ALABAMA | 


HEART OF DIXIE 


AUTOMOTIVE STATISTICS 


Total Vehicle Registrations 859,710 
Gallons of Gasoline Used 1953 726,090,000 
New Car Dealers 610 
Independent Garages 621 
Number of Service Stations 3,477 
Miles of Paved Road 16,383 


Hirsig Managers 2 


COVERAGE MAKES SALES 


These Hirsig district Managers cover the 
State of Alabama, rendering complete and 
effective service to jobbers and manufac- 


turers on all Hirsig lines. 


Y 


CLAUD PARKER RABUN THOMPSON 


The Hirsig organization covers all of the ten Southeastern states just as intensely as 
they cover the State of Alabama. The ten states covered are Florida, Georgia, 
South Carolina, North Carolina, Virginia, West Virginia, Tennessee, Kentucky, Missis- 
sippi, and Alabama. 
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PERFORMER; . 


(1) The Hastings torsional is a compression ring A FAST 


that seats right now. Its torsional action brings it into 


a quick seat and perfect wall bearing in any cylinder SEATING 
-_ tapered, out-ol-round or re-bored 


{ 
(2) The Hastings Steel-Vent is an oil ring that stops COMPRESSION Ri NG 


oil pumping immediately. [t's a soft pressure ring with 


the light inner-spring developed by Hastings. It de- ..- Combined in the same replacement ring set! 
livers the extra lubrication that older engines must 
have—and with complete oil control and economy. 2) 


Here are two lop performers in the same “*Motor 
Engineered” set . . . built by replacement ring spe- A SOFT 


cialists. 


You don’t get come-backs due to cylinder scuffing PRESSURE 
and slow-seating when you install Hastings Steel- OIL RING 


Vent sets. You get positive, quick performance that 
makes car Owners happy. 


HASTINGS MANUFACTURING COMPANY + HASTINGS, MICHIGAN 
HASTINGS LTD., TORONTO 


Piston Rings, Casite, Oil Filters, Spark Plugs 


HASTINGS Sve" 27016 


*Tough on oil-pumping + Gentle on cylinder walls 





2 profit making 
exclusives 


I DUOMATIC PRINCIPLE... 


.as the diagram shows, the Duomatic 
Principle employed in C-9 chrome plated 
rings, provides up to 9 times more contact 

points than conventional inner ring 

The Duomatic segment providing thi 
equalizing action combines into one ring 
the functions of two rings (1) the inner- 

ring action and (2) the spacer action. 

Achieved is a new high degree of cylinder 
wall conformability and oil control 


for the new type engines. 


you get BOTH 


only when You — y 











‘t<« 


ring receives the initial contact of the 
inner-ring. The steel No Gap Spiro-Seal 
section seats gradually by means of 


ly on RAMCO ) 
y \| [A 4 
| Ses 
— J , 
\. quick seating (1) PA 
2 DOUBLE LIFE PRINCIPLE (J “=x re 
... this exclusive Ramco origination, 
for 15 years, has given Ramco ring users 
a big profit advantage in Quick Seating 
without harsh pressure! As shown in 
Diagram | only the gentle cast-iron oil 


pressure exerted by its own inherent 
tension. Then, with everything perfectly 





seated, the inner-ring begins its contact 
of both the cast-iron and steel segment 
as shown in Diagram 2 for long 


life—for double life 


, 


ll 


PISTON RINGS 


Mg for today’s Re-Ring Jobs* RTC for Fleet and Engine Rebuild Jobs* G for the New Type Engine Ring Jobs 


Ask your Ramco Jobber for Complete Details or Write Us. Copyright 1955, Ramsey Corporation, St. Louis 8, Missouri 





